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“National” 


Garage Door Set No. 
800 is the builder’s oppor- 
tunity to make a clean, 
permanent job on that 
new garage. It is the 
owner’s opportunity to 
fit up that old place snug 
for years tocome. Many 
a heavy outside double 
door swung on hinges limps and sags not because the posts and 
lintel require replacing but because a poor hardware set doesn’t 


hold. 


Every day you dealers pass places a self - respecting man fairly 
aches to put in shape. Owners hold out often against timely im- 


provements because they don’t know where it will end. 


NATIONAL Builders’ Hardware, packed complete to satisfy the 
actual user, solves so many door and window problems that Dealers 
find frequent chances to sell,one or more items along with other 


things. Upkeep can’t wait on Construction. 

We supply 
Dealers di- 
rect. The 
way of Aug- 
mented 
Profits and 
Permanent 
Satisfaction. 
Send for your 
catalogue, 
to-day. 





Note the Convenient 
Method of Packing 















National 


Mfg. Co. 
Sterling, Ill. 
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“IT Don't W be Coddled.” 
ont Want to be Uoddled. 
By Roy F. SOULE 
Copyright, 1919, by The Press Publishing 
Co (The New York Evening World.) 
ROM every section of America we are calf when they come home. The town that 
beginning to hear a strange call from wouldn’t do it isn’t the sort of a town we 
fighting men—‘“I don’t want to be cod- would want to live in. The homecoming of 
dled.” It comes from those sturdy boys who these boys of ours is a great event. They 


have been through war’s fiercest hell, and are 
now on the brink of a new environment from 
which they shrink. 

This cry comes from the boys who wear 
wound strips and it means so much to every 
straight-thinking American that its considera- 
tion shall be given right of way here and now. 

“T don’t want to be coddled.” The cry 
comes from a youthful veteran of Chateau 
Thierry. His stub of an arm is in a sling, but 
his shoulders are squared to the world, and 
there is no hint of a quiver in his manly face. 

“T don’t want to be coddled” is the Peace 
Cry of 200,000 men who paid a price in blood 
or health to make Kaiser Wilhelm and _ his 
damnable adherents eat dust. There’s a long 
line of these men, a line of honest-to-God 
Americans who left arms or legs, or ribs or 
other mighty importants parts of their manly 
makeup “over there.” 

It is but natural that we should want to 
turn out the village band and kill the fatted 
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are met at the depot by the biggest turn out 
of the year. They are escorted to the City 
Hall and officially toasted by the Mayor and 
other local dignitaries. They are taken home 
in Packards and filled with home made cook- 
ing until “Bully Beef and Beans” are forgot- 
ten, and the paragoric of youthful days is 
again called upon to perform functions which 
awaken pre-war and almost pre-historic mem- 
ories. 

The boy who has come back then finds him- 
self in the hands of an adoring family to be 
shown as exhibit A-1. Frankly he hates to 
scab on the family album and the what-not. 
He finds this standing on a pedestal a monoton- 
ous and often times an embarrassing proposi- 
tion. He wants to forget it all, get back to work, 
but a score of loving relatives and intimate 
friends do their everlasting darndest to keep 
him on the heroes’ roll and insist particularly 
on keeping him at home. This is most ma- 
terial. We hate to see the boy who has been 
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so near the great divide leave home again. 
Our love for him finds expression in a pro- 
tection we would throw about him, but that 
boy has some rights, and it is up to you and 
I to see that he gets him. 
Now Get This 

“URE his job is open at Broom’s Hardware 

store. They will take him back. They are 
glad to have “one armed Bill who fought in 
the Argonne” on their payroll. Bill was their 
delivery man. 

Now get this. Don’t let Bill go back to that 
job. Broom is all right. He is as square as 
a die, but in five years from now he may sell 
that store and the new owner may want a 
two-armed driver. This is just one single case. 
There will be thousands of them. The labor 
markets will be flooded with heroes, but the 
time will come quickly when industry will de- 
mand that all men deliver the goods and one 
armed delivery wagon drivers won’t be able 
to get by. All people are prone to forget. This 
is a most common frailty. 

These wounded or unhealthy men are think- 
ing of the future. Wounds do not dull a man’s 
ambitions. Sickness does not rob him of hu- 
man desires, and thank God the will to achieve 
is a dominant characteristic of the American 
youth. 

Now through a wise and carefully planned 
insurance organization most of these boys are 
receiving small incomes, but they revolt 
against the inclination, which is most evident 
among their dear ones, to force them into be- 
coming “pensioners.” They don’t want to be 
coddled. 

Once upon a time, it seems ages ago, pan- 
handling was quite generally conceded to be a 
legitimate occupation for a man with no legs. 
There are a lot of fellows with two legs off 
and a lot more with one leg off in the United 
States right now, who are not made of pan- 
handle material, not by a jug-full, and there 
are a lot more who are shy one or more arms 
who are in the same class. There are many 
more afflicted with rheumatism, more with 
trench feet, and still more with trench fever. 

Then there is a young army of fellows who 
contracted the dread disease tuberculosis. All 
the boys are going to get the best treatment 
good surgeons, good physicians, good hospitals 
and good sanitariums can give them. Their 
bodies are going to be healed and their general 
health straightened out as far as it can be 
straightened. 

3esides all this they are going to be given 
a “mind cure.” The mental condition of these 
boys can be most helped by the encouragement 
of ambition and in the worst cases by the stimu- 
lation of ambition. 


Wanted to Be a Salesman 


M?st of the men have ambitions. Bill, that 
one-armed driver, says he always wanted 
He even specified the kind 
of a salesman he wants to be. His ambition 
is to be a good tobacco salesman. Seems like 
a strange ambition for a young delivery man 


to be a salesman. 
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twenty-four years old. Well, he is going to 
have his chance. It begins before Uncle Sam 
lets go of him. He will be taught all about 
tobacco. They will start him with the seed, 
take him through the growing, drying and 
manufacturing processes and then give him a 
practical course in salesmanship in a good 
store. When his Government turns Bill loose 
he will be the kind of a man his employer will 
be mighty glad to get. 

In one of the hospitals in New York City a 
boy with both legs gone is already on the road 
to his chosen profession—a pharmacist. An- 
other with one leg gone is studying law. Still 
another crippled lad has started out to become 
a stationary engineer. These boys will be paid 
$65 a month as a minimum while they are being 
educated for their chosen vocations. If they 
drew more than that in the army they will be 
paid at the wages they were getting at the time 
of their discharge. The Federal Board of 
Vocational Education has a big job on its hands, 
but they are going to deliver the goods. 

There are about 200 boys who have lost their 
eyesight. Eighty of them are now in a school 
in Baltimore, and they are being fitted for use- 
ful occupations, not because the United States 
is so short of man power than we need what 
they will produce, but more because those boys 
need hope, they need ambition, they must have 
occupation, and the Government and the Red 
Cross do not feel that the true ambition of a 
blind soldier is to stand on a corner under an 
“T am blind” sign and sell chewing gum or 
lead pencils. 

Just a little story to illustrate what this 
Red Cross school is doing. A young lieutenant 
there when visited by a well known instructor 
was asked what he wanted to be. His answer 
was “a corpse and that as soon as possible.” 

Only for a second was the instructor stalled. 

“How long have you been here?” 


Getting the New Vision 


66 TSOUR months,” was the answer. “Four 
* months, and in that time I have learned 
to read with my hands. I’ve asked what it is 
for, what it was leading to and I have been told 
repeatedly that developments would tell. Well 
the developments haven’t materialized, and I’d 
rather go West. Wouldn’t you?” 
Now that instructor knew men. He is a 
business man and his answer was the right one. 
“T’d feel just as you do. I’d want to go West 
and quickly too. If I had been here four months 
with a blank future, believe me I’d want to 
check in just as you do. But I didn’t stop here 
to talk about your funeral, but about your 
future. What did you do before you went into 
the army?” 

“Why I was a life insurance salesman, and I 
was making good too. My last year’s business 
was nearly 50 per cent better than the year 
before when I began. It was paying me well 
and I liked it.” 

“Where did you come from?” The blind 
lieutenant mentioned a Kentucky town. 

“Do you know of a good town out there, say 
one of from five to seven thousand population 
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where there is a good opening for an insurance 
man?” 

“Yes, I think I do.” 

“Well, then I don’t see a thing but fair sail- 
ing for you.” 

“What do you mean?” 

“Why I mean just this. You’re going to be 
the insurance specialist for that town. You 
already know life insurance. The Red Cross is 
going to teach you fire insurance, employers’ 
liability insurance and every other kind of in- 
surance that can be sold in that town and you’re 
going out there and open an office.” 

For a moment the soldier’s face lit up with 
a new born hope then gradually the lines tight- 
ened and then slowly relaxed as the old look 
of despair deepened and pitifully reflected the 
death of that flitting hope. 

“No, not for me. I couldn’t even make out 
a policy. I couldn’t read my mail, I couldn’t—” 

“Say, boy wake up. Did you never have a 
day before the war when your eyes went back 
on you?” 

“No, I never did. My old eyes were mighty 
good ones.” 

“Did your father ever have trouble with his 
eyes?” 

“Yes, he did. He used to have terrible head- 
aches at times. It was his eyes.” 

“Well, how did he handle his mail on those 
days?” 

“His stenographer used to read his letters 
to him, and he dictated the replies.” 

“Now you’re coming to it. You’ve hit it at 
last. Why can’t your stenographer read your 
mail to you?” ; 

“Well, I suppose she n ight.” 

“Got any women in your family? 
heart or a sister??” 

“No, no sweetheart, but I’ve got an old maid 
sister, she’s a bookkeeper.” 

“Great. She can master insurance-book- 
keeping in just no time. Now I’ll tell you what 
we’re going to do. The Red Cross is going to 
bring your sister down here just as soon as 
she can come. She is going into one of the big 
insurance offices, but not as a bookkeeper. They 
are going to teach her about all there is to 
know about the office end of insurance. She 
is going to school and by the time you are ready 
to hit the job she will be ready to go with you. 
The Red Cross is going to investigate that 
Kentucky town of yours. They are going to 
secure for you a string of the best insurance 
agencies in the country, and you are going out 
there and make good.” 

The blind soldier gripping the arms of his 
chair was leaning forward tense as he had ever 
been at the zero hour. He had once more 
grasped the lines of hope and his grip was firm. 


A sweet- 


The Silver Lining 


The instructor then went on to enlarge upon 
the opportunity. ‘Your insurance is going to 
supply you with an income that will make you 
dependent from the start in that town. Your 
opportunity to serve that little city will broaden 
as you become acquainted. Most small places 
would welcome a brain like yours on its city 








The employer who thinks he is 
doing a patriotic duty by giving 
the disabled man a temporary soft 
job at high wages is only helping 
to make one of America’s brave 
soldiers dissatisfied and depend 


ent in future vears of his life 


Co-operation of the right kind 





is sought. Every employer will 


do well to learn his part in this 
the disabled sol 
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dier and sailor. Inquiries should 


be addressed to the Federa! 
Board for Vocational Educatior 


Washington, D.C 




















council. There are a hundred useful things 
you will find to do and if your future isn’t 
bright then I don’t know a future when I see 
one.” 

“Thank God you’re right. It’s clear to me 
now and I’m going forward from this second.” 

Well to finish that story. The sister is now 
in a Baltimore insurance office getting ready 
for her part of the partnership. The blind 
lieutenant is plugging as he never plugged be- 
fore. The town has been investigated and 
found O. K., and the agencies are being lined 
up rapidly. 

That is what the Federal Board for Voca 
tional Education is doing. That is the pace of 
the American Red Cross, and if such things 
can be accomplished for a blind man what are 
they going to do for cripples you can easils 
see. P 

As we think of such things we better under 
stand the cry, “J don’t want to be coddled.”’ 

Now every mother, every father, every 
brother, sister, sweetheart and friend of these 
200,000 boys should toe the mark. Look be- 
yond to-day. Get a vision of ten years from 
now. Get it clearly and when you see these 
boys for the first time congratulate them upon 
the opportunity ahead. Get behind the Gov- 
ernment and the Red Cross with a full knowl- 
edge of the fact that you are boosting the future 
of your boy, a future that he may face badly 
handicapped some day unless he takes ad- 
vantage of what is now offered him. 

He doesn’t want to be coddled, and he won’t 
have to be if he nails this opportunity. 








“Strictly Business” 


By HORACE HOLLEY 


superhuman courage and devotion on his part 

would avail less than a single glance at the 
map on his commander’s table. How definitely does 
it come home to dealers likewise, more especially as 
long-accustomed conditions are changing on _ all 
sides, that their best personal efforts are made well- 
nigh ineffective for lack of a true line on the eco- 
nomic developments in which they stand. 

That is why the varying evidence and opinions of 
business leaders are so eagerly studied by all careful 
dealers to-day. The economic aspect permeates 
every editorial and special article. 

Yet we must realize clearly that economics, as 
considered in public talk and print, is not primarily 
concerned with the dealer at all. So far, the roots 
and branches of this science have grown from 
the soil of three other parties to the “social con- 
tract’”—the manufacturer, or producer; the finan- 
cier, or capitalist; and the public, or consumer. 

3ut misinformation is worse than sheer igno- 
rance. Economic principles not established squarely 
upon the dealer’s true function, not considering the 
dealer’s special problems, are therefore dangerous 
half lights that throw perplexing shadows across the 
way that we must go. 


Fy; sure soldier knows the occasion when even 


Alignment of Forces 


$ tw present series of articles, accordingly, is 
intended briefly to examine the new alignment 
of forces now in flux, and present whatever conclu- 
sions directly affecting the dealer which may fairly 
be derived from the materials at hand. 

At present, to judge from current estimates, while 
there may or may not be an accurate map on the 
commander’s table, the map was certainly not drawn 
to benefit our own branch of the service. It might 
serve to guide the heavy artillery, or even the in- 
fantry, but dealers—who may be likened to the cav- 
alry arm——had better trust to their own hand com- 
passes or the stars. 

This merely illustrates our chief contention, that 
both in theory and practice economics leave the 
dealer’s interests unrepresented. Is the dealer, eco- 
nomically, only the manufacturer’s agent? Or is 
he a kind of tax on consumption? If society swings 
toward “capitalism” or toward “Labor,” will dealers 
profit or lose? 

Unless we wish to enter modern warfare bare- 
handed these and many similar questions must be 
answered. Too long have dealers been merely the 
shock absorbers of industry, conveniently elastic 





I.—New Economic Forces 
and the Dealer 











mediums accommodated to the restless movements 
of production and consumption. If you want the 
guidance of trained minds to help you in a period 
of crisis you will receive advice that might benefit 
manufacturers, bankers or your customers, but 
which sidesteps your own problem entirely. 

In other words, the dealer’s status has been made 
dependent on the status of some other interest, like 
the case of a wife or a minor child. 

The most comprehensive studies of the retail 
dealer so far made, for example, practically merge 
the independent store, perhaps unconsciously, within 
the forces tending toward producers’ direct outlet 
on the one hand and consumers’ co-operative inlet 
on the other. You can find much that explains the 
chain store, likewise, but very little that will mend 
the broken links of your own. 


Services of the Dealer 


| UT our concern is with the independent store 

precisely because it is independent, because its 
selection of stocks ratify valuable personal judg- 
ment, because its social service and economic signifi- 
cance represent the contribution of one man’s effec- 
tive energy, integrity and experience. The day of 
the peddler and the horse trader are gone for good. 
It is time to bury good and deep the ideas and the 
lack of ideas that still survive from those outgrown 
times. The modern dealer has created a service 
as special and as necessary as that of the engineer 
and the lawyer. 

As such, the independent store is an institution 
which can survive every test and crisis. In the pres- 
ent crisis, the trade as a whole faces greater oppor- 
tunities than were ever offered before. It will 
emerge from this period of reconstruction with in- 
creased economic influence and with deepened pro- 
fessional understanding. 

But what is true as a generalization for the trade 
is not necessarily true as a realization of opportu- 
nities by the individual dealer. The dealer must 
carefully and expensively decide each forward step 
for himself, except as he can find firm principles of 
policy and management on which to rely. 

“Strictly business” offers its services at that 
point of progressive decision—not as a fixed policy, 
but as the sound materials of which effective policies 
can be made. 


The second article in this series by Mr. Holley will 
appear in next week’s issue of HARDWARE AGE. 





The Chase of the Silver Buck 


Observations and Reflections 
from the Career of a 
Commercial Adjuster 


By EUGENE Jos. MEYER 


banker smacked fist into palm. “This 

man has an up-to-date stock of general 
merchandise, which, including freight, will invoice 
about $15,000. In four years he has accumulated 
book-aeccounts in the total amount of $8,000, or over 
fifty per cent of his visible mercantile 
Mentally he is bright enough, but so constituted 
that it is utterly impossible for him to refuse a 
customer credit. His only salvation, as I see it, is 
the fact that as a whole the territory surrounding 
X ——~ is first-class; that is, speaking in terms of 
retail credit risks, his book-accounts will eventually 
be paid. 

“Last year, in an effort to assist him in cleaning 
up his loan with us, amounting to $3,500, I offered 
to choose from his ledger accounts to that amount 
and collect them, thereby cancelling his note. You 
would naturally conclude that he snapped at my 
offer, and was pleased to avail himself of the op- 
portunity of shifting a portion of his burden onto 
the bank’s shoulders, at the same time eliminating 
his bank indebtedness.” The banker thumped his 
palm again. “Nothing of the sort! He flatly re- 
fused to consider the proposition, claiming that he 
would lose the future trade of those customers 
whose accounts might be assigned to us. Of course 
there was a measure of truth to his contention, but 
the big reason, the thing that worried him most, 
was the fear that his trade might talk and the im- 
pression get about that he needed monev ’ 

Appalling! This merchant dreaded so much the 
possibility of his trade becoming acquainted with 
the fact that he actually needed cash—coin of the 
realm—real money, to successfully conduct a busi- 
ness, that he was even ready to sacrifice said busi- 
ness on the altar of embarrassing sentiment. 

Two hours later, while in the debtor’s place of 
business, a customer entered and made an effort— 
a really strenuous effort—to pay a bill. He re- 
quested the favor of a blank check, saying that he 
wished to pay his account in the amount. of $120. 
The merchant turned to his desk, and after a five 
minute search, advised the customer that it would 
be necessary to let the payment go, as he had mis- 
placed the check-book. Ye gods! Here was I on the 
ground with a $1,700 grocery account to adjust, 
and the man actually refusing to accept tendered 
money! My hasty offer to go out and procure a 
blank check was met with a cold refusal by both 
merchant and customer. 

After making a detailed investigation, which only 
verified my own impressions and the banker’s state- 
ments, I, acting in my capacity of personal adjuster, 
insisted upon being given, in favor of my client, a 
first mortgage on the brick store building. 


NI the slightest excuse in the world.” The 


assets. 


Those Blamed Book-Accounts 
‘THE “book-account” proposition is an ever pres- 
ent evil in the life of every small town retail 
merchant doing business on a limited margin and 


_— 





/ “T secured my grip and traveled some 
ma quarter-mile sprint to the depot” 


making a practice of extending credit 
people. Used in the foregoing this word 
“good” becomes a very elastic adjective. It is 
usually applied indiscriminately. It may refer to 
the account of the local drayman, whose grocery bill 
has been permitted to run until it amounts to the 
sum of $95, or it might be used in connection with 
the account of the ranchman, who owes $600, and 
pays when he ships his “stuff.” 

Through the sins committed in the name of un 
reasonable retail credits, the merchant operating 
on a limited capital is confronted by the two horns 
of a dilemma. Figuratively speaking, one horn rep 
resents the continual demands made by wholesale 
houses for payment on their pagt-due accounts; the 
second horn is represented by the retailer’s ledger 
accounts, which to the apprehensive merchant, like 
the giant of mythology, simply will not down. Now. 
the latter horn is in reality far more menacing 
than the former. If the latter did not exist, the 
former, generally speaking could not. This fact, 
the average dealer utterly fails to appreciate. He, 
of course, realizes that he could pay a delinquent 
account to a creditor if his own customer would 
walk right in and “clean up.” However, country 
customers as a rule, through precedent and the 
nature of returns on their own seasonable products, 
have acquired the habit of cleaning up—like house- 
wives—only at regular times—or perhaps intervals 
would be the better word. 


to “good” 


sense, 


The Commercial Adjuster 


_— questionable handling of retail credits by a 
merchant is only one of numerous reasons or 
untoward existing conditions which might ulti- 
mately be responsible for a visit of the commercial 
adjuster, through whose efforts the credit man of 
the wholesale house hopes to secure a settlement of 
his account or bill receivable. 

In many instances the object of the adjuster’s 
visit is to secure, as per his client’s instructions, a 
cash settlement of the account; or failing in his 
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every effort to raise the cash, he seeks to obtain 
good and ample security. 

The foregoing paragraph represents what in the 
past was the sum total of the commercial adjuster’s 
mission in business life—his excuse for being. Ac- 
cording to the old order of things, his mission could 
be told in one paragraph; but many, many volumes 
might be written describing the comparatively new 
system of constructive collection methods as applied 
in dealing with the kaleidoscopic cross-sections of 
human nature encountered in the delinquent mer- 
chant. 

The commercial adjuster is the servant of his 
client and circumstances. He may be required to 
make a thousand-mile trip at one hour’s notice. If 
a creditor sustains a loss through unnecessary delay 
on the part of the adjuster, no explanation can 
mitigate that fact, and the future business goes to 
the man on the job. 

Illustrative of this: In response to a telegram, I, 
at very short notice, took a six hundred mile trip. 
My destination was reached at seven the morning 
following the receipt of the message. Inasmuch as 
the hour was rather early, I expected to breakfast 
before calling on my merchant for an interview. As 
I entered the hotel, I noticed a gentleman pacing 
rather restlessly up and down the lobby. I recog- 
nized him as a fellow passenger on the train, and 
again took mental note of his grip, which was a 
small one of the “one day” variety. Knowing what 
my own errand was, the appearance of this indi- 
vidual worried me, and obeying a strong hunch, I 
quietly left the hotel, proceeding at once to locate 
the place of business of the merchant I had come 
to see. A clerk, who was just opening up as I ar- 
rived, informed me that his employer had left town 
on ‘“‘Number six’—the same train I had just ar- 
rived on—and expected to spend the day in S 
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1 thanked him for the information, and walked 
rapidly back to the hotel, where I found the restless 
gentleman had settled himself at the breakfast table. 
I secured my grip and traveled some in a quarte) 
mile sprint to the depot, as I knew that the north- 
bound freight, scheduled to leave in a few minutes, 
was the only other train for S — that day. I 
caught the rear hand-rail of the caboose as she 
whipped out of the yards, arrived in S———— , and 
spent the balance of the day with my merchant, 
making satisfactory arrangements for a settlement 
of my $3,000 account by cash and first mortgages 
on real estate. 

We came back on the evening train, as I wished 
to consult the court-house records for verification 
of the merchant’s statement that the security he 
had given me was free of incumbrance. We had 
barely stepped to the platform when we were ac- 
costed by my friend, the restless gentleman, who 
had been forced to cool his active heels at the hotel 
the entire day. Someone had pointed out my com- 
panion as the party he wished to meet, and as I 
overheard him introduce himself, my suspicions as 
to his errand were confirmed. Subsequently I 
learned that as a result of his trip he realized but 
$250 on his account of $1,500. One can readily 
imagine that the results obtained by each adjuster 
might very easily have been reversed had I, on 
entering the hotel, failed to notice my unknown com- 
petitor. 

I fully realize that this statement must seem far- 
fetched and puerile, but it is by no means the non- 
sense it might appear to be. I recall from an old 
sentimental ballad the phrase: “It’s the little 
things that count, dear.” This is surely gospel, 
and can be directly applied to the commercial ad- 
juster and his work by removing the comma—It’s 
the little things that count dear! 


“The Boy and the Gun Have Both Made Good” 


hAk Dhar 


Me call to arms was a 


call for Winchester 
WINCH ESTER | 











Note the card below the small figures of Uncle Sam and the soldier. 


This 


trim by E. Broughton Henderson, with Wright Bros. Hdw. Co., Vicksburg, 


Miss., attracted a lot of attention to the Winchester goods displayed. 
white lettering on the floor behind the guns, says “Shoot Winchester.” 


The 
Near 


the glass the wording, done in shells, reads, ‘Winchester Shells.” 


~ 





Buying 


[ seems as if almost everybody must have at 
| least one pocket flash lamp by this time, after 

all the advertising they have had, and when 
you consider how convenient they are. But we 
didn’t have one at our house. I stopped in the Cen- 
tral Hardware to buy one one day. I had seen a 
fine window display of them, with a big card bear- 
ing the name of the kind I had recently seen adver- 
tised a good deal. 

“Tl want to get a flash lamp,” I said to the clerk. 

This clerk was an elderly man, and mentally I 
classed him right away as a man who was not up 
to handling a business of his own and so was spend- 
ing his life behind some one else’s counter. 

“You must have seen our flash-lamp window dis 
play,” he said, as he led me to where a large show 
case contained a dandy display of the lamps. | 
noticed right away how the case full of goods shone, 
but it was a few minutes before I realized that the 
reason for the attractiveness of the display was 
the fact that the flash lamps were all displayed out 
of their cartons. The display capitalized their shine 
and polish. There was none of the dullness of paste 
board boxes. The goods were placed on white can 
ton flannel, and under the top of the case a couple 
of electric lamps threw their gleam on the goods 
and added to their brilliance. From almost any part 
of the store you would have your attention drawn to 
that case of flash lamps. It was a bright spot, so 
much brighter than the surroundings that you could 
not pass it by unnoticed. The brightness of the case 
featured it prominently. 

I told the man that I had seen the window display, 
and that for that reason I had come in. He seemed 
gratified, and made some remark that I did not 
catch about checking up the sales the window dis 
play made. 

A Pleasing Inquiry 
T= first lamps I was shown were not the cheap 
est ones. He laid out some of the big ones and 
some small ones, but no very cheap ones. “Did you 
want one you could use around an automobile?” he 
asked. 

I don’t know yet whether he mentioned automo 
bile out of compliment, and in the hope of pleasing 
me by flattery, or because he really thought I did 
have a car. Anyway, it 
nized at once as belonging in the automobile class. 

As a matter of fact, I do have a ear, and it had 
been in my mind to get a lamp that would be useful 
in the house and also with the automobile, and | 
said as much. 

He showed me a good flash lamp for automobile 
use, and explained that it had enough juice so it 


pleased me to be recog- 


~ 




















a Flash Lamp 


could be set up on the ground and depended upon 
to furnish enough light long enough to make repairs 
or tire changes, etc., at night. But it was rathe 
large for what I wanted around the house, and | 
inasmuch my wife would want 


as 


suggested that 


to use it, and perhaps stick it into her muff when 
out in the evening, I’d better have something 
smaller. 


Then he explained to me that a small lamp that 
gave enough light to be valuable could not 
pended upon for very long service from the battery 
it contained, and if the light was produced by a 
group of cells so arranged as to give longer life the 
light would not be as bright. In fact, he showed 
how the battery system in the lamps worked, and it 
ended, as you may suspect, in my getting one large 
lamp for the car and a small for the house 
He showed me that this would be economy in the 
long run, because the batteries were only a portion 


be de 


one 


of the expense and the cases lasted indefinitely, and 
to use more battery than necessary meant 
battery 

In my mind I could not help contrasting his selling 
talk with that of a clerk in a jewelry store where 
I had once priced flash lamps. This man did 
know anything about the mechanism of the things, 
and all he could say was that they sold a lot of 
them and they were handy to have and the 
kind he sold were very finely polished—-or something 
like that. Anyway, he had not secured my interest 
I like to buy from a what he is 
talking about and is willing to go into explanations 
I have had experience with quite a lot of salesmer 
who seemed to know enough but who seemed to hate 
to part with the knowledge. 

I suppose a clerk who is just 
cause he thinks the job will fill in the time until 
he gets something better never does feel sufficient 


power 
needless 


expense. 


not 


very 


man who knows 


clerking it be 


interest to take pains about his selling talk, and 

usually he does not know enough about his goods 

to be able to tell a man much about them 
Extending the Selling Talk 


\ ILL, this hardware clerk, while he was test 
ing out the batteries in the lamps he sold m« 


was talking about tire troubles 
rally enough, when we had been talking about lamp 


It came about natu 


to use while changing tires. He asked me what 
kind of tires I used, and I told him I had never 
tied up to any special tire, but usually bought what 
was to be had in my size or what seemed at the 
time to be a good buy. 

“Ts that the way you buy other things?” he asked 

“What do you mean?” I returned. 

“Why, in buying a razor or razor blades, for ex 
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ample, do you take whatever you happen to find in 
the first store you try? Does your wife buy any 
kind of flour or soap the dealer happens to keep?” 

I had to admit that it did not work that way 
with us; that we usually adopted a brand we knew 
was reliable and then stuck to it. 

“If that is an advantage in something like house- 
hold utilities why isn’t it a good plan in automobile 
supplies? Why wouldn’t it be better to find out 
just what tire will give you the best service and 
the least trouble and then stick by that tire?” 

I told him I hadn’t given the matter that much 
thought. 

“Your tires are the part of your car most likely 
to cause you delays and inconvenience. I don’t pre- 
tend to know more about your business than you 
know, but I believe you would save money and time 
and tire trouble to tie up to one good tire and use 
it regularly. In that way you would know what to 
depend upon. You would know how those tires 
would work out. You would know where to get 
them. You would have a dealer interested in your 
tire trade and in giving you service and getting 
adjustments for you. 

“Now, we have Merlin tires and Perko tires and 
two or three other makes, and there is a difference 
in them. One of those makes, the Merlins, give 
fine service on light cars and they don’t stand up 
as well on cars of the heavy type. Perko tires are 
best for heavy cars. You might not find that out 
if you were buying a tire here and there, of first one 
kind and then of another. We find it out through 
our experience with all kinds. If you were making 
it your practice to buy all your tires from us we 
would be able to give you information that would 
help you very much, and you won’t blame me for 
saying that it would be only human nature for us 
to take a greater interest in your tire business if we 
thought we might get all of it than we would if 
we knew you would never be back for a second tire 
unless you happened to have a blowout in front of 
our store.” 

Putting Over a Sale 


ADMITTED the justice of what he said, or rather 
the naturalness of it, and incidentally I asked 

what Merlin tires were worth in 34 by 4 inches. 
He gave me the price, and I saw that it was not 
higher than I was in the habit of paying. I was 
in the market for a tire, and I took an interest in 
looking at the tire he showed me and in listening 
to his explanation of why it was a tire calculated 
to give me good service. 

I said finally that I would take a tire, as my spare 
was used up. 

“How about a couple of them?” he asked. 

“Why, I have four pretty good tires,” I answered, 
“and I don’t need two spares.” 
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“The thing for you to do to get satisfaction and 
safety,” he went on, “is to put two new ones on the 
front wheels of your car. I know you drive that 
car fast. Every man who has one of those cars 
speeds it up. You don’t want a front tire to blow, 
and kill you and smash your car. Put two new ones 
on in front, and then wear the old ones out behind. 
Run them as far as you can run them, keeping two 
spares already blown up and ready to put on. You 
will never have to repair a tire on the road then, and 
you will use up the tires instead of letting them 
go for old rubber before they are finished. The last 
500 miles on a tire can be run with the tire softer 
than you run it when you are taking better care 
of it while it is in good shape, and that means easier 
riding qualities.” 

This much and more he said about tires, and it 
ended in my buying two Merlin tires and in my be- 
coming a Merlin tire user regularly. I can say, too, 
that it has worked out to my advantage. 

I was pleased to note also that the hardware man 
insisted upon my promising to come around to his 
store once a week for a while and let them see that 
my tires had proper pressure in them and give them 
a chance to see how they were wearing. 

No garage man of whom I had bought tires had 
ever shown any more interest in my tires than was 
evident in his anxiety to make a sale and get my 
money and get me away before the tire went flat. 
It’s a fact that the garages seem to want to forget 
as soon as they can the fact that they sold me the 
tire. And when I went back and began to talk 
about a poor tire, they got on their dignity and 
always disclaimed any responsibility for anything 
that could possibly happen to a tire. 

So I became a regular tire customer of the Cen- 
tral Hardware. 

After making the purchases I have mentioned I 
went on my way, and I kept wondering why so good 
a salesman as my acquaintance should be merely a 
hardware clerk at his age, when obviously he ought 
to have saved up enough money to have gone into 
business for himself. He certainly seemed to be 
well fitted to be a proprietor instead of a clerk. 

One day, a week after, I dropped into a drug store 
just next the Central Hardware, and while there 
I mentioned this good hardware clerk, and the drug- 
gist asked me to describe the man. I was doing 
this when he walked in, and I said under my breath: 
“There he is now.” 

The druggist laughed, or rather chuckled, and 
called, “Mr. Hendrick, come here a minute!” And 
the hardware man approached us. “I want to in- 
troduce you,” the druggist said to me, ‘“‘to the owner 
and proprietor of the Central Hardware, a store I 
think you have patronized before now.” 





I got a settlement. 


merchant. 


“Three years ago I had a little fire in a small warehouse. The old line 
company took nine months and haggled and worried me half to death before 


“TI had a big fire last spring, and the Mutual Hardware Fire Insurance 
Company adjusted my claim and paid what they owed me in just ten days. 

“And the funny part of these two experiences lies in the fact that the 
Mutual policy premiums cost just about half as much as the old line.” 


This is the statement recently made by a well known Carolina hardware 


Good business men are buying Hardware Mutual Fire Insurance. 











y 


January 9, 1919 








In the 


Morning's Mail 


from the Trade 




















Plans a Trip Around the World 


LBERT ZIMMERMAN, formerly sales manager of 
the Stanley Works, New Britain, Conn., entered the 
Government service Oct. 1, 1918, being connected with 
the Hardware and Metals 
Division of the Quartermas- 
ter Corps. 
He is now contemplating 
a visit to the Philippine 
Islands, China, Japan, Aus- 
tralia, Korea, India, New 
Zealand and perhaps South 
Africa. He expects to stop 
at the principal cities and 
towns in the countries men- 
tioned, and will investigate 
the trade possibilities for 
hardware manufacturers 
and others who do not have 
representation in the for- 
eign fields to be visited, or 
who wish to have an analy- 
sis made of the markets 
with a view to suggesting 
changes or improvements 
in representation, which will 
enlarge the scope of their 














Albert Zimmerman 


export business. 

He expects to spend about one year on the trip, and 
will probably afterward connect himself with an ex- 
port house in this country. His knowledge of the hard- 
ware business, both from a manufacturing and dis- 
tributing standpoint, should make his services valuable 
to manufacturers interested in these markets. He is 
available to a limited number only, as he wishes to 
concentrate his efforts on as few lines as is possible. 


Philadelphia Branch for Walworth 


| acm yea MANUFACTURING CO., with gen- 
eral offices at Boston, and works at Boston and 
Kewanee, IIl., with branches in New York, Chicago and 
Seattle, has recently purchased the business of Hunter 
& Dickson Company at 241-247 Arch Street, Philadel- 
phia, Pa., and began the first of the year to operate it 
as one of their branches. 

Hunter & Dickson Company was founded in 1881. Mr. 
Hunter and Mr. Dickson began their career as boys in 
the employ of Morris, Tasker & Company in the early 
sixties. In 1891 Mr. Dickson died and the business was 
continued by Mr. Hunter, who later incorporated it in 
1900 as Hunter & Dickson Company. In 1913 Mr. Hun- 
ter sold out his interest to C. J. Clark, who became 
president, with Samuel D. Hopkins, vice-president; C. 
M. Eaton, treasurer, and Robert Hoar, Jr., secretary. 

Walworth Manufacturing Company, original pro- 
ducers of the genuine Walworth Stillson Wrench, can 
be called the pioneer in this country in the steam supply 
line. When Messrs. Hunter and Dickson were serving 
as office boys for Morris, Tasker & Company the firm of 
J.J. Walworth & Company in Boston was one of Morris, 
Tasker & Company’s best customers. 


Boyce Moto-Meter Opens Detroit Branch 


we out its policy of expansion, the Moto- 
meter Company, Inc., of Long Island City, New 
York, manufacturers of the Boyce Moto-Meter, has 
opened a direct factory branch at 1432 Dime Bank Build- 
ing, Detroit, Mich. 
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In view of the large number of standard equipments 
on the Boyce Moto-Meter, of which there are over 118, 
it was deemed necessary to open this branch to take 
care of the wants of the automobile factories. 

The office will be in charge of J. J. Tobias, a young 
man well known in the automotive industry. All corre- 
spondence with manufacturers of passenger cars, trucks 
and tractors will be handled hereafter from the com- 
pany’s Detroit branch. 


Fisk Makes Promotions 
OSEPH P. RIPLEY, who 


has been in charge of the 
Fisk Rubber Company’s gov- 
ernment sales at Washington 
for the past year, and also 
Baltimore district manager, 
has been promoted to Cen- 
tral District Manager for 
the same company. The 
Central District is one of 
the largest in the sales or- 
ganization of the Fisk Com- 
pany, including twenty 
direct branches. Its head- 
quarters are at Chicago, 
comprising the states of 
Illinois, Indiana and parts 
of Wisconsin, lowa and 
Kentucky. Mr. Ripley suc- 
ceeds Claude Platt, who has 
been appointed Special Fac- 
tory Representative. 





























J. P. Ripley 





Claude Platt, who has 
been district manager of the 
Central District for the 
Fisk Rubber Company, has 
been promoted to Special 
Representative, effective 
Jan. 1. His new duties will 
take him among the manu- 
facturers of the country 
handling special and con- 
tract sales, in both pneu- 
matics and solids. Mr. Platt 
is one of the best-known 
men in the tire business, 
having a wide acquaintance 
throughout the trade in 
general. Mr. Platt has been 
identified with the rubber 
business since its earliest 
days. As _ special factory 
representative for the en- 
tire country, he will main- ° 
tain offices at the Chicago main branch, 2508 South 
Michigan Boulevard, Chicago. 














Claude Platt 


Brief Notes of the Trade 


6 he male force of Butts & Ordway, heavy hardware 
jobbers, Boston, held their annual banquet at the 
Boston City Club Dec. 30, 28 covers being laid. Eight 
employees were absent on account of sickness or other- 
wise. Lieut. Chester Butts was toastmaster. Follow- 
ing the dinner a two-man minstrel show was thoroughly 
enjoyed. The girls of the organization attended the 
theater Jan. 4. 

The plant of the United States Cartridge Company 
of Lowell, Mass., was closed from Dec. 28 to Jan. 2 to 
allow of stock taking, 8000 employees being affected. 

The Backus Heater & Foundry Company of Boston, 
a $50,000 corporation, has been granted a Massacnusetts 
charter to conduct a general foundry and machine shop. 
Incorporators: William J. Townsend of Brookline, Wal- 
ter P. Sprigg of Winthrop and George F. Briggan of 
Lowell. 

The Stanley Works of New Britain, Conn., which 
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controls the plant of the Farmington River Power Com- 
pany at Windsor, Conn., last week bought mill and 
other extensive property in the latter place. The prop- 
erty purchased includes the Rainbow Paper Company’s 
plant, known as the Vernon Mills, and the land and 
water rights on both sides of the Farmington River. 
The deal is said to involve about $100,000. It is pro- 
posed to develop the water power there. 


James H. Jones, head of the cutlery department of 
Decatur & Hopkins, Boston, is back at work after an 
attack of the influenza. 


T. L. Briggs President of Collier's 


= announcement on Jan. | by P. F. Collier & Sons, 
Inc., publishers of Collier’s Weekly and of books, 
that Thomas L. Briggs of New York had been elected 
president of that concern to fill the vacancy caused by 
the recent death of Robert J. Collier, was one of the 
biggest surprises the sporting goods trade has had in 
years. As advertising manager and assistant to the 
vice-president of the Remington Arms Union Metallic 
Cartridge Company, Inc., with which concern he had 
been connected for eight years past, Mr. Briggs had, 
in the minds of many friends in the sporting goods 
trade, grown into an integral part of the Remington 
UMC organization. More than that, he had made for 
himself a conspicuous place in the trade, his latest con- 
tribution to the prestige of which being election to the 
chairmanship of the Executive Committee of the Asso- 
ciation of National Advertisers. 

3orn on a farm at Macedon, Wayne County, N. Y., in 
1880, and educated in the public schools, at a private 
academy and through special tutoring, he turned to 
“newspaper work” at an early age. Later he was a 
traveling salesman for five years. Finally he became 
assistant advertising manager of the Franklin Auto 
mobile Company at Syracuse, N. Y. 

In 1910 Mr. Briggs went to New York and joined the 
Remington UMC organization as an advertising writer. 
He was soon promoted to assistant advertising manager 
and later advertising manager, which latter position he 
has held for six years. Under his administration Rem 
ington advertising was placed upon its present sound 


basis 


Obituary 


K RED D. FRARY, a prominent hardware merchant of 

Dover, N. H., died at his home in that city recently, 
aged 56. He is survived by his wife, one son, Stanley, 
a soldier at Camp Devens, and a daughter, Marjorie! 
Funeral services were held Dec. 22. Edwin J. York, 
Lincoln K. Ross, M. True McDaniel, Mr. Frary’s part 
ner, and John K. Hatch, all business men of Dover, 
were bearers. 

William E. Wilcox died at his home in Pittsfield, 
Mass., Dec. 25, aged 79 years. During the last part of 
his life Mr. Wilcox was the junior member of the cigar 
firm of Dunham & Wilcox, but early in life he was 
prominent in hardware circles, being an organizer of a 
large tack manufacturing concern and actively con- 
nected with the tap and die industry. He was promi 
nent as a politician and Mason. He is survived by a 
daughter, a sister and four grandchildren. 

Walter W. Storms, for the past 11 years connected 
with the advertising department of the National Lead 
Company, New York City, died recently. 


James E. Kelly, Canandaigua, N. Y., for the past 
eight years superintendent of the Lisk Mfg. Co. plant 
in that city, died of pneumonia recently, at the age of 
49 years. He was at one time superintendent of the 
plant of the Atlantic Stamping Co. at Rochester, N. Y. 

Fred D. Frary, a well-known hardware merchant of 
Dover, N. H., died at his home recently. 

Eben M. Willis, manager of the Page Belting Com- 
pany, died at Concord, N. H., Jan. 1. The cause was 
pneumonia resulting from influenza. 
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Rewarded for Persistency 


Business Lost for Five Years 
Won Back by a Salesman Who 
Never Said ‘‘Die’’ 


By Jos. J. SCULL 
Of Scull, Swain & Wallace, Sherman, Tez. 


EpitTor’s Note: “All things come to him who waits” 
might be amended into “All things come to him who 
calls on a buyer for two years.” Salesmen who give 
up a dealer after a few calls should just read this story 
of Scull’s. 


hardware jobbers, I called at one of my towns 

and visited the two customers on my write-up 
of dealers for two or three trips before I found 
that there was still another hardware dealer in the 
town. As soon as I made this discovery, I called 
to see this third dealer and found that he had until 
three or four years before bought the greater part 
of his goods from my house but had transferred 
his business to another on account of being dissatis- 
fied with a transaction by a former salesman. I, 
of course, tried to make him forget his dislike for 
the house on account of this error, but was only 
told that he was buying elsewhere, that all was 
satisfactory and he would not make a change. 

On each of my following trips to that town I 
continued to call on that dealer without being able 
to make a sale. However, I was going to try to 
gain his friendship, so that in case there should be 
any change I would be considered. For trip after 
trip I called, if even for only a few minutes, to say 


O* taking a new territory for one of the larger 





“T continued to call without being 


, 


able to make a sale’ 


“hello.” Often I did not even carry my catalog, as 
I did not want him to feel that I was going to try 
each time to get an order. 

Finally, after calling on him for nearly two years, 
I again brought up my request for business. When 
I left the town that day I had his order for about 
$200, with a promise of a cutlery order on my next 
trip. 

My next trip and cutlery order materialized on 
schedule time, accompanied by a good general order. 
From that time, I listed him as one of my best cus- 
tomers. 

Later, in talking with the boys in the store, I 
found that the boss had become dissatisfied with 
his other connection and that by my continuing on 
the job, I had regained for my house the business 
that a previous salesman had lost for them for five 
years. 


i 





Crisis in Revenue Legislation—Bill Before Conference Committee—[“fforts 
to Reduce Taxation 


By W. L. CROUNSE 


WASHINGTON, Jan. 6, 1919. 


HE Senator from North Carolina, Mr. Sim 
T mons, is now facing the gentleman from North 

Carolina, Mr. Kitchin, in the final round in 
the big scrap over the new war revenue bill. The 
bill is in conference, and the Senate and House 
leaders are marshaling their cohorts in a contest 
that will certainly last a fortnight and that may 
be prolonged for two months, possibly making it 
necessary to turn back the congressional clocks in 
order to pass the revenue measure before the Sixty- 
fifth Congress expires at noon on March 4 next. 

So many things have happened since the bill 
was first reported to the House by the Ways and 
Means Committee that there is hardly a valid argu- 
ment left in support of the original provisions of 
the measure. Never has a revenue project encoun 
tered such vicissitudes, and never before have the 
framers of a House bill found it so unrecognizable 
on receiving it back from the Senate. 

When Mr. Kitchin reported the first draft of the 
bill we were @t war. Oceans of money—no one 
could say how many oceans—were needed, and both 
taxation and bond selling must be resorted to “until 
it hurt.” 

The President and Secretary McAdoo insisted 
Congress should raise at least eight billion dollars 
by taxation, or one-third of the estimated annual 
cost of running the war, then figured at $24,000,- 
000,000. This was a pile of money, but the people 
were in a patriotic mood and promised to carry 
cheerfully any burden necessarily placed upon them 
by Congress. 


Changed Conditions Under Armistice 


Q Mr. Kitchin reported his eight-billion-dollar 

bill, and the House passed it with hardly the 
change of a comma. Republicans as well as Demo- 
crats voted for it; indeed, most of the objections to 
the liberal financing of the war have come from the 
Democratic side of the House. 

But the armistice was signed before the Senate 
Finance Committee could complete its revision of 
the House measure, and thus a radical change in 
the situation was brought about overnight. With 
the end of gigantic expenditures in sight, the coun- 


5 


try could go back to thinking and talking in millions 
instead of billions, and Mr. McAdoo at once recom 
mended a cut in the House bill of about 25 per cent, 
reducing the revenue-producing capacity of the 
measure from $8,000,000,000 to $6,000,000,000. 

The work of paring the bill down was not easy 
in the face of the demands of various interests to 
be favored in the process of eliminating taxes, but 
finally it was accomplished, and after a fortnight 
of debate the Senate ratified the Finance Commit 
tee’s action. The bill was then sent to the House 
for reference to a conference committee to harmon 
ize the diverse provisions of the House and Senate 
drafts. 

Tax Reduction Foreshadowed 


OST legislation is in the nature of a compro 

mise, and revenue measures are no exceptions 
to the rule. It has therefore been assumed that the 
conference committee would give and take in ortho 
dox fashion on some points of difference, but upon 
the whole would favor the lower rates of the Senate 
draft because of the support of the Treasury De 
partment for the Finance Committee’s plan of re 
duced taxes. 

During the holiday recess, however, the House 
and Senate have both heard from the country. The 
plain business man has been writing a few thou 
sand letters to his Senators and Representatives. 

The plain business man is also the tired business 
man—tired of paying taxes based on the theory 
that the present generation should pay the whole 
cost of the war, a theory about as absurd as Secre 
tary Redfield’s philosophy enunciated in his now 
famous “shirt-tail” interview, regarding the duty 
of American business men to refrain from all efforts 
to extend their foreign trade until the leading coun 
tries of Kurope—including Germany——have had 
“chance to catch up with us.” 


Business Men Demand Reliet 


A MERICAN business men are now calling the at 

tention of Congress to the impossibility of 
carrying out the great industrial projects now on 
foot if the manufacturing resources of the country 
are to be crippled by such taxation as is contem- 
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plated even in the Senate bill. The war is over, 
they say, and taxes can therefore be reduced with 
safety and bond issues increased, if necessary, to 
provide current funds. 

The burden of protests coming to Congressmen 
is that business must halt to some degree unless 
capital has the resources to employ men returning 
from the war and at the same time refit mills for 
normal industrial activities. Perhaps the most for- 
cible statement of the problem now confronting the 
country, has been made by the Chamber of Com- 
merce of the United States, whose War Service 
Committee has addressed a memorial to Mr. Kitchin, 
in part as follows: 


Inflated Costs Must Be Discounted 


It becomes essential that the Government should at 
once proceed to ascertain the industries which have been 
developed during the European war, and ascertain those, 
the maintenance of which is indispensable for the safety 
of our industrial structure and our military establish- 
ment. When these pivotal industries have been ascer- 
tained means suitable in view of their nature and situa- 
tions should at once be provided for their encourage 
ment and preservation. 

The cessation of hostilities brings to business inter- 


ests a feeling of deep concern in the matter of taxa- 
tion. The problems of readjustment are made more 
difficult through inequalities in the present law. We 


believe, therefore, that in the consideration of amend- 
ments to the present act, or the passage of a new reve- 
nue legislation, the Congress should give more careful 
consideration to the views expressed by organizations 
of commerce and industry. 

Ability to pay inventory values, and proper reserves, 
together with careful survey of the amount of revenue 
required under the new conditions, are matters of vital 
importance to business interests of the nation during 
this readjustment period. 


Paper Profits Don’t Count 


We urge that Congress should give careful consider- 
ation to the grave menace now facing all industry, due 
to the fact that both raw materials and finished goods 
are carried in full measure to meet the extraordinary 
requirements of the government and of the people, and 


that in large part the stocks have been acquired at 
abnormal cost and are therefore carried into inven- 
tories at inflated values, thereby showing apparent 


profits which have not been realized and which probably 
will never be fully realized. These are largely book- 
keeping or “paper” profits, and should not be used as 
a basis for taxation. 

We, therefore, recommend that any tax law shall pro- 
vide that during present conditions the taxpayer shall 
he allowed to make a deduction from his apparent profit 
by way of a reserve for subsequent shrinkage in the 
value of merchandise. 

We believe that the interests of the government can 
be protected against abuse of this privilege by the 
fixing of a maximum percentage of deduction to be 
allowed, and by the use of proper methods of inspec- 
tion and appraisal. 


Bill Should Be Amended 


4 Se meet this situation in a thoroughly practical 
and businesslike manner it is suggested that 
the following amendment be inserted in the revenue 


bill: 


In case the articles dealt in and inventoried by the 
taxpayer are of a kind whose cost has subsequently 
increased since the close of the pre-war period, as 
defined in Title III, of this act, the taxpayer may 
reduce the amount of the inventory, determined in ac- 
cordance with the foregoing provision by a reduction to 
be fixed by the commissioner, but not more than 20 per 
centum and in the event of such deduction the taxpayer 
shall, with his return, under the provision of this act, 
give bond to the United States in such form and in such 
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amount and with such surety or sureties as may be 
required by the commissioner with the approval of the 
secretary, conditioned that if during the next succeeding 
taxable year the cost of such like articles shall not 
have declined to the full amount of such deduction the 
taxpayer shall pay an additional tax, determined in 
accordance with the provisions of this act on the excess 
of such deduction over said decline in cost that if during 
the next succeeding taxable year the cost of such like 
articles shall have declined to any amount in excess of 
such deductions, such excess shall be credited or re- 
funded to the taxpayer in accordance ‘with the provi- 
sions of Section 252, 


Without such amendment, says the committee, 
there is imposed upon the taxpayer the necessity 
of paying taxes upon paper profits which may never 
be realized by actual consummation of sale, and the 
burden and inequity of which is only partially re- 
moved by Subdivision 12, Section 214, and Subdivi- 
sion 13, Section 234, which provide for the credit, 
or refund, in subsequent years, of losses resulting 
from reductions in inventory values. 


Careful Revision Needed 


ANY other protests against heavy and ill-con- 

sidered taxation have been received by Sena- 
tors and Representatives, and on all hands one hears 
frank admissions concerning the fairness of much 
of the criticism of the pending bill. Some members 
of the Ways and Means Committee, however, insist 
that burdensome taxation must be borne for some 
time to come. In this connection Representative 
J. Hampton Moore, a leading Republican member, 
says: 


Many of the letters we receive from business men 
carry the implication that special taxes should not be 
levied now that the war is over. It is not clear that 
the cessation of hostilities necessarily means special 
taxes such as are contemplated in the revenue bill can 
be avoided. 

The point is that the government has already obli- 
gated itself to an extent which makes taxes and loans 
absolutely necessary. The fact that the war is over 
has nothing to do with it. 

The President started out to spend $24,000,000,000 
up to June 30, 1919. He demanded that $8,000,000,- 
000 be raised by taxation. We cannot ignore this situa- 
tion. 

The President asked Congress for the money, and 
Secretary McAdoo backed up the demand in detail. Just 
before the war closed the secretary told the Ways and 
Means Committee that the government necessities 
would probably exceed the $24,000,000,000, all of which 
had been provided for by appropriations, In addition 
Congress was called upon to pass a deficiency bill 
amounting to $7,000,000,000. That made a total of 
appropriations for the fiscal year of $31,000,000,000. 


Hope to Save Large Sums 


Of course, the sudden cessation of activities sug- 
gested the advisability and wisdom of salvaging as 
much of these appropriations as had not been actually 
expended. The Appropriations Committee has been at 
work on that problem, and Mr. Sherley, the chairman, 
has announced that he hopes to save a very large sum 
which, of course, would reduce the tax and loan require- 
ments to that extent. But no matter what is saved, 
demands are still coming in to take care of hundreds 
of contractors who had only oral contracts with sub- 
ordinate officers of the War Department and whose 
claims, so far as we are advised, will run up to 
$1,700,000,000, if not to $4,000,000,000. 


The Farmers Get This 


Another great source of expenses, reaching perhaps 
more than a billion, will be the loss which the govern- 
ment will suffer in guaranteeing the price of wheat 
for 1919 at $2.20 and selling it at the market price. 

So that when it is suggested that taxes are not 
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necessary because the war has closed our big obliga- 
tions still remain, even those incident to the various 
generous loans we have made to our Allies. Some 
intensely enthusiastic gentlemen have been urging the 
cancellation of these foreign loans. If that is done, 
and I am opposed to it, the American people must ex- 
pect to yield in taxes or new loans $10,000,000,000 more. 

The whole situation, bluntly stated, is that this Gov- 
ernment is involved for the fiscal year, apart from 
previous expenditures, to the extent of $%1,000,000,000. 
Some of this will be covered by miscellaneous receipts 
and taxes under existing laws. 

I think that we should cut out the special taxes by 
reducing our extravagant expenditures at the earliest 
possible moment. But it is not clear to me how we are 
going to pay the enormous obligations the government 
has already incurred without imposing additional obli- 
gations upon the people. 


Before the bill has proceeded far in the confer- 
ence the Appropriation Committee will have deter- 
mined how much can be saved by cancellation of 
contracts and reduction of expenses. Such a report 
may make it possible to reduce the schedules even 
below the figures of the Senate draft. 

What the War Cost 


Yaa patriotic American will be interested in 
4 some figures which have just been compiled by 
the Treasury Department to show just what the 
war has cost the nation. The exhibit has an im- 
portant bearing on the problem of reducing taxation 
at this time. The Treasury disbursements, month 
by month, during the period of American partici- 
pation in the war, have been as follows: 


1917 

PIE ai Folod are a ae Ried ee $289,893,000 
ea ala casi ar hee 526,565,000 
ERM ast e aig a guere Re reece 412,723,000 

PMS corlata: einte: roave we ete $1,229,181,000 
RN So pide g vice eee aes 662,310,000 
MMI ave stars giasewalere’ a 757,457,000 
PIN owe ve ele es 746,378,000 
NIN ee a) dr elecea stews oles 944,368,000 
| aa ee re eee 986,081,000 
DOROTNOOE . bkvc bec eo evens 1,105,211,000 

ee ae ee $5,199,805,000 

1918 

MUN bo izwbek noes Cars $1,090,000,000 
NN oe a dare a wake 4 1,012,000,000 
Mh Stare cae eee ewe es 1,155,000,000 
RMMMMIN Sha bask Oni esc ate We eee ears 1,215,000,000 
(|) ee Serer eee ese 1,508,000,000 
UM asl irciie Watkin oc aaa elaies 1,512,000,000 

MES yeaa eo aa $7,492,000,000 
SNE Se Cais cre swe hee eee. 1,608,000,000 
MIM oe Sib hod plc veces 1,285,000,000 
Os, .557,000,000 
I iis oa cae nae car 1,664,000,000 
EET OCTET Tee 1,935,000,000 
ROCCIIDOP cc cciecccteede 2,100,000,000 

TRIAD sii'e? cau sae acd Reis el $10,669,000,000 


Partially estimated. 
RECAPITULATION 
1917, to June 30, 1917.... 


April 1, $1,229,181,000 


July 1, 1917, to Dee. 31, 1917...... 5,199,805,000 
Jan. 1, 1918, to June 30, 1918...... 7,492,000,000 
July 1, 1918, to Dec. 31, 1918...... 10,669,000,000 


Total for 21 months.......... $24,589,986,000 


And This Is Not All 


Fk course, we are not through, for we must go 

on paying war bills for many months to come. 
Ultimately we shall probably spend a large share of 
the appropriations heretofore made on account of 
the war which substantially exceed the entire sum 
spent by the United States for all purposes from 
the founding of the Republic in 1776 to the day the 
Kaiser started the rumpus the Sammies, under 
Pershing, have just quelled. 

Nobody here will undertake to predict when the 
revenue bill will become a law. It must be signed 
by the President before noon on March 4 next, but 
it may take every minute of the intervening time 
to work out a satisfactory solution of the problems 
that have developed since the measure first passed 
the House last September. 


Cheaper Telephone Rates Established 


“SO much has been printed in the daily press about 
’ the standardization of telephone toll rates by the 
Postmaster General and the introduction of reduced 
night rates, that I am HARDWARB 
AGE will be interested in the official statement of 
the changes issued by the Post Office Department. 
Here it is in part: 


sure readers of 


A night service rate which is one-half of the day 
rate is established between 8:30 and 12 p.m. Between 
midnight and 4:30 a.m. the night rate is one-fourth the 
day rate. These are greater reductions in night rates 
than have ever been made in any country, and doubt 
less will be extensively used, especially for social and 
family purposes. A person might talk from San Fran 
cisco to New York for about $4.00, whereas the day 
rate is approximately $16.00. 

A station to station service is established such as 
now exists in the balance of the world, that is, when a 
connection is established with a man’s house or office 
the opportunity to converse is provided and the station 
to station rate, which is the basic rate, applies and is 
payable whether the particular person desired responds 
or not. This rate up to twenty-four miles is at the rate 
of five cents for six miles and for greater distance five 
cents for each eight miles, or about six and one-fourth 
mills a mile. 


Eighty Varieties of Phone Rates 


The distance is computed by air line methods and not 
by pole line or public highways. The airline distances 
are commonly about 100 miles, when the others would 
run 150 miles. It is stated by the committee that more 
than 80 varieties of toll rates have existed in the United 
States up to the present time. The effect of this uni 
form or basic rate in the station to station service is 
to reduce or not affect about 70 per cent of the rates, 
though necessarily slightly raising about °0 per cent 
in the process of standardization. 

It requires two and one-half times as much work to 
establish connection with a particular person than the 
station to station service. Hitherto the rates have been 
the same for both kinds of service, nothing being paid 
however great the services performed on the failure of 
the telephone institution to secure the particular person. 

The particular person service is not discontinued, but 
the rate therefor is so modified as to prevent these 
abuses and compensate the telephone service in part 
for the extra expense of labor and plant involved, and 
a charge of 25 per cent of the station to station rate is 
made for such service, when the particular person is 
secured, and a report charge of 25 per cent of the 
station to station rate is made when the house or office 
telephone is obtained and his whereabouts or refusal to 
talk reported. 

In many large sections of the country the smallest 
toll rate has been not less than 15 cents. Under the 
new scheme for short distances the rates are reduced to 
and 10 cents, and for the cheapest form of 
service the person can talk five minutes, as compared 
with three minutes now, or in some cases only two 
minutes or one minute. Free toll areas where the ex 
change rate was designed to cover the free service or 
a low charge therefor are not affected by this order, 
which will go into effect on the 21st day of January, 
1919. 


5 cents 
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What of 


I. have been so accustomed to think- 


¢ 
Wheat Y 
ing of steel as the barometer 


business, that few have 


corded proper recognition to the giant kernel 
commonly known as wheat, which threatens 
at the present time to go into the saddle and 
ride us like a bunch of bolsheviks on a ram- 
page. Not that wheat is our enemy, but that 
it has become a formidable dangerous ele- 
ment in our commercial and social structure 


of 


of us ac- 


through control. 

The United States Government has guar- 
anteed the farmers that their 1919 wheat 
shall at $2.25 a bushel f.o.b. Chicago. 
This action was a war measure, and at the 
time such price control was taken over by the 
it was generally deemed the 
wise action of necessity. To win the war it 
that wheat, the 
most easily transported foodstuff, be assured 


sell 


Government, 


was considered essential 


in quantities 
Washington 


OF 


aed 


So our legislators down in 


passed a law fixing a price of $2 a bushel 
This price was to 
be paid for all wheat raised in 1919. Now 
the winter planted, and 
there is a lot of it, at least 16 per cent more 


on wheat f.o.b. Chicago. 


wheat is already 
than in normal years, but the spring wheat 
In 
other words, the Governmental price fixing 


will not be planted for some time yet. 
of wheat is guaranteeing a price out of all 
proportion to what farmers may expect for 
other crops, and it stands to reason and is 
particularly clear to those who know the 
farmer that he will plant a lot of his potato 
land to spring wheat; that he will sow a lot 
of his corn land to spring wheat; that a lot 
of his bean land, his turnip land, his flax land 
will be planted with spring wheat. 

But you say this would be profiteering, it 
would not be right to go ahead and plant 
unusual acreage of wheat merely because the 
had guaranteed 
Well possibly it is profiteering, 


Government a price on 
such a crop. 
but just ask the farmer what he is going 
to do in almost any farming district and you 
will find that he is going in for wheat to the 
limit. 

Now the canceled a lot 
of war munition contracts, they have can- 
celed contracts for guns and automobiles, 
and trucks, and shells, and the Lord only 


Government has 


60 











knows what all, and the people have said 
“well done, you are saving billions of dollars 
that would be wasted should it be thrown 
into these products which are not needed for 
the winning of a war that has already been 
won.” But one of the biggest war munition 
contracts the Government made was _ this 
wheat contract. It has not been canceled. 
Practically none of our people advocate the 
cancelling of a guaranteed price on such 
wheat as has already been planted, but it 
does seem like tempting a man to profiteer to 
guarantee a price such as has been guar- 
anteed on wheat for such wheat as has not 
yet been planted, 

Now the powers that be down in Washing- 
ton seem to have a fear of the farmer vote, 
and it is probable that they will not have the 
nerve to cancel the contract for the war 
munition wheat. One well-known hardware 
manufacturer interviewed this subject 
said: “If they don’t do this they ought at 
to have the nerve to write their loss 
off the Government books at once by putting 
our wheat, during the coming year, into the 


on 


least 


markets of the world, both in export and 
domestically at competitive prices, and pay 
the farmers the difference between the price 
that should be, and the price that the Gov- 
ernment has said must be paid. 

To make this clear: Due to the shortage 
of ships many other countries have stored 
immense quantities of wheat. The Argentine 
Republic has a lot of wheat, Australia has an 
wheat, South Russia 
with its great fields will be producing freely 
this year. India and other points in the 
world raise a lot of wheat, and all this wheat 
is in competition with wheat. Don’t 
forget that for a minute, and then come back 
to that wheat of ours. 

It is estimated by those who should know 
that under prevailing conditions we will 
raise in the United States of America in 1919 
1,000,000,000 bushels of wheat. It takes 41% 
bushels of wheat to make a barrel of flour. 
We have less than 100,000,000 million people 
in the United States. To give our people a 
barrel of flour apiece, which our average 
consumption is, we would require 450,000,- 
000 of wheat. Figuring liberally 
that means that we will probably have over 
500,000,000 bushels of wheat surplus. In 
other words, we will have a year’s supply 
surplus. In making the grade of flour on 
which the United States has established its 


enormous quantity of 


our 


bushels 


gat 
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reputation as a flour milling country, most 
of the wheat from the various sections of the 
United States is shipped to the mills, and is 
there mingled in the grinding with a certain 
quantity of No. 1 hard spring wheat. This 
No. 1 hard spring wheat is grown in a 
limited territory, principally Western Minne- 
sota, the Dakotas and Eastern Montana. We 
do not raise enough No. 1 hard to mix with 
all the wheat that comes to the mills, and 
we obtain the balance of our needs from 
Canada, that country having very large 
acreage of land suitable for raising this par- 
ticular No. 1 hard spring wheat. 

Now just get this: All the Canadian far 
mers have to do to clean up on this year’s 
wheat crop, is to sell it about 15 cents a 
bushel under our price, and the Canadian No. 
| hard spring wheat will be used before our 
millers even start using United States No. 
1 hard. This will mean a great surplus of 
unsold wheat, the price of which has been 
guaranteed by the United States Govern- 
ment. 

Let us leave our domestic market and go 
into foreign fields. In the past the Liverpool 
price of wheat has had considerable to do 
with gauging the price of the world’s wheat. 
It seems that there is a little battle on as to 
whether Liverpool or Chicago prices shall 
prevail this year. The Chicago price we 
know. The legislators have said that it shall 
be $2.25 a bushel. It is stated that Australia 
is already quoting wheat f.o.b. Liverpool at 
$1.65 a bushel. If this is true wheat that 
starts from Chicago at $2.25 a bushel, after 
paying transportation charges to Liverpool, 
will be something of a slow seller. It merely 
means that the Argentine and South Russia 
and Australia and other wheat centers will 
sell their wheat, all of it at an enormous 
profit and keep our wheat out of the market 
merely by charging a price actuated by sup 
ply and demand, while we arbitrarily en- 
deavor to force war prices on a world which 
is at peace. 

We must figure beyond 1919 to get the full 
effect of this probable boomerang. With price 
fixing our wheat out of foreign markets, with 
price even endangering the sale of our wheat 
in domestic markets, our surplus at the be 
ginning of the year 1920 will equal the do 
mestic consumption for that entire year. Any 
man can readily figure for himself just what 
that surplus of wheat will do with the price 
of wheat raised in 1920. The chances are 
very good that it would mean 60 or 70 cent 
wheat, and there is no commercial history on 
record in the United States which shows 
prosperity with wheat at such figures. It is 
not a pleasant picture to look at. 

It has been suggested that the Govern- 
ment cancel the war contract for the war 
munition wheat. A good many thinking peo- 


ple seriously doubt the courage of those men 
in Washington to do this thing. The moral 
issue is a big one. If the contract is can 
celed as were other munition contracts the 
Government should certainly make good to 
the farmers any losses incurred by the spe 
clal preparation of land or the outlay for 
high priced seeds. If they do not cancel this 
contract for wheat which has yet been 
planted, they should at least write their loss 
off the books. They should say to the people 
of the United States sell your wheat for 
what you can get for it in competition with 
wheat raised elsewhere in the world, and we 
will pay you the difference between such 
price as you obtain and the $2.25 a bushel 
f.o.b. Chicago which we guaranteed. We 
should be selling wheat as rapidly as possible 
all through this year. If it is bringing $1.80 
a bushel f.o.b. Liverpool, sell all we can. We 
have an advantage by being nearer the 
foreign market and we should not foolishly 
hold our wheat for $2.25. 

Such action would materially minimize the 
menace which many thinking Americans con 
sider very real. 


What a Great Banking 
Institution Says 


From an address by George I 


National City Bank of New York 


Roberts, of the 


description of trade rivalries. There 


eT DO not like the languaye of warfare in 
are trade rivalries; they are necessary, leyit 
imate, and, if conducted in the proper spirit, 
stimulating and wholesome. But it is a mis 
take to emphasize them as though the succes 
of one nation depended upon driving another 
out of the field. 


assumption that 


That idea is based upon the 

there is only a_ limited 
amount of busine to be done and never 
enough for all—an error responsible for in 
finite mischief. 

“It is the chief grievance alleged against 
the labor organizations that they sometime 
limit the output, acting upon the theory that 
there is only a limited amount of work to be 
done and that it is to their interest to make 
it go as far and pay as much in wages as 
possible. Every such conception of industry 
and business is fundamentally wrong. There 
is no limit to the amount of wealth that may 
be created from the resources of nature, 
or to the consumptive demands of the world’: 
population. 

“Can any one think in this age that there 
is danger of general overproduction of the 
commodities of trade? The people of the 
United States live upon a level of comfort 
above that of any other people in the world, 
and yet the average family in this country 
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NEW YORK 


Office of HARDWARE AGE, 
Jan. 6, 1919. 

os year 1918 closed in a blaze of glory, with senti- 

ment as regards the outlook for the new year, 1919. 
Trade conditions in all of the many lines that constitute 
general hardware are improving and showing increased 
activity. It is generally believed that buying will be- 
come more active as soon as the dealers are through 
taking their inventories this month. 

With the return of the world to the arts of peace, the 
readjustment thereto of the financial, industrial and 
business machinery so long strained to capacity to meet 
the Government’s war requirements has become the ab- 
sorbing question of the hour. The most far-seeing 
minds in the financial world do not hesitate to predict 
that when the transition has been accomplished there 
will be inaugurated in the United States a period of 
unparalleled progress and prosperity. 

National stimulation of building, private and public, 
has been undertaken on a gigantic scale by the Depart- 
ment of Labor to solve the unemployment problem of 
the country. The program will have special application 
to large centers like New York, where important build- 
ing projects have been held up on account of the war. 
The program, as outlined by William B. Wilson, Secre- 
tary of Labor, and Louis IF’. Post, Assistant Secretary, 
and by their assistants, aims to give employment for 
demobilized soldiers and for labor which will lose em- 
ployment in munition factories and other war indus- 
tries. Other branches of the Government will co- 
operate. The program has the approval of Newton 
D. Baker, Secretary of War. Not only will restrictions 
on building construction be removed but the Govern- 
ment, states and municipalities and private firms will 
be urged to undertake building activity at once. The 


lives far below the level of its wants and its 
commendable aspirations. In this day of free 
schools, of cheap printing, of democratic 
ideas, the wants of the people develop faster 
than their ability to supply them, and hence 
we have a growing discontent which threat- 
ens the very foundations of the social order. 
The spirit which finds its blind expression in 
Bolshevism has its inception in the desire 
for better living conditions, and it is an af- 
front to that spirit—and an affront to com- 
mon sense—to conduct the international poli- 
cies of nations upon the theory that the chief 
danger to be averted is that of overproduc- 
tion. Such an argument amounts to a confes- 
sion of ineffectiveness or non-achievement in 
the industrial management of the world, and 
affords a basis for challenging the existing 
order. 

“But it is one thing to be critical and an- 
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department states that building material has increased 
only half of the increases in other commodities, while 
building sites have become cheaper. It is estimated that 
the building program of the country is a whole year 
behind, and that it will require at least $3,000,000,000 
to catch up. 

The nineteenth annual New York Automobile Show, 
scheduled for Feb. 1-15, is exceeding all expectations 
as regards magnitude. Originally it was planned to 
hold the passenger car exhibit the week of Feb. 1 to 8 in 
both Madison Square Garden and the 69th Regiment 
Armory, and the commercial car division was to have 
been held in the Garden only during the following 
week. However, the demand for space for the com- 
mercial vehicle section has been so great during the 
past few days that the Automobile Dealers’ Associa- 
tion under whose auspices the show is being held has 
decided to utilize both the Garden and the armory for 
the motor truck exhibit. Applications for space for the 
passenger car section continue to reach the committee. 
Practically all of the passenger car space already has 
been allotted. Accessory spaces are being snapped up 
rapidly, and every sign indicates a big, prosperous, 
better-than-ever year. During the show week there 
will be numerous conventions, banquets and luncheons. 
These will include meetings of various trade organiza- 
tions, credit men, accessory makers, jobbers, tire mak- 
ers, etc. One of the big events of the week will be the 
annual meeting of the Society of Automotive Engineers, 
to be held from Feb. 4 to 6. 


Linseed Oil—A survey of this market proved that 
stocks are light and the demand is fairly good. Of 
course, the sale of this commodity is usually rather dull 
this time of the year. Local manufacturers anticipate 


other thing to be constructive, and the critics 
of the existing order, where they get a chance, 
display a greater incompetency. The condi- 
tion of the masses will never be improved by 
paralyzing industry in efforts to divide the 
existing stock of wealth. The existing stock 
in itself is of small importance; it is the 
constant and efficient employment of all the 
agencies of production, and the regular and 
increasing flow of goods to the market, which 
concerns the public. The problem of society 
everywhere is to organize more effectively— 
to co-ordinate, integrate and balance—pro- 
duction in all branches to obtain the greatest 
possible output of the things which minister 
to the common comfort and welfare, and to 
secure by exchange of products and services 
their widespread distribution and consump- 
tion. This is the great appeal to the enlight- 
ened and constructive forces of the world.” 


ot 
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quite an active market beginning the middle of Feb- 
Prices remain the same. 


ruary. 
Linseed oil, raw, city brands, is $1.58 per gal. for 5 or 
re bbis., and $1.59 in less than 5 bbl. Car-load lots, $1.55 
r gal 


Western oil, $1.58; smaller quantities, $1.59 per 
Car-load lots, $1.55 per gal 


State and 

1, according to seller. 

Nails.—Local distributors advise that they are still 
experiencing a great deal of difficulty in getting ship- 
ments from the mills. Every now and then a few car 
loads of wire nails reach the market. Needless to men- 
tion they are disposed of lightning fast. Cut nails are 
even harder to obtain. It is hoped that the mills will 
be able to take better care of the large demands by 
next month. Prices remain unchanged, as per last 
week’s quotations. 


Wire nails, in store, are $4.75 to $4.85 base per keg. Cut 

il in store, are $6.65, and delivered by Jobbers, $6.75 base 
per keg 

Naval Stores.—Further declines in prices of rosin 


have just been reported. As far as sales are concerned, 
they are far and few between. Shipments continue to 
reach this market in good style. 


Turpentine, spot in yard, is selling at 72 cents per gal 


common to good strained rosin is quoted on a basis of 280 Ib. 
GRADES 

re $14.50 ! $15.25 
1) 14.50 K 17.25 
Dy 14.50 M 17.75 
I 14.50 N ‘ 18.00 
G 14.60 WG ‘ 18.25 
H Ce ae 2 are ; 18.50 

These prices are all f.o.b. dock New York, with oc. added 
for delivery 

Rope.—Sales in this field are just about normal. The 
prices are the same as were quoted last week. 

Manila rope prices are as follows: Manila rope, first grade 
i 2e.; second grade, 2le., and hardware grade, 19¢., base 
per Ib. Manila bolt rope is 27e. per Ib 

Sisal rope, first grade, is 2le., and second grade, 18c¢., base 
per Ib. Hide, bale and hay rope, medium oiled, first grade 
is 21'4ec., and second grade, 18%c. base per Ib 

Tarred lath yarn is, first grade, 21¢., and second grade 


Isc. base per Ib. 

Sporting Goods.—The year 1919 has started with 
strong indications of enlarged demands for sporting 
goods from all parts of the country, and the retail trade 
is looking forward to a renewed call for sporting goods 
and sports accessories, in particular those appertaining 
to outdoor recreations and pastimes. Owing to the return 
of our troops from abroad, baseball is once more looking 


CHIC 


Office of HarpWware AGEk, 

Chicago, Jan. 3, 1918 
She - past week has been marked by very few price 
changes, the jobbers being busily engaged in the 
taking of inventories. Business is holding up fully to 
that of last year, but it is noticeable that the future 
order business is much lighter than usual. Dealers 
are buying goods as needed, and in quantity enough to 
aggregate a heavy volume of sales, but in most lines 
they are not making advance purchases, unless guaran 

tees are made against price declines. 

In the iron and steel lines the producers are grappling 
with a situation which involves millions, in the revision 
of contracts to conform to new price levels recently 
suggested by Judge Gary. The new prices have been 
accepted for the new 1919 business, and there is a 
tendency on the part of the producers to apply the 
new prices to old contracts generally. This practically 
means starting the new year with a clean slate, and a 
stabilized market for raw material. However, this 
does not mean any material reductions in finished hard- 
ware products, unless manufacturing costs are also 
reduced. 

Warehouse prices on steel sheets have taken a slight 
decline, but there is no disposition on the part of the 
sheet manufacturers to guarantee prices to consumers. 
The manufacturers of products made from sheets are 
not buying heavily on this account, and no declines in 
the lines referred to are in evidence. Sales of ingot 
copper were made at 23c. per pound, or slightly lower, 
even before the expiration of the Government price 
of 26¢e. on December 31. The copper market is now 
open, and concessions may reasonably be expected on 
all copper products. ; 

On electric welded light coil chains the leading in 
terests have adopted new lists and discounts, which net 
light advances on most of the items. 

The rope stituation presents rather a novel aspect. 
Just at present manila rope is selling at practically 
the cost of the fiber, and only 1c. above sisal rope. 
Naturally this has killed the sale of sisal rope, and 
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up and already an excellent baseball season is promised. 
The demand for baseball goods is already strong. There 
is a new ball bearing roller skate on the market, the 


bearings of which are self-contained, that is a very 
excellent article and sells for about 15 per cent less 
than is charged for other good skates of this kind. 


Thermos bottles are still in good demand and the supply 
is forthcoming to meet it. Flashlights are growing in 
popularity and in demand, and this is probably due to 
the great use of flashlights that has been made in the 
army and in the munition plants where temporary light 
was with absolute safety fire. We 
are assured by weather forecasters that we shall have 
no less than fifty snow storms this winter, and if that 
should prove to be the case dealers will do well to lay 
in good supplies of skis and snow shoes. Ice 
and hockey goods are other lines that will meet imme 
diate as well as ready One of the best lines for 
hardware stores to carry, not merely for the winter in 
door season, but all the year around, is 
playing cards and poker chips, and the jobbing stocks 
of these are complete. The younger fired 
by the preponderant interests of the great are 
taking to air rifles with unusual and even 
enthusiasm. The demand for these 
great that jobbers are practically out of them at pres 
ent, but the manufacturers are already putting forth 
increased efforts to get out a new supply which will 
soon be on the market. But the demand keeps increas 
ing, and unless retailers get their orders in early they 
will have to be content with part shipments only until 
the manufacturers catch up with the market re 
quirements. 


required against 


skates 
sale. 
dice, dice cups, 


veneration, 
war, 
increasing 
goods has been so 


can 


Window Glass.—It is reported that no decision has 
as yet been reached between the manufacturers and the 
workingmen’s wage earning committee relative to the 
35 per cent increase asked by the workingmen. Until 
this matter is thoroughly thrashed out and a decision 
granted all manufacturing will remain at a standstill. 
As the window glass business is very dull at present, 
many manufacturers are rather indifferent about factory 
resumption. Prices are quoted as follows: 


Single strength A and B ill size i7 per cent double 
trength A, all size: 7% per cent double trength KB, all 
izes, S81 per cent, with AA quality ranging from 70 to 72 
per cent discount from jobbers 
heavily increased sales of manila rope. Just now it is 


a matter of speculation whether the price of manila 
rope will advance, or the price of sisal rope decline. 
Unless one or the other occurs there will be mighty 
little sisal rope sold, and no matter which way the 
tide turns the dealer who buys manila rope at present 
prices is displaying good judgment. 

Reports from retail sources indicate that business is 
as good or better than a year ago, with cash sales above 
normal. Collections are also reported good. General 
conditions also point to a heavy spring business in 
practically all lines. Local jobbers express the belief 
that many shortages will prevail in the spring, due to 
the reluctancy of dealers to place orders for future 
delivery, on goods actually needed for trade at that 
time. 


Ash Sifters.—There is a fair demand for ash sifters, 


although the mild weather has to some extent held 
back sales. Stocks of local jobbers are in very fair 
condition, with prices unchanged. 

We quote from jobbers’ toc] fo.b. Chicago Square 
wood frame ash sifter with wire sereer ize 12 x 14, black 
japanned £1.60 doz galvanized, $2.20 doz perfection wood 
frame ralvanized screen ize 14 x 16, $2.50 per doz barrel 

fter No. 06, $4 per «doz furnace ish fters 20 In 
traight handle, S8'% x 12 in blade. double ting 1, $8.25 per 
doz rotary ash sifter No. 104, $42 per do 

Alarm Clocks.—Very little change is to be noticed 
in the alarm clock situation. The volume of sales is 


still very heavy, although there has been a slight falling 
off in certain districts. Manufacturers are still behind 
with their orders, and jobbing stocks continue below 
normal. No immediate price changes are expected. 


We quote from jobbers’ stocks, f.o.b. Chicago: The Amer 
ean Alarm Clock, in le than dozen lot $11.04 per doz 
dozen lots, $10.64 per doz case lots of 4 doz., $10.37 per 
doz Lookout Alarm Cloch le than dozen lot $13.87 
per doz dozen lots, $13.46 per doz.; case lot of 2 doz 


$13.07 per doz Tattoo Alarm Clocl 
doz.: ease lots of 50, $24.85 per doz 
dium dial, dozen lots, $32 per doz Big Ben and 


$2 each 


Coal Hods.—The situation with regard to coal hods 


dozen lot $2? 0 per 
Slumber Stopper, ra 


Baby Ben 
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is somewhat better, although jobbing stocks are still 
light. It is hardly to be expected that the present 
shortage will be entirely overcome for several months, 
even though steel sheets are now much easier to obtain 
than they were a few weeks ago. No price changes have 
been reported. 

We quote from jobbers’ stocks, f.o.b. Chicago: Japanned 
open hod, 15 in., $5.15 per doz.; 16 in., $5.55 per doz.; 17 
in., $6.15 per doz.; galvanized open hod, 16 in., $8.85 per 
doz.; 17 in., $9.50 per doz.; 18 in., $10.40 per doz.; 20 in., 
$14 per doz.; galvanized funnel hod, 17 in., $11.70 per doz. ; 
18 in., $12.75 per doz.; japanned funnel hod, 17 in., $7.80 
per doz. 

Babbitt Metal.—Babbitt metal sales have dropped off 
appreciably during the past two weeks, due in a meas- 
ure to the slowing up of war work, and also to the 
closing of plants for the annual inventories. The avail- 
able supply is good, and jobbers are having no difficulty 
in filling orders. 

We quote from jobbers’ stocks, f.o0.b. Chicago 
babbit metal, 12c. per Ib.; Revenoc, 238c. per Ib 

Eaves Trough and Conductor Pipe.—Owing to un- 
favorable weather conditions there is very little out- 
door repair work, and sales of eaves trough and con- 
ductor pipe are practically at a standstill. Some im- 
provement is noted in jobbing stocks, although none are 
as yet near the normal. There is a very fair demand 
by retailers for future delivery. 

We quote from jobbers’ stocks, f.o.b. Chicago: 29-gage, lap 
joint eaves trough, 5 in., $6.65 per 100 ft.; 29-gage conductor 
pipe, 3 in., $6.75 per 100 ft. 

Files.—Both jobbers and retailers continue to report 
shortages on the more common sizes of files, and 
although the demand is slightly lighter than that of a 
month ago, it is still fully up to normal. Shops and 
factories are the heavy purchasers. No changes in 
either lists or discounts have been reported. 

We quote from jobbers’ stocks, f.o.b. Chicago, the following 
discounts from standard lists: Nicholson files, 40-10; New 
American, 50-10; Disston, 40-10; Black Diamond, 40-7%. 

Glass, Putty and ‘Glaziers’ Points.—Although there 
is practically no call for window glass at this time, 
dealers are expecting a heavy demand with the opening 
of the spring building season. There is very little glass 
on the market at this time, and none is being manu 
factured. Jobbers predict somewhat of a shortage in 
the spring, and do not look for any lower prices. 


Standard 


We quote from jobber stocks, f.o.b. Chicago Single 
strength A, all sizes, 77 per cent off; single-strength B, first 


three brackets, 77 per cent off; all sizes of double-strength 
A, 79 per cent off 

We quote from jobber stocks, f.o.b. Chicago: Putty, in 
100-Ib. kits, $4.25; glaziers’ point No. 1, No. 2 and No. 3 
1 doz. to a package, 60c. per pkg 


Cotton Gloves and Mittens.—Although there was a 
recent slight decline in the prices of cotton gloves and 
mittens it did not cover the previous advances, and 
prices are higher than those in effect last year. Orders 
are said to be coming in to the satisfaction of the job- 
bers, who expect to be in position to fully care for the 
trade. / 


We quote from jobber stock f.o.b. Chicago Standard 
7-oz., knit wrist glove $1.85 per doz. pairs; Standard &-oz., 
knit wrist gloves, $2.10 per dozen pairs 


Guns and Ammunition.—There is at present no indi 
cation of any decline in guns or ammunition, and prices 
seem firm. There was a heavy demand throughout the 
fall and stocks in general are light. In fact, there is 
still a decided scarcity of revolvers, pistols and medium- 
priced shotguns. 





We quote from jobber stocks, f.0.b. Chicago: Single-bar 
rel shotguns, 12-gage, 30 or 32 in. barrels, with plain extrac 
tor, $7.50 each with automatic ejector, $7.85 each; 12-gage 
double-barrel guns, with hammer, $14.50 each; hammerles: 


$17.50 each 


No. 22 short semi-smokeless cartridges, $5 per thousand 
No. 32 short semi-smokeless, rim fire, $11.75 per thousand 
No. 22 long semi-smokeless, $6 per thousand No. 32 long 
semi-smokeless, rim fire, $13.50 per thousand Discounts 20-5 
per cent Peters’ target shells, smokeles 3 drams powder 
1% oz. shot, 1 to 10, $48 per thousand; Peter Referee semi 
smokeless, 3 drams powder, 1 oz. shot, 1 to 10, $37 per thou 
sand, Discount 20-24 per cent 


Galvanized Ware.—While no price changes have been 
reported on galvanized lines there is a general feeling 
that some reductions are to be expected on account of 
the betterment in the sheet situation. Retailers are 
buying from hand to mouth, and very few future orders 
are being placed. The supply for spring is expected 
to be much better than had been anticipated in the fall. 

We quote from jobbers’ stocks, f.o.b. 
galvanized tubs, No. 0, $9.88 per doz.; No. 1, $12.16 per doz. ; 
No. 2, $13.68 per doz.; No. 38. $16 per doz.; medium grade, 
heavy galvanized tubs, No. 100s, $17.84 per doz.; No. 200s, 
$20.16 per doz.; No, 300s, $22.40 per doz. : common galvanized 
pails, 8-qt., $3.76 per doz 10-qt., $4.24 per doz. ; 12-qt., $4.68 
per doz.: 14-qt., $7.32 per doz.; 16-qt., $8 per doz.; 18-qt., 
$9.28 per doz.; 20-qt., $12.16 per doz 

Wood Handles.—The situation with regard to wood 


Chicago: Standard 


Hardware Age 


handles has eased up to a marked degree, mainly be- 
cause the releasing of Government contracts has in 

creased the supply available for domestic use. Jovbers 
are of the opinion that slight declines may reasonably 
be expected on the more staple items of the wood handle 
line. 

; We quote from jobbers’ stocks, f.o.b. Chicago: Best qual- 
ity, second growth hickory axe handles, $6 per doz.; extra 
quality hickory, $4.50 per doz.; No. 1 hickory, $3.75 per doz 

No. 2 hickory, $3 per doz.; No. 1 railroad pick handles, $4.50 
per doz.; 14-in. second growth hickory hammer and hatchet 
handles, $1.50 per doz.; 14-in. medium quality, 85ce. per doz 

Lanterns.— Deliveries of lanterns from the manufac 
turers are showing rapid improvement, but the supply 
is still somewhat limited. Sales for immediate delivery 
are heavy enough to keep jobbing stocks at a low ebb, 
but future orders are comparatively light. 

We quote from jobbers’ stocks, f.o.b. Chicago: Competition 
lanterns, No. 0 tubular, $7 per doz.; No. 2 tubular cold blast, 
$9.90 per doz 

Lace Leather.—There is still a very good demand for 
lace leather, although sales are slightly below those 
of a few weeks back. Jobbers report good stocks, with 
no price changes. 

We quote 
lace leather, 
Chrome lace leather, 
per 100 ft 


from jobbers’ stocks, f.o.b. Chicago: Rawhide 
*%-in., $1.65 per 100 ft.; %-in., $2 per 100 ft 
%-in., $1.20 per 100 ft.; %-in., $1.50 


Nuts and Bolts.—I'or several weeks there have been 
rumors of a contemplated reduction in the prices of 
nuts and bolts, but no new prices are in evidence. As 
a matter of fact, manufacturers and jobbers appear to 
be holding very firmly to present prices. Manufac 
turers declare that the reductions made a few months 
ago placed their product on a reasonable basis and 
made further declines impossible. The market is com 
paratively quiet. 

We quote from jobbers’ stocks, f.o.b. Chicago: Machine 
bolts up to % x in., 40-10 per cent discount; larger sizes 
25-5 per cent discount; carriage bolts up to % x 6 in., 40 per 





cent discount; larger sizes, 20-5 per cent discount; hot 
pressed nuts, square, $1.05 off, and hexagon, 85c. off, per 
100 Ib.: tire bolts, 40-5 per cent discount; stove bolts, 60-10 


per cent discount; lag screws, 40 per cent discount. 


Nai‘ls.—Nail shipments continue to show slight im 
provement, but the back orders are taking care of each 
carload as it arrives, leaving little for jobbing stocks. 
It is now believed that there will be a fair supply of 
nails available for the spring trade, but there is little 
to indicate any reduction in prices. 

We quote from jobbers’ stocks, f.o.b. Chicago: 
wire nails, $4.30 per keg base; cement coated nails 
keg base 


Common 
$4.20 per 


Oil Heaters.—Oil heaters are selling in fair volume, 
although the open weather has kept the volume of sales 
below that of last year. Jobbing stocks are compara 
tively light, and very few retailers will carry any heat 
ers over. 

We quote from jobbers’ stocks, f.o.b. Chicago: No. T-24 
blue polished steel body oil heaters with heavy steel fount 
capacity, 3 qt., $3.80 each; No. T-21 polished sheet steel 
body, black japanned finish, with safety fount, capacity 3 qt. 
$4.40 each: No. T-31, capacity 1% gal., $7.15 each 


Roofing Paper.—While the spring demand for build 
ing paper is expected to be heavy there is practically 
no business in the line at this time. Stocks are in good 
condition, and no price changes have been reported. 

We quote from jobbers’ stocks, f.o.b. Chicago: Guaranteed 
roofing paper, 1-ply, $1.65 per sq.; 2-ply, $2.14; 3-ply, $2.65 
tan surface competition roofing, 1-ply, $1.20; 2-ply, $1.40 
t-ply, $1.65 

Razors and Blades.—Razor shipments are improving 
slightly, but as yet there are very few razors in local 
jobbing stocks. The Christmas demand was excep 
tionally heavy, and stocks of retailers are virtually 
cleaned out of the better known makes. Manufacturers 
of safety razors are assuring the trade that a sufficient 
supply will be available in a very short time to meet 
all requirements, as the Government has removed al! 
restrictions. 


We quote from jobbers’ 
low ground, 


stocks, f.o.b. Chicago: Full ho! 

open blade razors, square point, flat rubber 
handles, $17.25 per doz. ; three-quarters hollow ground, squar+ 
point, oval rubber handles, $14.75 per doz. 

Sarety Razors.—We quote from jobbers’ stocks, f.o.b. Ch 
cago, as follows: Gillette, $45 per doz.; Auto-Strop, $45 per 
doz.; Gem, in one doz. lots, $8.40 per doz.; 3 doz. lots, 
per doz Ever-Ready, in one doz. lots, $8.40 per doz. ; 3 do 
lots, $8 per doz. 

3LADES.—We quote 
Gem, in 1 doz. sets, 7 
Ever-Ready, 1 card containing 1 4 
package, 24 packages to the card, $6.72; Gillette, in 1 doz 
packages, 6 blades to the package, $4.50; Gillette, 1 doz 
packages, 12 blades to a package, $9; Auto-Strop, No. 610! 
in doz. packages, 6 blades to a package, $4.50; Auto-Strop 
No. 610, in doz. packages, 12 blades to a package, $9. 

Rope.—The rope situation is a very peculiar one at 
this time. Manila rope is now selling at practically the 
cost of the fiber and retailers are buying heavily. It is 


from jobbers’ stock, f.0.b. Chicag: 
blades to a set, $4.20 per doz. set 
gross blades, \% doz. to 
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now lle. below the price of a month ago. As a result 
the market for sisal rope is dead, since no merchant 
will buy sisal at only a cent under manila. One of two 
things is almost sure to develop very soon. Either the 
price of manila rope will go up again, or the price of 
sisal rope will drop. In either case, the purchase of 
manila rope at present prices seems a matter of wisdom, 
ind retailers in this section are evidently taking that 
view of the situation. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
No. 1 manila rope, 224%4c. per ib. base; No. 2 manila rope 
2144c. per Ib. base; No. 3 manila rope, 1944c. per Ib. base 
sisal rope, No. 1, 21%c. per Ib.; No. 2, 1S%ec. per Ib 

Sleds.—With plenty of snow on the ground, sales of 
sleds are keeping up very well. Dealers report a heavy 
volume of sales for the week between Christmas and 
New Year’s. Retail stocks are rapidly dwindling, and 
t does not look as if many sleds would be carried over 
this year. 

We quote from jobbers’ stocks, f.o.b. Chicago Stamped 
teel coaster with T-shaped spring steel runner, No. 130, 
$13.30 per doz.; No. 131, $15.20 per doz.; No. 132, $17.50 per 
doz.: wood coaster, No. 5, with low runner, $5.55 per doz 
No. 10, $8.25 per doz.; No. 12, $11 per doz high wood cut 
ter, competition grade, No. 86, two-knee, $4.75 per doz No 
87, three-knee, $6.65 per doz 

Skates.—Skates continue to sell almost as freely as 
before Christmas, as in many localities the skating 
season is just opening. The big rinks in the cities are 
creating a heavy demand for both skates and skating 
over a much longer period than formerly. 


jarney & 


shoes 


We quote from jobbers’ stocks, f.o.b. Chicago: 


Berry lever stamp No. 30, bright finish, men's skates, 66c 
per pair; nickel, 90c. per pair; key clamp, No. 112, nickel 


plate on cast steel, $1.10 per pair; No. 122, nickel plate on 
hardened steel, $1.50 per pair; key clamp hockey, No. 612-B, 
cast steel blade, $1.25 per pair; No. 662-B, special tempered 
steel blade, $2 per pair; women’s clamp pattern, No. 7244, 
nickel plated welded tool steel blade, $1.50 per pair; women’s 
hockey No. 772%c, $1.20 per pair; women’s half key clamp 
rocker, No. 310-B, cast steel blade, bright finish, $1.25 per 
pair; No. 372, welded tool steel blade, $2.10 per pair 

Sand Paper.—The recent revisions in the prices of 
sand paper leave the present basis to dealers as given 
below. Retail sales are light, but a good spring demand 
is expected. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows 
No. 1 sand paper, best grade, $5.40 per ream: cheaper grade 
$4.85 per ream 

Screws.—Reports from jobbers are to the effect that 
shipments of screws are improving rapidly, and that 
their stocks will soon be in a condition to handle all 
orders. Up to this time there have been continual short- 
ages in the more common sizes. Prices are same as 
last quoted. 


We quote from jobbers’ stocks, f.o.b. Chicago: Flat head 
bright screws, 70-10-10: round head blued, 65-10-10 flat 
head brass, 424%4-10-5; round head brass, 40-10-5 


Solder.—There is plenty of solder available at this 
time, and the demand is only fair. No price changes 
have been reported, but there are rumors of a decline. 

We quote from jobbers’ stocks, f.ob. Chicago: Warranted 
0-50 solder, 50c. per Ib.; No. 1 plumbers’ solder, 44e. per Ib 

Steel Sheets.—Reports from the mills indicate that 
new orders are not coming in as freely as for other 
products. Consumers are holding off in the expectation 
that the makers will guarantee them against price 
declines. The manufacturers are steadfastly refusing 


to do this, but have made new prices for warehouse de 
liveries as follows: 

From warehouse stocks, f.o.b. Chicago: No. 10 blue an 
nealed sheets, $5.17 per 100 Ib.; No. 28 black, $6.22 per 1L6f 
Ib.; No. 28 galv., $7.57 per 100 Ib 

Sash Weights.—The demand for sash weights is nat 
urally light at this time, and the foundries are offering 
slight concessions to the jobbers. 

We quote from jobbers’ stocks, f.o.b. Chicago: Sash weight 
in ton lots, $50 per ton; in less than ton lot $52 per ton 

Stove Pipe and Stove Board.—The stove pipe situa 
tion has shown little or no improvement, and _ local 
jobbers are unable to fill orders. It is doubtful if any 
material improvement in this line is to be expected in 
time to affect the winter sales. Stove board stocks are 
in fair condition, although the number of patterns and 
sizes has been reduced. 


We quote from jobbers’ stocks, f.o.b. Chicago: Square 
crystal stove boards, wood lined, 24 x 24, $11.60 per doz 
26 x 26, $13.65 per doz 28 x 28, $16 per doz 30 x 30 
$18.05 per doz.; 33 x 33, $21.70 per doz.; 36 x 36, $25.95 per 
doz. ; square crystal stove boards, paper lined, 18 x 18, $6.21 
per doz 24 x 24, $7.50 per doz 26 x 26, $8.30 per doz 
28 x 28, $9.20 per doz 30 x 30, $10.90 per doz 32 x 3 
$12.90 per doz.; 35 x 35, $16.15 per doz Price ubject to 1 


per cent discount in case lots 

Steel Traps.—Jobbers report a steady stream of trap 
orders, indicating that the retailers are facing a heavy 
demand. Small fur-bearing animals are said to be 
fairly numerous this year, and the high price of furs 
is stimulating the trapping industry. Prices are same 
as last quoted. 








We quote from jobbers’ stocks, f.0.b. Chicago 

Victor Traps No. 0, $1.65 per doz Ne 1. $1.95 No. 1! 
$2.93: No. 2. $4.09; No. 3, $5.44; No. 4, $6.42; No. 91, a4 
No. 9145, $3.89 

Oneida Jump Traps—No. 0, $2.26 per doz No. 1 ie 
No. 1%, $3.97; No. 2, $5.83; No. 3, $7.77: No. 4, $9.1 No 
12, $6.38 No. 13, $8.31; No. 14, $9.69 No. 91. $3.3 No 
91%, $4.71 

Newhouse Trap No. 0, $3.6 per do No. 1, $4 ’ No 
1%, $6.42: No. 2, $9.49; No. 3, $12.66; No. 4, $14.9 4 
price include chains 


Tacks.—Tack sales are light, the manufacturing trade 
taking the greater part of the output. 

We quote from jobbers’ rO Upholster 
ers’ taci 6 OZ 25-lb. boxes, 20c. per Ib.; bill poster tacks 
6 Oz -o-lb. boxe I%e. per Ib 


stock f.o.b. Chieceng 


Wheelbarrows.— Retailers and jobbers in this section 


are anticipating a heavy spring demand for wheelbar 


rows. Future orders are coming in in fair volume. 

From jobbers’ stocks, f.o.b. Chicago No. 4 tubular bar 
rows. all steel, $8 each: common tray or stave tray barrows 
$2.50 each: angle leg, garden barrow $4.50 eacl 


Wire Products.—The wire products situation is un 
changed Prices are firm, and it is doubtful if any 
price changes will appear that will affect the require 
ments for spring. Deliveries of barbed wire are much 
better than for a year past, but the demand still exceeds 
the supply. 
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Office of HARDWARE AGE, 
Boston, Jan. 4, 191% 

fh new year opens with the retail hardware trade 

of New England still sceptical as to future hard- 
There are, however, exceptions to the 
le. But generally speaking the trade feels that prices 
vill be lower, and for that reason do not hesitate to 
say they do not intend to rush in and buy fresh goods. 
In many sections of Rhode Island the textile mills have 
laid off large numbers of help, especially in and around 
Providence. This action naturally has slowed up busi 
ness in general, including retail hardware. In Con 
necticut labor conditions are much the same as in 
Rhode Island. For instance, in the Hartford district 
there are some 12,000 men out of employment who have 
been working in munition factories. These 12,000 men 
are not buying much hardware. An illustration of 
labor conditions is found in the case of the Underwood 
typewriter plant. These people say they want 800 new 
men at 22 to 25 cents an hour. It is understood they 
want the 800 men because they discharged all incom- 
petent help taken on during the period of the war. 
Sut 22 to 25 cents an hour is not as good as 35 to 45 
cents, as received by labor in war days. Those 800 new 


ware prices, 
! 


We quote from jobber tocks, f.o.b. Cl iZ Galvatr 
barbed wire, catchweights, $5.60 per 100 Ib galvanized hos 
wire, S0-rd. rolls, $4.80 per rol galvanize cattle wir O-rd 
rolls, $4.50 per roll Poultry netting. galvanized before weav 
ing. 50 per cent discount galvaniz fier wea, 1 pe 
cent discount 

Wire CLOTH We quote from jobbers’ stoct fob. Chi 
cago: 12-mesh black, from $2.15 to $2.25 per 100 1. ft., base 
This price is for sizes from 24 in. to 48 it ‘ elow 1 it 
ire L0c. per hundred highe ize bove 4 ' re 40 per 
hundred higher 

to 25 cents an hour men are not buying much hard 


days. It is not to be wondered at, there 
Island and 


ware these 
fore, that retail hardware dealers in Rhode 
Connecticut are sceptical regarding price 
Conditions in some of the Massachusetts, Maine, New 
Hampshire and Vermont mill towns are similar to those 


around Providence and Hartford, only not quite so 


acute. It is said that some lines of cheap hardware have 
been offered at a favorable discount Whether thi 
report is true or not cannot be verified, but the rumor 
has not helped sentiment in retail hardware circles 


There have been cancellations, quite a number of them, 


in fact, but in justice to all concerned it is only fair t 
state that not all cancellations have been due to fear 
of lower prices within the near future. And it Is alse 


only fair to state that the best orders received since 
Jan. 2 from salesmen from local shelf hardware job 
bing houses are from Rhode Island and Connecticu 
retail dealers. 

Possibly one reason for the uncertainty that exist 
among retail firms is the uncertainty regarding the 
finish of manufactured Industries 


roods. The Wat 
Board removed all restrictions on the finish of hard 
ware. But in doing so they, in so many words, asked the 
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manufacturers to use discretion as to the number of 
articles made and the finish of goods. Undoubtedly the 
idea the War Industries Board wished to convey to the 
manufacturer was that he, in the opinion of the Board, 
was making a number of unnecessary things. This 
same idea generally is held among hardware dealers. 
But the average retail hardware dealer does not like 
war-finished or semi-war-finished goods, and if he can 
he will buy from manufacturers that make old-style 
finished articles. And just now the hardware dealer 
does not know which manufacturers will give him the 
goods he wants. 

Sentiment in local shelf hardware jobbing circles is 
directly reverse of that in the retail trade. The jobbers 
are extremely confident that the general situation is 
working itself out satisfactorily, and they are going 
ahead on that theory. Their salesmen are confident 
there is to be plenty of business, and they now are out 
on the road with an idea of rounding it up. As indi- 
cated before, new business from parts of Rhode Island 
and Connecticut is satisfactory, all things considered. 
It is a little early to expect to hear from Maine, New 
Hampshire and Vermont. Western Massachusetts is 
contributing some new business, but a majority of the 
retail houses in this State are inclined to hold back on 
buying. The jobbers anticipated quite a number of 
price changes on Jan. 1, but they did not materialize, 
which, the jobbers say, would seem to indicate that 
the manufacturers are making every effort to hold up 
the market. 

The heavy hardware jobbers here are marking time. 
They have finished stock-taking and inventories and 
are cleaning house, painting and making necessary re- 
pairs. They say the mills are doing the same thing, 
and for that reason comparatively little fresh stock is 
arriving. It is admitted among the jobbing houses that 
some of them have canceled orders previously placed 
with the mills, and that the rank and file of the trade 
are not placing new orders for stock. Another impor- 
tant piece of news is that the local heavy hardware job- 
bers have issued a new standard classification of ware- 
house extras in steel effective throughout New England 
and that an effort will be made to have the classifica- 
tion universal throughout the country. There have 
been quite a number of changes in prices made on some 
of the regular lines carried by the jobbers since last 
reports. 

Anvils.—Local jobbing firms, as a rule, are carrying 


ample supplies of anvils to meet all requirements. 
Prices are firm and unchanged. 

We quote from jobbers’ stocks: Standard makes, 25c. per 
Ib. 


Aluminum Ware.—It is understood that the leading 
manufacturers of aluminum ware will shortly issue new 
price lists that will show a reduction in values. 

Axes.—The axe supply situation is not as acute as 
it was a month or so ago. Nobody in the jobbing trade 
is carrying very large stocks, but the manufacturers 
report that they are now in a position to make prompt 
deliveries. 

We quote from jobbers’ stoc ks: Single bit axes, $15 to $17 
a doz double bit axes, $19 to $21 a doz. 

Axles.—The rank and file of jobbers have a good sup- 
ply of axles on hand, and some of them anticipate a 
better demand within the near future. 


We quote Square 
Ib.; 2% 


bed, drawn bed 


and 3 in., 13c 


from jobbers’ stocks: 


and 1 piece under 2% in., 12c. per 
All axles without boxes, 4c. per lb. extra. 
Axle Grease.—The outlook for lower axle grease 


prices, according to the manufacturers, is not bright 
owing to the high cost of materials and labor. Local 
supplies are ample for all immediate requirements. 

We quote from jobbers’ stocks: Snow Flake brand, 1 quart 
$3.40; 2 quart, $6; 4 quart size, $10 per dozen 


Barbed Wire.—Local supplies of barbed wire in job- 
bers’ hands are extremely light, but the mills are now 
in a position to make prompt deliveries, and there is 
every reason to expect a freer all-around movement be- 
fore many weeks. 


We quote from jobbers’ stocks: Barbed and plain twist, 
pony reels, $5.85 per 100 Ib.; eight-rod reels, $5.25. Plain 
twist, $5.05 per 100 ib. Staples in whole casks, $5.85; in 


broken casks, $7. 

Bolts and Nuts.—There has been a slight revision in 
prices on stove bolts and most kinds of nuts, but prices 
on bolts in general are unchanged. The market for the 
latter is reported as very firm, however. Local stocks 
are broken, but in better shape than they were a month 
or so ago. 


Machine bolts, C. T. & D. nuts, 4 x % and smaller, 25 and 
5 per cent discount; 4% x % and larger, 20 and 2% per 
cent discount; with H. P. nuts, 4 x % and smaller, 40 per 


cent discount; 4% x ™% and larger, 25 and 5 per cent dis- 
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count; common carriage bolts, 6 x % and smaller, 35 per cent 
discount; 6% x % and larger, 20 and 5 per cent discount; 
tap bolts, list plus 25 per cent; Eagle carriage bolts, 60 per 
cent discount; stove bolts, large quantities, 60 per cent dis- 
count, small quantities, 50 per cent discount; bolt ends, 20 
per cent discount; tire bolts, 40 and 5 per cent discount; 
semi-finished nuts, 9/16 and smaller, 50 per cent discount 
% and larger, 50 per cent discount; finished case hardened 
nuts, 50 per cent discount; H. P. square blank in full kegs, 
90c. sper 100 lb.; tapped, 70c.; hexagon-blank, 70c.; tapped 
50c.; C. P. C. & T. square blank, 65c.; tapped, 40c.; hexagon 
blank, 65c.; tapped, 40c. 

Chisels.—Nobody appears to have a very large stock 
of chisels, and it would not take much of a demand to 
clean up the market. Hardware jobbers, in some cases, 
are of the opinion that the spring demand for goods 
will be enormous. 

We quote from jobbers’ stocks: Chisels, 
$6.90 per dozen; No. 38% C., $8.40 per dozen. 


socket, O. 8S. C 


Coal Hods.—The new year finds almost everybody 
pretty well cleaned up on popular lines of coal hods. 

We quote from 
handle), japanned, No. 
17, $6.23. 


No. 17, 


jobbers’ stocks: Medium grade (wood 
15, $5.58 per doz.; No. 16, $5.95; No 
Galvanized, No. 15, $8.48 per doz.; No. 16, >9.3s 
$10.13; No. 18, $11.05. 

Cooking Ware (Glass).—The past season’s demand 
for glass cooking ware brought local supplies down to 
extremely small proportions, and so tar as can be 
learned the jobbers have not as yet received fresh goods 
In quantities. 

We quote from jobbers’ stocks: Casseroles, round, 1-qt., $18 
per dozen; 144-qt., $21 per dozen; 2-qt., $24 per dozen. Bak 
ing dishes, uncovered, 1-qt., $10.20 per dozen; 144-qt., $12 
per dozen; 2-qt., $14.40 per dozen. Pie plates, $9 to $12 per 
dozen. Cake dishes, $9 per dozen, gread pans, $10.80 to 221 
per dozen. Small baking dishes, $1.80 to $3.60 per dozen 
Jobbers’ terms are 30 per cent off list. 

Copper Goods.—One hears all sorts of quotations on 
copper the metal. As a matter of fact, the domestic 
demand for the metal virtually has been at a stand- 
still since the armistice was signed, and it is understood 
that England some time ago, figuring against a possible 
cutting off from America by the German submarines, 
laid in enough metal to last a long time. Indications 
are, therefore, that copper metal prices have not reached 
bottom, and that hardware articles in which copper 
plays an important part possibly will be lower. 

Cutlery.—There is no discounting the fact that the 
cutlery supply situation is a little clearer. Local job- 
bers, who some time ago felt discouraged over the sup- 
ply outlook, now say they feel reasonably certain they 
will be able to get goods. 


SNIPS Trimmer, No, 12, 97c. each; No. 10, $1.58; No. 9, 
72; No. $1.95; No. 7, $2.45. Dental snips, No. 0, $9.80 


per dozen; No. 1, $10.75. 


Scissors Heinisch and Wiss goods, standard embroidery 
(two sharp points), 3-in., $8.85 list per dozen; 34%4-in., $9.20 
4-in., $9.50. Standard ladies (one round and one sharp 
point), 4-in., $9.50 list per dozen; 5-in., $10.10; 6-in., $11.40 
Pocket (two round points), 4-in., $8.85 list per dozen; 4%4-in., 
$9.20; 5-in., $9.50. Buttonhole, 4%-in., $11.40 list per dozen 
Manicure, 3%-in., $12.65 list per dozen. Nail, 344-in., $12.65 
list per dozen 
SHEARS 
i $ 


High-grade japanned, 
§1y-in., $9 : 


20; 7-in., $9.70; 7%4-in., $10.25; 8-in., $10.80; Si, 

.85; 9-in., $13.45; 10-in., $16.70; 1l-in., $18.85; 12-in., 
$20.45; 13-in., $22.60 Popular-priced goods (warranted), all 
sizes, $4 per dozen. Low-priced goods, all sizes, $2 per dozen 


6-in., $8.60 per dozen; 








KNIVES. — Butcher knives, standard make, 6-in., $4 per 
dozen; 7-in., $4.80; 8-in., $6; 9-in., $7; 10-in., $8.50; 12-in., 
$11; 14-in., $14. 


Pocket knives, standard make, $8 per dozen. 

Hain CuTtTers.—VPopular kinds, plain cases, 75e 
each Fancy cases cost more. 

Files.—The demand for files is almost flat. No 
body, so far as can be learned, is over-supplied, how- 
ever, and both retailers and jobbers are therefore in 
a favorable position to meet conditions as may arise. 

We quote from jobbers’ Nicholson, 40 


and $1.50 





stocks: and 10 per 


cent discount; Arcade, 50 and 5 per cent discount; Great 
Western, J. B. Smith and similar brands, 50 and 10 per cent 
discount; X F (Swiss pattern), list plus 12%c.; Chelsea 


hand-cut files, list; American machine-cut files, 50 and 5 per 
cent discount 

Freezers.—The market for ice cream freezers ap 
pears to be in a healthy condition. Stocks in jobbers’ 
and retailers’ hands are not large, and prices apparently 
are on a very firm basis. 

We quote from jobbers’ stocks: White Mountain freezers, 
1-qt., $2.43; 2-qt., $3.03; 3-qt., $3.60; 4-qt., $4.23; 6-qt., $5.37 
8-qt., $6.93 ; , $8.85; 12-qt., $11.25; 15-qt., $13.35; 20-qt 
$17.81; 25-qt., $22.20 each 





Galvanized Bars.—Although changes in prices of iron 
and steel have taken place since last reports, those on 
galvanized bars are unchanged and reported as very 
firm. Local stocks are badly broken. Until quite re- 
cently the demand for stock was excellent, and the 
jobbers say they expect a revival of business after 
Feb. 1. 

We quote from jobbers’ stocks: Flat galvanized bars ir 
stocks, 1 x %& in., 12 ft. long, $9.50 per 100 Ib.; 1 x 3/16 in 
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9 ft. long, $9; 1x % in., 16 ft. long, $8.80; 1% x % in, 16 


ft. long, $8.80. 

Round galvanized 
per 100 Ib.; 5 in., 18 ft. long, $8.70; 

Galvanized Pails—The market on galvanized pails 
seems to have settled down on its recently revised basis. 
The demand at the moment is quiet, but stocks are 
broken and indications are it will be some weeks before 
they assume anything like normal proportions. 

We quote from jobbers’ stocks: Common galvanized pails, 


bars in stock, % in., 18 ft. long, $8.80 
% in., 18 ft. long, $8.60. 





light finished, &-qt., $4.20 per dozen; 10-qt., $4.75; 12-qt., 

) common stock pails, light finished, 14-qt., $5.88 per 
dozer Common pails, heavy finished, 14-qt., 50 Ib. to the 
dozen, $9.58 per dozen; lighter weights, 14-qt., $7.65 


Glass.—The retail demand for glass holds up remark- 
ably well. It is understood that the December retail 
sales of a large number of concerns broke all previous 


records. In a wholesale way the glass market is quiet, 
but very firm. 

We quote from jobbers’ stocks: Glass, single A and B, first 
three and above first three brackets, 77 per cent discount 
from the list; double A, 81 per cent discount; double B, 81 
| cent discount; A and B quality by the light, 75 and 10 
per cent discount; single lights, 75 and 10 per cent discount ; 
box, 79 per cent discount. 

LeaDeD GLaAss.-—Plain cathedral, lsc. per sq. ft monu- 
mental figured, Y%-in. thick, 20c. per sq. ft double ground, 
Z3c. per sq. ft. 

SkyYLicnt GLass.—Rough or rolled, 1% in. thick, 16c. per sq 
ft }/16-in. thick, 20c. per sq. ft -in. thick, 25c. per sq. ft 


Hack Saws.—Little new has developed in the hack- 
saw situation since last reports. The new year opens 
with stocks ample for all requirements, and the market 
apparently on a firm basis. 

We quote from jobbers’ stocks: Hack 
lots or over, 15 per cent discount 


Saws in one gro 


Horseshoes.—The horseshoe season was a disappoint- 
ing one in point of volume of sales. But inasmuch as 
nobody carried a great deal of stock owing to a scarcity 
of goods, the market evidently is as strong as ever. 


We quote from jobbers’ stocks: Standard makes in 100-lb 
kegs, to dealers at Maine, New Hampshire, Vermont, Massa- 
chusetts and Rhode Island points, $8 per keg; to Connecticut 
trade, $7.75 per 100-lb. keg. 


Iron.—There has been a downward revision in prices 
as quoted here on refined iron. The mills are reported 
as in a position to make prompt deliveries, but owing 
to the season of the year the jobbers are not hurrying 
in placing orders. 

Hoop iron and bands, $6.30 per 100 lb. base; best iron 
flats, rounds and squares, $6.50; H. & P. ovals, half ovals 
bevels and half rounds, best iron, $7.50; refined iron, $5.55 
“4x4 


common iron, 9/16 to 1% in. round and square, $4.80; 
to 1 x 4 in., $4.80; Norway iron, $16; with National bar iron 
extras: broken bundles, add ic, per Ib Quantity differen- 


tials charged on all iron under 2000 to 1000 Ib., 
Ib.; under 1000 lb., 70c. per 100 Ib 


30c. per 100 


Lawn Mowers.—The demand for lawn mowers, as is 
to be expected at this season of the year, is quiet, but 
jobbers are confident that good business will develop 
later. The market is reported as firm. 

We quote from jobbers’ stocks 
each; 14-in., $4.80; 16-in., $5; 18-in., 

Nails.—Wire nails are coming freely from the mills 
and these are being applied to back orders as quickly as 
possible, according to the jobbers. The market is well 
supplied with cut nails, for which there is a light call. 
Horseshoe nails are by no means plentiful, and prices 
for them are very steady. Coated nails are in light de- 
mand and unchanged in price. 

We quote from jobbers’ stocks: Wire nails, 
$5.80 base. Horseshoe nails, No. 5, 

$5.25 to $6; No. 7, $5 to $5.75; No. 8 
Nos. 9, 10 and 11, $4.65 to $5.35 For less 
size add lc. per Ib. 

*adlocks.—It is understood that some of the manu- 
facturers of padlocks are about to issue a new price 
list, which will show a general advance in prices. 

Poultry Netting —No change in the poultry netting 
situation has taken place since last reports. The Massa- 
chusetts Food Administration has urged upon the 
people of this state poultry raising as a means of in- 
creasing the food supply in the homes and helping to 
reduce the cost of living. This request, together with 
the high cost of live and dressed poultry, undoubtedly 
will help the market for poultry netting a little later on. 

Galvanized hexagon, six square, poultry netting, 45 per cent 
discount, f.o.b. Pittsburgh, and 35 per cent discount f.o.b 
soston Pittsburgh freight to be added to invoices when 
rendered. All orders taken to be for immediate shipment 

Rivets.—The market for rivets is moderately active, 
all sizes participating in the demand. Stocks in local 
jobbers’ hands are larger than they were a month or so 
ago, but they are by no means large. 


Lawn mowers, 12-in., $4.65 
$5.20 


$4.50 base 
$5.75 to $6.75; 
$4.7) to $5.50 


than “5 Ib. of a 


cut nails, 
No. 6 


We quote from jobbers’ stocks: Norway iron rivets, 40 per 
cent discount; structural rivets, full kegs, $6.10 base per 
100 Ib 


Roofing Cement.—The market for roofing cement is 
quiet, but firm. 
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We quote 
containe! 
pound. 

Rope.—No further reduction in the price of rope is 
reported. The recent downward revision in prices has 
failed to stimulate business and the market is reported 
as barely steady. 

We quote from jobbers’ Manila, 24 per pound 
base; sisal, 23c.; tarred lath yarn, 20« 

Rubber Tire Channel.—No noticeable increase in the 
local supply of rubber tire channel is reported. But 
jobbers are of the opinion that they soon will begin to 
stock up in anticipation of business. 

We quote 
per 100 Ib. 

Sandpaper.—There has been a comparatively active 
demand for sandpaper of late and the market is very 
firm on the recently revised basis. 


5-lb 
per 


Roofing cement 


in 214-lb. containers, 


jobbers’ stocks: 
per pound; 


from 


3, 7%e 


stock 


from jobbers’ stock Rubber tire char $7 


We quote from jobbers’ stocks: Best grade, N¢ 0.0 
per ream; No. '%, $7.90; No. 1, $9; No. lo, $1 ); No 
$12.1 No. 2%, $13.95; No. 3, $15.90 
ject to ) and 10 per cent d ount on full pa 
| count on broken packages 

Star grade, No. 00.0, $6.40 No $7 ) No. 1 ” 
No. 1%, $9.15; No. 2, $10.35; No. 2%, $11 No ; 
assorted, $9.50 per ream; Subject to 30 and 10 per ent di 
count on ftull packages and 30 pet ent d ount on brok 
packages 

Ismery cloth and paper still retain the old list nd d 
count 


Sash Cord.—The sash cord market is very firm, al- 
though far from active. The manufacturers have 
cleaned up well on Government business and are now 
in a better position to make deliveries to their domestic 
trade. 

We quote from jobber tocks: Spot cord, No. 7 ‘dc. per 
Ilb.; Nos. 8 to 12, 89c. Phoenix, No. 6, 68c. per Ib.; No. 7 
66c.; No § to 12, 65 Silver Lake B, 98« 

Sash Weights.—There is a little something doing in 
sash weights all the time, but the demand is far below 
normal. A revival of building will materially help the 
sash weight market. 


We quote from jobbers’ sto Sash weights f «ek, 
3%4c. per Ib Direct shipments from found: ; per Ib., f.o.b 
shipping point 


Screws.—A slight reduction in local jobbing print on 
flat head wood and iron machine screws. Quotations on 
other kinds are unchanged. The demand for screws of 
all kinds is only fair. 


We quote from jobbers’ stocl Iron, bright flat head, 
70 per cent discount; round and oval, 624. per cent dis 
count fillister, 62% per cent discount Iron, blued, flat head 
67% per cent discount, add 5 per cent; round, 624) per cent 
discount Iron, japanned, flat head, 60 | ent d ount 
round, 5744 per cent discount lror ized, flat head 
62%, per cent discount; round, 50 per « discount lro 
nickel plated, flat head, 55 per cent discount round per 
cent discount Iron, silver plated, flat head 5 per cent 
discount; round, 55 per cent discount lron, brass plated, 
flat head » per cent discount; round, 55 per cent discount 
Brass, bright, flat head, 4214 per cent d yunt i ind 
oval, 40 per cent discount Brass, nickel plated, flat 1 
5 per cent discount; round, 35 per t d j Bra 
antique copper plated, flat head, 35 per ¢ t roum 

per cent discount Bronze metal, pla n, flat head 
per cent discount round and oval, 35 per cent d yunt 
Coach screw 10 per cent discount Ire ma ‘ 

»0 per cent discount Cap screw 10" per é 1 ( Set 
crews, 45 per cent discount 

Scythes.—Although a little early in the season, some 
interest in scythcs is being shown by retail dealers 
located in country districts. 

We quote from jobber tocks: Clipper, $16 
$16.50; Little Giants, $16.50; brush and bramble, ,$1 

Sheathing Paper.—The slight improvement in the 


demand for sheathing paper noted a week ago seems to 
have evaporated. Prices appear on a very strong basis, 
however. Local stocks in jobbers’ hands, as a rule, are 


small. 
We quote from jobber tocl Best grade f 
paper, $350 per ton 


Shoe Findings.—The fact that the War Trade Board 
has taken down the bars on imports of all grades of 
hides, skins, leather, tanned skins and manufactures of 
leather has had little or no influence on the market for 
shoe findings. According to most New England shoe 
manufacturers, they have more business on their books 
than they possibly can fill during the next few months 
and they have had some difficulty in getting sufficient 





quantities of supplies. Shoe finding prices as quoted 
locally are very firm. 

We quote from jobbers’ stock Tap men’ light. $1 per 
dozen medium light, $1.65; medium heay $2.5 he 
$3.7 Women’s light, 75« ner dozen medium heavy $1.35 
Price for boys’ taps corre pond with those for womer 

LIPS Hemlock (clean), 50 and 60c. per pound; branded 

15« oak heavy medium and light, 65c. per pound 


Shoe Polish.—There has been a slight downward re- 
vision in prices quoted for “2 in 1” shoe polish. 

Sifters.—Sifters continue to move out of jobbers’ 
hands, but not in any such quantities as was the case a 
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month ago. Many retail houses say they never before 
did such a sifter business as they have this season, and 
lay it to the high price of coal. 

We quote from jobbers’ stocks: Common round rim, No. 19, 
$3.50 per dozen Favorite, without cover, $6.50 per dozen 
Rapid (all wire), without cover, $8 per dozen Dover Safety 
No. 2, with cover, $20 per dozen Rotary (Success), $41 per 
dozen 

Snaths.—No improvement in the demand for snaths 
is reported by local distributors. Prices are firm, but 
unchanged. 


Snaths, ash grass, $12 per dozen; cherry, $14.50; ash brush 
$13.75 per dozen A discount of 50c. per dozen is allowed on 
lots of 20 doz. or more 


Sales of carriage and wagon springs con 


Springs. 
The local supply is ample 


tinue disappointingly small. 
for all requirements. 

We quote from jobber stoc) Waron 
springs, lic. per Ib 

Steel.—There has been a general downward revision 
in local jobbing quotations on steel. The reduction is 
due to the new price schedule of the mills and not to 
local conditions. The Boston market, up to stock-taking 
time, was unusually active for the season of the year. 
The new year starts with some houses here fairly well 
supplied, while others have comparatively little to offer. 

We quote soft tock Klat bars 
stock lengths, not than | in. per 
100 Ib., $4 base and under, $4 
base per 100 Ib 

Angele and channels, tee 
base per 100 1b 

Cold rolled teel, round 
hexagons, list plus 10 per 
Tire teel, 1% x ™% in. and 
rower! Dae 

American calking 

Tacks.—The tack market remains quiet and un 
changed. Retail dealers will find local jobbers have 
plenty of stock on hand to supply all needs. 


and carriage 


teel bar from jobber 
wider than 6 in. or thicker 
rounds and squares, 1%& in 
under 3 in tock lengths, $4.20 
and 
cent 


up to 1 15/16 in, and square 
cent, flats, list plu 15 per 
larger, $4.50; thinner and nat 


teel, full bundles, $4.50 base per 100 Ib 


We quote from jobber tock Tacks, $11.12 base per 106 
Ib. Add to base extras as per differentials last reported 

Copper tacks, size y% to » base, 5h¢ Iextra charge j 
made for small VAI 

Twist Drills.—The call for twist drills has dwindled 


to very small proportion Consumers, in a number of 
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instances, are inclined to look for lower prices, but no 
change in local jobbing quotations is anticipated within 
the near future. 

We quote from jobbers’ stocks: Carbon, drills, sizes up t 
1%-in. straight shank, 40 per cent discount. Bit stock drill 
50 per cent discount High-speed drills, prices on applica 
tion. 

Vacuum Goods.—Practically nothing is doing in a 
jobbing way in vacuum goods. Some of the drug stores 
in Greater Boston have begun to cut prices on certain 
lines of goods, and nearby retail hardware dealers are 
endeavoring to meet the new prices. 


We quote from jobbers’ stocks: Popular lines, in lots of 
one dozen or more, 26 and 10 per cent discount; in lots of 
less than one dozen add 5 per cent diseount. 


Washers.—Local quotations on washers apparently 
are as strong as ever owing to the fact that the demand 
is unusually good for January and stocks in jobbers 
hands are by no means large. 








quote from jobbers’ stocks: Cut washers, in 200-Ib 

ce list plus 2c. per Jb. Smaller lots as follows: 100 to 19% 

Ib., 3c. per Ib.; 50 to 99 Ib., 4ce.; 25 to 49 Ib., be 10 to 24 Ib 
fc.; 1 to 9 Ib., Te. per Ib.; malleable washers, 12c, per Ib 

Wire Cloth.—wWire cloth continues to sell slowly 


those big retail houses who usually cover requirement: 
early in the season, in many instances, having placed 
their orders. No marked improvement in the demand 
from the average retail house is anticipated by jobbers 
for at least two or three weeks, 








We quote from jobbers’ list Black wire cloth, 12> mesh 
$2.65 per sq. ft., f.o.b. Boston Terms, 60 days net; 2 pet 
eent cash 10° day Black wire cloth, 12 mesh, $2.55 per 
q. ft.. f.ob. Pittsburgh Silver wire cloth, 12 mesh, $3.10 
f.o.b. Boston, and $3.05 per sq. ft., f.o.b. Pittsburgh Price 
on bronze wire cloth are quoted on the same basis and under 
the same conditions as last season In ordering goods fron 
the factory the Pittsburgh freight will be added to invoice 
when rendered All orders for wire cloth taken to be subject 


for immediate shipment 
Wire Screening.—The new wire screening prices, an 
nounced a week ago, so far have failed to stimulate the 
retail buying power. 
We quote from jobber 
ereening, $5 per 100 sq. ft 18 to 24 
inch, $5.50 


stocks 12 to 18 inch galvanized 
inch, $5.25; 24 to 48 
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Office of 


Pittsburgh, Jan. 7 


€ Tiorrats has been a general slowing down in opera 
tions among blast furnaces, steel works and othe 
manufacturing plants, due to the cancellation by the 
Government orders for hundreds of millions of dollar: 
of war materials, that will now be needed as the 
armistice is signed and the greatest war the world has 
Nov. 11, last. This 


caused, to extent, 


not 


ever known came to an end on 
slowing down has 
by the falling off in domestic demand of iron and steel 
products of all kinds, and followed by a 
corresponding drop in demand for all goods carried by 
the hardware trade. The impression to be pretty 
general that the reductions on iron and steel product 
recommended by the American Iron and Steel Institute 
Committee, as effective from Jan. 1, and which range 
from $6 to $8 per ton, do not represent the minimum 
of the market, and jobbers and consumers are buying 
uch quantities a 
stimated that the 
various finished 
will not he 


also been ome 


has been 


eem 


goods very cautiously, and only in 


actual ities demand It is e 


amount of 


neces 
out in 
this 


steel to be turned 
in the first 
than 75 per may be a good deal 
less than the quantity turned out in the last 
of 1918. Another remarkable feature of the situation 
is that the labor supply condition has been completely 
Before the armistice was signed, on Nov. 11, 


quarter of 
and it 


forms year 


more cent, 


quarter 


reversed. 


there was an enormous demand for labor of all kinds, 


and at excessively high wage rates, that could not be 
met Very soon after the armistice was signed, manu 
facturing plants that were running wholly on war 
essentials, commenced to shut down, turning loose 
thousands of employees, many of whom have not yet 


There seems to be ample labor 
fact there is an 


secured new position 
for all kinds of 
upply 

The one leading question that is going to occupy the 


now work, and in 


over 


minds and the efforts of those engaged in steel and 
other manufacturing trades, is that of the readjust 
ment of prices on contracts made last year at prices 


a good deal higher than are ruling now. It has always 
been regarded as a trade custom that a contract for pig 
iron or semi-finished steel, in the form of billets, slabs 
or sheet bars, is a contract, the buyer being compelled 
to take out the material at the periods specified in the 
contract, whether prices declined or advanced, while, 
on the other hand, sellers were compelled to furnish 
the material even though the market showed a sharp 
advance before shipments on the contract were finished. 
Many contracts are in force that were made last year 
at high prices, and whether the steel companies and 
other concerns that made these contracts, will agree to 
a revision of prices in these contracts to a lower basis 
has determined. One large steel company 
has already adjusted some contracts made with its 
leading customers and it seems likely that other con 
cerns will take the same action. There has been a 
reduction of $3 a ton in pig iron and this means that 
ome isolated blast furnaces, whose costs are very high 
will have to shut down. This will also likely apply 
to some manufacturing plants that were operating only 
because they were obtaining abnormally high prices 


yet to be 


for their products. The whole feeling seems to be 
that the transition period in the steel trade that i 
now on from high prices to a lower basis, will take 


considerable time to work and in the meantime 
the amount of new business placed by jobbers and con 
sumers will amount to just exactly what is absolutely 


out, 


needed, and no more. 

Local conditions in the hardware trade are quieter 
than for some time. The inventory period is just over 
and jobbers and retailers are now ready for the new 
year business, which they believe will be heavy. Re 
ports are that the holiday trade among retail hardware 
dealers was very satisfactory. Jobbers have cancelled 
some contracts and made new ones at lower prices. It 
will likely take three months or longer for the recon 
struction period to be ended and while this is on the 
volume of business in the hardware trade will likely 
show a falling off, as compared with the first quarter 
of last Reports from several leading hardware 


vear 
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tores in this city are to the effect that the volume 
usiness in 1918 was larger than in any one year 
their history. The demand for goods carried by 
he hardware trade that was suitable for war purposes 
is very heavy, and the high prices ruling for goods 
helped to increase total sales for the year, in dollars 
nd cents, very considerably. 
Nuts and Rivets.—Makers of bolts, nuts and 
till firm in their determination not to make 
They 


bars 


Bolts, 
rivet ure 
any reduction in prices on their goods. 
the fact that while prices on steel 
lowered $4 a ton, yet, on the other hand, there has been 
a heavy decline in prices on scrap material made by 
the manufacturers of nuts, bolts and rivets, and which 

ilways very heavy, and this offsets to a large extent 

reduction of $4 a ton in price of The 
reported fair and stocks carried by 
lower than usual and will 
from mill prices, which 
follows: 


point out 


have been 


steel bars. 
new demand is 
obbers and retailers are 
need replenishment. Discounts 


the makers say they are holding firm, are as 


lunchine bolts, hp. nut % x 4 in.; smaller and shorter 
thrends, 50-10-5; cut threads, 50-5 per cent larger and 
neer sizes, 40-10 per cent; machine bolt epee. and t. nut 
1 in mailer and shorter 10-10 per cent larger and 
onger, 35-5 per cent carriage bolts, % x 6 In matter and 
} er roll threads, 50-5 per cent; cut thread 10-10-5 per 


ee larger and longer sizes, 40 per cent; lag bolt 0-10 per 
cent: plow bolts, Nos. 1, 2, 3, 50 per cent; hot pressed nut 
{ e blank, 2.50c. per Ib. ; hot pressed nuts, hexagon, blank, 
per Ib hot pressed nut quare, tapped, 2.30c. per Ib 
pressed nuts, hexagon, tapped, 2.10c. per Ib Cope ind t 


mre and hexagon nuts, blank 2 «. per Ib cope, and t 
juare and hexagon nut tapped, 2c. per Ib emi-finished 
hexagon nuts, % in. and larger, 60-10-10 per cent; 9/16 in 
ind smaller, 70-5 per cent; stove bolts, 70-10 per cent tove 
bolts, 24%, per cent extra for bull tire bolt H0-10-5 per 
nt: large rivets, structural and ship, $4.40 base; boiler riv 
et $4.50 base; 7/16 x 6 in. smaller and shorter rivets, 50-10 
per cent Also prices carry standard extras, and are for 
delivery f.o.b. Chicago 

Carriage bolt small size 10 per cent large Oo and & 
per cent. Machine bolts, 40 and 10 per cent; large, 25 and 
per cent folt ends, 25 and 5 per cent Lag screw 1 per 
cent Large rivets, $5.50 base 7/16 im. and miatler 10 per 


cent off list Nuts, square tapped, $1.05 off list hexagon 
tapped, hot punched, S5c. off list 
Chain.—The manufacturers of 
better deliveries to the jobbers than for some time, 
war demand for 


chain are making 
having more stock available, as the 
chain is over. New demand is quiet and 
only fairly steady, jobbers believing they will be lower 
in the near future. 

Horse Shoes.—The new demand is quiet, and jobbers 
are having no difficulty in getting prompt delivery from 
the makers. 

Jobbers quote horse shoe if 

Iron and Steel Bars.—The readjustment 
now on in the iron and steel bar trades, very little new 
business being placed, and some large consumers are 
insisting that the mills revise contracts made last year 
prices which are at 
prices on iron 


prices are 


$6.75 to $7 per keg 
I 


period is 


to correspond with the present 
least $4 per ton lower. It is believed 
bars will be lower, as they are fully $12 per ton higher 


than on steel bars 
CINCI 


Office of HARDWARE AGt 
Cincinnati, Jan. 4, 191% 
NVENTORIES made by wholesale and retail mer 
chants have not yet been completed, but enough in 

formation is in hand to show that stocks generally are 
maller than they were supposed to be. During the 

past three or four months both wholesale and retail 
merchants have been very slow in placing orders and 
they have been exerting all of their energies in filling 
customers’ requirements, buying mostly on a hand-to 
basis for this purpose. However, many ship 
ments are held up because manufacturers could not 
furnish the goods, due mostly to the heavy Government 
Releasing manufacturers from many 


mouth 


demand on them. 
Government contracts helped out the situation to a con 
iderable extent, but on account of the very low stocks 
on hand in jobbers’ warehouses and merchants’ stores, 
there has been more than the usual amount of trading 
between dealers in the swapping of goods. 

The year 1918 has proved to be a very satisfactory 
one in many respects. During the first six months of 
the year there were many urgent requests for ship- 
ments of different hardware articles that in many cases 
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We quote teel bar it 70 it mil ! irge lot 
We quote common merchant iron px 00 Ib 
biase ‘ bar iron made fron ill selects ! ! 
100 Ib. for base izes, and retined iror $4.51 “1 l 
for bas y These ee bject to t ‘ 
tut hed } t} Amer | 


quant ‘ i 
lt titute 
Sheets.—-A 


noted in a previou report, 


box annealed black heet were reduced $6 per ton, 
galvanized sheets $4 and blue annealed sheets $7 per 
ton. The new demand, since these reductions went into 


heavy, but mill tate they 


effect, has not been 


are sold from thirty to sixty day 


very 
on commer ial oracr 


Demand from the Government for sheets has entirely 


stopped. 
Ihe ! ‘ | ‘ | 
pie ‘ b pr | ! 
tival Hf ) 
Produc { hheet l | 
per It ! ut { per ce if t 
tril ! n better tha I ‘ 
uppl ‘ It emer eet ba and sche er ‘ I 
heet can be t fin from our to « hit 


Tin Plate.—The new price on tin plate, effective 
from Jan. 1, 1919, is $7.35 per f.o.b. Pitt 
burgh mill. Whether the large consumers will come 
in the market and make contracts for the entire year 
of 1919 at thi 


that no contract 


base bo» 


it 


een, bul o far 
is reported The 
new demand for terne plate for roofing purposes is very 
dull. 


New prices on terne effect 


price remains to be 


have been made. 


Ib O0-Ib 

Ib I 
12-1b I 
1 Ih I 
,O-lb I ( 

Ib I 
,0-Ib I 
r-tTh | 
10-1b I 
All 


( 
f.o.b. Pittsburgh 

Wire Products.—As yet the makers of wire and wire 
any reduction in prices, and 
been determined 


nails have not made 
whether this will come later has not 
Jobbers’ stocks are reported low, but in 
the new demand is quiet, this being taken to indicate 
that jobbers are not sure that 
by the mills will be firmly 
least one, and probably 


pite of this, 


prices quoted 
maintained In fact, at 
the large makers of 


present 


more of 


understood to be willing to 





wire and wire nails are 
make contracts with customers and guarantee prices 
against declines on any unshipped portions of such 
contracts. Mill prices are as follows: 

Wire nail $3.50 base per keg; galvanized, 1 it ral lo er 
neludit irge-head barb roofing nail takis uw id 
over th price of $2 nal horter thar 1 ir $ 1 
br ‘ wire, $3.35 per 100 lb ipmnentiod fer WwW ‘ ‘ 
$3.25 ' nized = wire 95 galvanized bart 
fence tanles, $4.3 painted barh wire bh p hed f 
traple ; ’ cement-conted nail $3.40 b 
being ibject to the usual ad ‘ for tl ! 
fob | burgh fre hit d to point of d ! 
60 da net le per « t f for ish l ’ 
on VO 1 ! er n t it er tf 
lot assy cent for O00-rod ot " 

mall 1 f I Pitttsburel 


NNATI 


the manufacturers and jobbers were not able to fill 
By the careful distribution of 


requests were taken care of in a 


material most of 


urgent fairl atis 
factory manner 

At the present time merchant 
and while they do not 


are carefully watching 
look for any 


reports, 
them feel 


reduction in 


market 
sudden 
that a gradual 
are holding back until this 

Air Rifles.— Merchants 
tically none on hand, although there i 
heavy demand from the suburban and 
Orders that 
heen filled. 


Jobber quotatior 
hot rifles, $10 per 
ind pump gun $32 


Anvils.—It is natural that this branch of the busine 
should be dull at the present time, and retail merchant 
are able to fill all orders. Prices are unchanged 


prices, the majority of 
readjustment will take place, and they 
comes to pa 


who handle these have pra 


a comp tratively 


l 


Kentucl trade 


were placed some time ago have not yet 


doz 0 shot 


quote ) and 100 II ul t 


Weather condition had 
all kinds 


lobber 
Automobile Accessories. 
something to do with the reduced demand for 
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of automobile supplies, but business as a whole is satis- 
factory, especially if the season of the year is taken 
into consideration. Merchants who handle tires are 
training their salesmen so that they are able to put 
on these tires for a customer whenever necessary. Re- 
tailers are also keener in carrying stocks of specialties, 
such as spark plugs, wrenches, etc., as they find a 
larger margin of profit in these specialties than in the 
regular line of hardware goods. 


Axes.—The demand is very light, and stocks carried 
by dealers are low, but shipments now show some im- 
provement. 

Jobbers quote 3% and 4 lb. axes at $19 per doz. 

Babbitt Metal.—In the face of declining activities in 
machine shops there is still a good call for first class 
babbitt metal. Very few dealers have more than a suf- 
ficient amount to fill their ordinary requirements. 

Wing's babbitt metal is quoted at wholesale at 28ec. per Ib. 

Bale Ties.—Some of the Kentucky merchants have 
recently sold some ties for baling tobacco. The gen- 
eral demand from the farmer trade is light. 


Barbed Wire.—No change in quotations has been re- 
ceived from either the mills or the jobbers. At the 
present time stocks are still somewhat limited, and 
present indications are that shipments from the mills 
will not be improved at an early date. 

Jobbers quote 4 poirt hog wire in 80 rod reels at $5.17 per 
reel, and cattle wire at $4.80 per reel. 

Blacksmith Tools.—A let-up in sales is the general 
report, although this is a natural condition at this 
season of the year. Dealers look for a heavy business 
later on. 

Jobbers quote Heiler’s blacksmith nippers at $18 per doz 
for 12-in. size, standard 15-in. blacksmith rasps are un 
changed at $10.95 per doz 

Carriage Bolts.—The machine shops are buying small 
lots of carriage bolts, most of which are used for crating 
foreign shipments. There is very little demand from 
any other source. 

The jobbers quote % x 6-in. and smaller around 40 and 10 


per cent off list; larger and longer 20, 10 and 5 per cent dis- 
count. 





Coal Hods.—Sales of these are holding up remarkably 
well and deliveries are more prompt. However, retail- 
ers are not disposed to buy more than is sufficient to fill 
their immediate requirements. 

Coasters.—The past year was a very satisfactory one 
with the exception that during the late summer and fall 
seasons merchants were not able to get shipments in 
time to fill all demands. The holiday trade was ex- 
ceptionally good and practically wiped out all stocks. 

The jobbers’ quotations are as follow No. 1 
$3.70 No. 2 coaster, $4; No. 3 coaster, $4.50 and 
coaster, $4.65. 

Cutlery.—The Christmas trade brought out a demand 
for pocket knives and also for table cutlery that drew 
heavily on merchants’ stocks. It is generally reported 
that these stocks can be replenished more easily than 
was the case a month ago. 


coaster 


No., 4 


Jobbers quote 6-in. butcher knives at $6.50 per doz.; 7-in., 
75, and 11-in., $8.75 per doz 


Drills —There is only a limited demand for carbon 
drills, and inventories made by dealers show that their 
stocks are somewhat limited, but they are able now to 


14 


get supplies from the jobbers and manufacturers 
promptly. ; 

The wholesale discount on carbon drills is 40 and 10 per 
cent off. 


Eaves Trough and Gutter Pipe.—The reduction in the 
mill price of sheets is very encouraging for sheet metal 
contractors, but they are still somewhat handicapped in 
not being able to get a sufficient quantity of sheets 
promptly to take care of repair work. This condition 
will doubtless be relieved before the end of the present 
month if present reports from the manufacturers can 
be relied upon. There are indications also that building 
operations will be resumed at a better rate some time 
soon. The labor supply that has been a vexing question 
for some time is now almost completely relieved. 

Galvanized Pails and Buckets.—Retail merchants are 
generally buying on a hand-to-mouth basis and are not 
willing to stock up at present quotations. Although a 
change is looked for due to the lower cost of material 
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it cannot be a very radical reduction due to the high 
price of labor. 

Jobbers’ quotations on galvanized pails are unchanged as 
follows: 14-qt., $6.50 per doz.; 12-qt., $5.75, and 10-qt., $5.25 

Gas Mantles.—While business is not up to standard, 
it is fairly satisfactory with the city merchants. Taken 
as a whole, the total business done by retailers during 
1918 will make a very good showing. 


The Welsbach Co. quotes cealers as follows: 
tles, $20 per 100, and No. 4 mantles, 
to a dealer’s discount of 30 per cent. 


Reflex man 
$15 per 100, both subject 


Glass.—The demand is still very light and merchants 
are following the general rule to only order a sufficient 
amount of window glass to fill their customers’ require- 
ments. Jobbers are more optimistic as to the future 
than they have been for some time past. 

The following discounts are quoted by the Wm. 
Glass Co.: Window glass, applying off list of March 1, 
S. S. A., sizes in first three brackets, 78 per cent; S. S. B 
sizes in first three brackets, 79 per cent; S. S. A. and B 
larger sizes, 77 per cent; D. S. A., all sizes, 79 per cent, and 
D. S. B., all sizes, 81 per cent, all f.o.b. Cincinnati, with the 
usual freight equalization. 


Glenn 
1913 





Granite Ware.—Business during the holiday season 
was very good, and in fact better than most dealers an- 
ticipated. No complaints are now made as to delayed 
shipments. 

The wholesale discount is unchanged at 25 and 10 per cent 
off list. 

Files.—One feature which should be encouraging to 
the manufacturer is the general report from both 
wholesale and retail dealers that their stocks are very 
much depleted. It is true that some shipments are 
still overdue on orders placed some time ago, but these 
will doubtless be cleaned up at an early date. 

Black Diamond files are quoted at 50 per cent off list. 

Finished Material.—The jobbers have readjusted their 
quotations on bars, steel bands, structural shapes, etc., 
to conform with the new schedule that has been adopted 
by the mills. The reductions made are comparatively 
small. Business is very dull. 

Jobbers’ 
steel bands, 


follows: Steel bars, 3.93c. ; 
structural shapes, 4.03c.; plates, 3/16-in 
and heavier, 4.23c.; blue annealed sheets, No. & to No. 16, 
5.138c. base; cold rolled shafting, 9 per cent plus list, and 
reinforcing concrete bars, 4.054%4c¢ per Ib. 

Horseshoes and Horseshoe Nails.—Optimistic reports 
issued by Kentucky merchants, especially those in Cov- 
ington, are that they have lately received some nice 
business from the farmer trade. Reports from Ohio 
merchants are not quite as satisfactory, but there is 
still more than the usual amount of business being 
transacted than was anticipated during the holiday sea- 
son. 


quotations are as 


1.53c. ; 


The jobbers’ prices on horseshoes average $6.50 per keg, 
containing 100 horseshoes. Leader horseshoe nails are quoted 
at a discount of 40 and 5 off list. 


Machine Bolts.—Business is quite dull and the quota- 
tions given below are only nominal. A slight reduction 
is expected to be made at an early date. 

Jobbers quote % x 4-in. and smaller, 40, 10 and 10 per 
cent off list; larger and longer, 40 and 5 per cent off. 

Nails.—Although small orders are coming in from 
retail merchants, there does not seem to be any move- 
ment to contract for anything like normal quantities 
for future shipment. As the mills have not yet made 
any changes in quotations, nor have they intimated that 
any were pending, it is generally thought that business 
will show considerable improvement at an early date. 
However, merchants naturally do not care to buy with- 
out having some information as to whether any changes 
will be made in future quotations. 

Jobbers quote wire nails at $4.25 per keg base and cut 
nails at $5.50 per keg base. 

Oil Stoves.—The cold weather now prevailing has 
brought out a big demand for oil stoves, and in some 
instances dealers were not able to supply them. At 
the present time the sale of oil stoves is not confined 
to the rural districts, but city merchants are getting 
their share of this business. 

Perfection oil stoves are sold to dealers at 
per cent discount. 

Rivets.—Although business is very dull, frequently 
dealers have called on their competitors to fill some 
small orders that they were not able to take care of. 
This would indicate that stocks are shorter than was 
generally supposed. 

The jobbers’ discount is unchanged at 45 per cent off list. 


less 30 


$5.50 
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Roofing —Manufacturers expect to start out their 
salesmen early in January, although they do not antici- 
pate receipt of any large orders until the building 
eason prospects are more clarified. No changes in 
quotations have been made. 


The following are wholesale prices: Standard grade, one 
$1.70; two-ply, $2.05; three-ply, $2.40; medium grade, 
ply, $1.55; two-ply, $1.90; three-ply, $2.25. Ordinary 
ie, one-ply, $1.40; two-ply, $1.70; three-ply, $2. Sanded, 


one side, one-ply, $1.20; two-ply, $1.45; three-ply, $1.70 
Ruilding paper, $62 per ton; tarred felts, $3.20 per 100 Ib 
and slaters’ felt, $1.20 per roll. 

Sad Irons.—Business is quite dull, and retailers’ 


stocks are sufficient to take care of all immediate re- 
quirements. 


ia id irons are quoted around 5'%ec 
irons at 6 


Shot Gun Shells.—The call for these is very light, but 
merchants have practically sold out their stocks and 
will carry very few over into the next season. 


quote 12 gage black powder shells at $28.17 per 


$35.15 


per Ib., and nickel 


Pp 


Jobbers 
1000, and smokeless powder shells at 
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Shovels and Spades.—Some relief has been afforded 
by a few small shipments recently received, but the 
Government demand is still taking a large part of the 
manufacturers’ output. 

Jobbers quote shovels and spades at $13.50 per doz 

Sleds.—Although up until the present time there were 
no heavy snows, the sale of sleds was above normal and 
there are very few held by retail merchants. 


Quotations are as sled $12 
$15.25; 39-in., 22.7 


follows 31-in doz 


$18 


) per 
and 47-in., $22.75 

Wood Heaters.—Just at the moment there is some 
difficulty experienced in getting sufficient stocks of 
wood heaters to take care of the demand. The manu- 
facturers are doing all possible to relieve the situation. 
The present cold weather has brought out a very urgent 
demand for wood heaters from country merchants. 


The following are prices to dealers named by a prominent 


manufacturer: Royal Princess, No. 18, $3.75: No 1, $4.75 
No. 25, $5.75. “Special’ wood heaters, No. 11, $2.50; No. 12 
$3.25 and No. 13, $4.25 











TRADE CONDITIONS IN 
Paints, Oils and Colors 











Paint material prices as quoted in New York January 4 


Animal, Fish and Vege- Cobalt, Oxide ..8 MH 1.60@ 1.65 


Wete cewccuacees # 100 
table Otls— Commercial ....... 1.25@— 
Linseed, Raw, Carload GiiGere occcccccces 1 -30@1 .B5 
St? ; g2 oon ances a 1.55@— Ex. Gilders ....... 1.35@1.50 
City, five-bbl. —_, 
and OVEr ....se00% .58@— > , } 2 = 
Caine wenn Patty, Commercial 
lots and over...... $1.55@— 100 
Bolled, 2¢ @ gal. advance on Pure, tubs ......... $3.10@— 
aw. In 1 ®. to 5 MD. tins.$4.70@6.10 
Lard, Prime Winter...2.25@ 
Extra No sereecenoeena. ae . y —= 
tO Leva viaew: 1.31@1.32 Spirits—Tarpentine 
Cotton seed, Crude . 
’ . @ gal. 
f.0.b. mill ..cce. 174%@— — 4 me _ 
Yellow Summer In Machine bbls.......... 73@ 
Prime, bbl. ..... 21 @22 2 
Tallow, Acidless ..... 1.35@ Gam Shellac— _— 
Menhaden ‘ 7 TD. 
Northern Crude ....... nominal! Diamond ET cccccesees + -nominal 
Southern f.0.b. Fae- — — sereeee 65 @TO 
tory TrReerrrr 1.10@ A. C. Garnet... --.58 @59 
Light Pressed .....1.21 @ URGED rc cecvbcncces 7% @iy 
Yellow Bleached ...1.39@ Second Orange 59 @63 
White Bleached Kala Button ........ _.. nominal 
WRG actecécse 1.41@— Be Ee soeeonnecces 58 @59 
Oocoanut Ceylon do Va We Getsncoens wus 80 @Bsl 
mestic tanks, per Ib.154@15% 
Cochin Imported, spot....nominal Colors in Oil— 
Domestic, bbl. ..... 18% @— wD 
Cod Domestic Prime...1.45@1.50 y 
Newfoundland oo eek 51Q@1.55 ape —. J wht. Dhgge = os 
Corn Refined, bbl... ..17% @18 ae ee Se 
Mint oe .. rr nominal ce Ble a Astiahialeantes. <¢ @3: 
Olive denatured ......... nominal af aa @32 
Neatsfoot Prime, un- Blue Chinese ........ 1.80@1.60 
presser Vie IS 1.47@— Blue Prussian ...... 1.20@1.50 
Com Lagos, spot per Ib. . nominal com we eh . r++ 
te D ecceed a 
ccd ; wet sacs 16, @16¥% French Ochre ........ 15 @16 
ist le : ae 7a Green, Chrome, Pure..70 @75 
Green, Paris ........ 60 @75 
Miscellaneous— Indian Red ......... 24 @26 
Barytes: p+ roche Manne eceeses 15 @18 
> enna, Burnt ....... 2 28 
W nite, Foreign, Umber, Raw ........ 25 $7 
Sie a ee ee... 25 @27 
white floated, Chrome Yellow ...... 38 @45 
f.o.b. works 
ton Rigas, ee ¥2.00€24.00 White and Red Lead, 
Of color, in bags &e.— 
: # ton o sees 22.00@24.00 Cents @ 
Ohalk, English ..%# ton nominal Lead, American White 
French .......% ton nominal DEP wcccccsescccce 10@10% 
Ohina Clay, Imported In Oil White, less than 
8 ton 20.00@40.00 500 ™., per 
Tomestio ........ 15.00@22.50 100 ™ .....$14.00 @Q— 
CHICAGO 
4 
Office of Harpware Act 


Chicago, Jan. 4, 1918 
‘THE paint market in general is very quiet just now. 
Jobbers and retailers are just finishing their in- 
ventories and few sales have been reported. There is 
a general feeling that many of the restrictions placed 
on the paint industry by the Government will be re- 
moved shortly, and the opinion is expressed in some 
places that the half gallon containers for house paint 
will be again in use. The pint container will probably 
remain in the discard, as it never proved a heavy seller, 
and merely added to the dealer’s stock. 
None of the retail trade in this section appears to be 
overstocked with paint, and in most cases dealers have 


500 I. up to Blue, U'tramarine ...14 @40 
2000 = Ib., Brown, Spanish, high 
100 ID ccccs $12.60 @— grades, per ton... .24.00@— 
2000 I. up to Brown, Spanish low 
10,000 TT. per grades ...... ...--16.00@— 
100 ™. ..... $12.29 @— Carmine, No. 40, bulk. 5.50@6.0@ 
10,000 Ib. up to Green, Chrome, ordinary 
30.000 Ib., per 8 @1i2% 
3 ey $11.97 @— Green, Chrome, pure..39 @45 
Carload, mini Metallic Paint, ® ton, 
mum, 15 tons, i” cscapekeue 24.00@382.00 
per 100 Ib...$11.84 @— ME eh accuesnceus 24.00 @ 30.00 
Litharge, American, Ochre, Medium, ® ton, 
powdered, Steel 30.00 @ 60.00 
Kegs, per 100 American, Golden, ® ™. 
MA cacusees ..$14.00 @— 5 @10 
500 lb. up to 2000 Foreign, Golden, ®@ M™. 
he eeeceeéedns $12.60 @— 5 @10 
2000 Ib up to WOE oc cces cxeneawds nominal 
10,000 Ib. .....$12.29 @— Orange, Mineral, English.. nominal 
10,000 Ib. up to WVOMOD cocccccocsesess nominal 
30,000 Ib., per German ..cccccccces nomina) 
IS anande-ane $11.97 @— American .......- 144% @15% 
Carload, minimum Red, Indian 
15 tone ....... 8s @— American #@ 100 Ib. 8 @12 
. Red, Tuscan - 22 «630 
Zine, Dry— ™m Red, Venetian # 100 ).24%@ 6 
¥ Prenc F Rose Pink ..........385 @40 
Red Seal (French ane @12% Sienna, Italian, burnt 
Green 8}. (French proc.) R and 5 pg gettin ; } te 
12% @12% erat, ump wteeee @ 
White SI. (French proc.) Italian aw, pow- 
12% @124 Ge ccscuvuseee @ 8 
lie os American, Raw 2%@ 3 


American Process. American Burnt and 


5 p. c. lead sulphate, Powdpred ....... %@ 4 
9% @9% Tate. PreMed ccccccccces nominal 
10 p. c. lead sulphate, American. per ton $20.00@40.00 
9% @9% NE a vGaccucaaucane nominal 
20 p. c. lead sulphate, Terra Alba. 
@o% French +.» 100 Ib. nominal 
35 p. c. lead sulphate, English ......%# 100 lb. nomina) 
84,@s% American, @ 100 Ib. No. 1 
’ — 1.25@— 
Dep Cotes q American, @ 100 Ib. Nq 2 
Black, Carbon Gas...16 @25 : 1.00@— 
Black, Bone ........ 5%@12 Umber, Turkey. Burnt 
Black, Drop ......-. 5%@15 and Powdered ... 6 
Black, Lamp .......- 15 @45 Raw and powdered.....nominal 
Black, Ivory .......- 16 @30 Burnt, American .. 34%@ 4 
Mineral Blacks, ® ton, Raw lumps ........-- nominal 
85.00@ 45.00 Raw Faaeeds . 8@ 8% 
Blue, Celestial ...... 15 @25 Yellow, Chrome, Pure.3@ @32 
Blue, Chinese ....... 1.10@1.15 Oxide, Red, native, 
Blue, Prussian, Domestic, lump ... PPE T ET 
1.10@1.15 Vermilion, Quick Silver. 


2.00@2.1@ 
nominal 


Blue, 
Blue, 


English 
Chinese 


Prussian Foreign 
1 


nominal 
Soluble 3@ 


21.18 


very light stocks. Stocks are also comparatively clean, 
the odds and ends having been cleaned up during the 
past year. The prospects for spring business are very 
bright, and unless conditions change very materially 
the hardware dealer should make more money on his 
paint lines than for several years past. 

The only decline in evidence so far is that on shellac, 
while turpentine has registered a gain of 4c. per gallon. 

Brushes.—Dealers are taking into consideration the 
high prices of labor and raw material, and are begin- 
ning to expect no material decrease in brush prices, at 
least for the present. They are placing orders in 
somewhat better quantity than formerly. 


Mixed Paints.—There are practically no sales of 
mixed paints in this territory just now, but dealers are 








72 


looking forward to a big season when spring comes 
again. They are not placing future orders to any great 
extent as there is a feeling that there will be changes, 
not only in price, but in containers, etc. 

We quote to retailers, f.0.b. Chicago: No. 1 house 
per gal.; No. 2, $2.50 per gal.; No. 3, $1.80 per gal. 

Linseed Oil.—There is naturally a light demand for 
linseed oil at this season, but with the shortage in the 
flaxseed crop it looks as if the spring demand fon oil 
would uncover a shortage. 

We quote to retailers, f.o.b. Chicago: Strictly pure linseed 
oil, in barrels, raw, $1.77 per gal.; boiled, $1.79 per gal. 
Terms, 30 days net, or less le. per gal. if paid within 10 days 
from date of invoice. 

Turpentine.—Turpentine has registered a gain of ‘4c. 
per gallon during the past week, but is still low in 
price as compared with the quotations of a month ago 
The fluctuation of price has had little effect on business 
and sales continue light. 

We quote to retailers, f.o.b. Chicago 
tine, in barrels, 85%c. per gallon 

Denatured Alcohol.—Denatured alcohol is selling in 
fairly good volume, large quantities being used at this 
season in the radiators of automobiles, as a preventive 
against freezing. The price is same as at last report. 

We quote from jobber f.o.b 180-deg. de- 
natured alcohol, in barrels, 70c. per gal 10 gal cans, 


paint, $3 


Strictly pure turpen 


Chicago: 
5 and 


’ stocks, 


20c. higher; 1 gal. can, 25ec. higher. All prices include con- 
tainers. Where sold in bulk, in less than barrels, the price is 
10c. higher than the barrel price, with an extra charge for 


the containers 

White Lead.—There is little demand for white lead 
and reports from jobbers and retailers indicate stocks 
in good condition. There is a general feeling among 
the trade that prices will soon show declines, as Gov- 
ernment regulation of pig lead is now at an end. No 
evidences of the intimated declines are apparent at this 


time, however. 

We quote to ret: vilers f.o.b. Chicago: 100-lb. kegs, per Ib., 
l4c. in quantity; single kegs, $14; 50-Ib. kegs, per Ihb., ekg 
in quantity; single kegs, $7.25; 25-lb. kegs, per Ib., 14! in 
quantity; single eee 214-lb. kegs, per Ib., 141 in 
quantity ; single kegs, (500-lb. lots or more, ce per 





Ib. less) 

Shellac.—The decline in white shellac, recorded in our 
last market, has been followed by a corresponding de- 
cline in yellow shellac. The price drop is attributed 
to the revision in gum prices. The demand is very light. 

We quote to retailers, f.o.b. Chicago: Pure white 
(4-Ib. goods), in gallon cans, $3.35 per gal.; pure 
shellac (4-Ib. goods), in gallon cans, $3.15 per gal. 

Dry Colors.—In common with other paint lines, the 
market on dry colors is very quiet, with little new 
business reported. There is said to be a possibility of 


shellac 
orange 


slight price declines, but no material changes are 
expected. 
We quote to retailers f.o.b. Chicago: English Venetian 


red, in barrels, 
rels (barrels, 50c. 
New York, in 


$2.50 to S14 per bbl gilders’ 
each), $2 to $3.25 per bbl 
barrels, $4 per bbl 


BOSTON 


Office of HARDWARE AGE, 
Boston, Jan. 4, 1919 
§ te big paint interests of Boston have started out for 
spring business in earnest. Salesmen who have 
been operating in a lukewarm manner have been touched 
up, everybody’s business house is in apple-pie order and 
the trade appears confident in the future. Not all of the 
manufacturers have a full complement of labor and are 
offering attractive wages in the hope of increasing work- 
ing forces. This fact, together with the continued high 
cost of materials, would make it appear that paints will 
no be materially cheaper within the near future. But, 
as one of the largest wholesalers says, there is beginning 
to crop up the old element of competition, which always 
has more or less influence on values. Most everybody 
connected with the paint trade feels that there will be a 
pronounced increase in construction during the next five 
months. And they feel that should such prove the case 
everybody will get his share of paint business. But if, 
on the other hand, the volume of construction falls short 
of anticipations, competition in the sale of paints will 
grow keen and in that case there may be a revision in 
prices. 

But, as stated before, the big paint fellows are con- 
fident. They realize that everybody from the jobber 
down to the consumer is carrying very little paint be- 
cause everybody for almost a year has been expecting 
paint prices would be lower. The manufacturers feel 
that there is a crying need for paints throughout New 
England and they feel also that most people have finally 
made up their minds that prices will not be much if any 
lower. A large percentage of the local hardware job- 
bers and retail concerns have not begun to buy fresh 
supplies for spring business, but they signify their in- 


whiting, in bar- 
; plaster of paris 
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tentions of doing so within the near future inasmuch as 
they take about the same slant on the business outlook 


as the paint manufacturer. It would appear reasonable 
to look for a steady improvement in the movements of 
paints from now on. 

Brushes.—Brush manufacturers say there is an im- 
provement in the demand for their goods, although it is 
very far from active. Their salesmen really have not 
got down to business, but should within the next few 
days. White bristle goods will be extremely scarce and 
costly this year. Some manufacturers are inclined to 
believe that white bristle stock for manufacturing pur- 
poses will not be available for considerably more than 
a year. Greater care, therefore, has been taken in the 
making of black bristle goods, and samples of new 
goods bear out this statement. 

Dry Colors.—The wholesale dry color dealers antici- 
pate a good business in American products, and state 
they are in a position to make quick deliveries. They 
admit, however, that the markets of the East are not 
overburdened with stock and that any pronounced buy- 
ing movement possibly would have a tendency to tighten 
up prices. 

Zarrel Lots—-Plaster paris, $4 to $4.25 per bbl.; whiting 
commercial (bolted), 2e. Ib.; whiting, gilders, 24 c. per Ib 
dry zinc (American), 20c. lb.; lamp black, bulk, 15c. Ib. ; 


lamp black in 1-lb. packages, 19¢c.; raw and burnt umber, 8 
to 12c. Ib.; raw sienypa, 15¢e. Ib.; burnt sienna, 13c. to 15<¢ 
Princes’ metallic brown, 3% vellow ochre, 3!4c.; Venetian 
red, 2%4c. Ib 

Pound Lots-—-Paris green, in 1-Ib. packages, 55c. Ib.; in 


14-lb. packages, 56c. Ib.; “%-Ib. Ra My 57c. Ib.; ultrama- 
rine blue, 24c. Ib 

Glue.—The makers of glue say business has begun 
to increase. From a paint market standpoint, however, 
the call for glue shows no signs of life, and for that 
reason quotations are almost nominal. 

Glue, ground, 19c. lb.; plate, 35¢. lb.; bonnet, 45c. Ib. 

Lead.—Since last reports the big pig lead interests 
of the country have made a further reduction in prices 
from 6% to 6c. flat, which represents a drop of more 
than a cent a pound within the past fortnight. Common 
vossip in the metal market is that the demand for lead 
even at 6c. a pound is very small, and a further cut in 
price may be necessary to start the consumptive de- 
mand. No change in lead prices as quoted in the paint 
trade are recorded, but it is admitted there may be 
before another week passes. The big fellows say, how- 
ever, that there is a possibility that prices will remain 
unchanged until present stocks have been cleaned up, 
or nearly so, which will allow people to average up on 
new purchases. 

White, in oil and dry, 





12\%4-lb. kegs, 14%c. Ib.; 25 and 
50-Ib. kegs, 1444¢.; 100-lb. kegs and larger, l4c.; for 500-Ib 
lots and over deduct 5 to 10 per cent. Dry red lead and 
litharge, 12%4-lb. kegs, 14%c. Ib.; 25 and 50-lb. kegs, 144¢ 
100 lb. kegs and larger, 14c.; red lead in oil, 12%4-lb. kegs 
l5c. Ib.; 25 and 50-lb. kegs, 14%c. Ib.; 100-lb. kegs and 
larger, 144%4c. Ib. Orange mineral, 12%-lb. kegs, 14% c. Ib 
25 and 50-lb. kegs, 14%c.; 100-lb. kegs and larger, 14% 
Oils.—The market for oils has.been devoid of special 
features since last reports. Linseed oil prices have re- 
mained unchanged, but the market appears on a very 
strong basis. Government regulation of gasoline elim- 
inates all possibility of a revision in prices. A large 
aan of the pleasure automobiles used in New 
England went into winter storage Jan. 1. The amount 
of gas consumed by such cars is enormous, but the 
market apparently is just as strong as ever. Gasoline 
producers say there is a big shortage on the other side 
of the water and that this fact warrants a higher 


domestic market. The demand for turpentine is, perhaps, 


a little better, but by no means active. 
under Government control; cylindet 
more, 25%c. gal.; kerosene, 
$2.15 gal.; alcohol, de 
linseed, raw, in barrel lots 
5-gal. lots, $1.75; in 1-gal 
$1.70 to $1.73 gal.; neats- 
paraffin, 35c. gal.; floor 
10-ga 


practically 
gasoline, 50 gal. or 
50 gal. or more, 12%c. gal.; lard oil, 
natured, 70c. gal.; wood, $1 gal. 
$1.68 gal.; in 10-gal. lots, $1.73; in 
lots, $1.78; boiled, in barrel lots, 
foot, $2.15 gal sperm, $2.70 gal 
oils, 50c. gal.; turpentine, 80c. gal. in barrel lots; in 
lots, 85e.; in 5-gal. lots, 8$7c.; in 1-gal. lots, 90c 

Shellac.—The War Trade Board has removed restric 
tions on the importation of shellac, button lac, seed lac, 
garnet lac and keerie or refuse lac, but has not removed 
regulations governing the distribution of the above com- 
modities in this country. It is generally believed, how- 
ever, that a removal of the latter is a question of but 
a short time. The market for shellac, according to the 
paint trade, has been somewhat upset by the action of 
the Government, but no change in local quotations has 
actually resulted. 

Shellac gums (small quantities), 
r 6. O., 30 b: T. N. 6be. Bi: 
Se. Tb. 

Sundries.—Paint sundries are showing a little more 
life, but there is still a lot of room for improvement. 
Putty continues to sell in fair volume. 


Castor oil 
oil, 50c. gal 


D.C. (orange), 85c. Ib 
bleached white shellac 
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(best) in 125-lb. drums, 8c. Ib.; commercial putts 
5 .; paraffin wax, in 225-lb. cases, 118-20 melt- 
128-30 melting, 13!se 


Putty 
drums), vc I : 
nominal; 123-25 melting, 13c. Ib. ; 

ro. in 100-Ib. cases, 14c. Ib. 

Varnish—The War Trade Board has taken down the 

bars on imports of varnish gums. This fact, together 
with the recent reduction in the price of denatured 
alcohol, possibly may have some influence on prices for 
‘arnishes as quoted by the paint trade. A great deal 
depends, however, on the volume of new spring business, 
according to the trade. 





CINCINNATI 


Office of HARDWARE AGE, 
Cincinnati, Dec. 28 
rT HE holiday season has naturally suspended business, 
| although paint makers say that they are getting 
. few orders from some of the country merchants, but 
these are very small ones and are for filling-in pur- 
poses. 

Very optimistic reports as to future prospects are re- 
eived from all sources, and soon after Jan. 1 salesmen 
will be started out on the road again. There are some 
rumors that the building trade expects to be quite 
active during the coming spring season and everything 
depends on something more definite as to what the cost 
of building materials will be before any large prospects 
will be undertaken. No matter if prices remain at the 
present level, considerable residence building will be 
done, and this will commence just as soon as prices 
are somewhat fixed. 

Mixed Paints.—Hardware merchants are only order- 
ing small lots to take care of gaps in their stocks, cs 
very few of them have enough to fill their customers’ 
requirements over a normal 30 days’ demand. When 
contracting is recommenced doubtless order books will 
make a very good showing. 

The Foy Paint Co. quotes the following prices to 
on mixed paints First grade 3.25 per gal second 


dealers 
grade 








Burned Out 


BRISTOL, TENN. 
Dec. 30, 1918. 
HARDWARE AGE, 
New York. 


Our plant destroyed by fire. Have 
manufacturers send catalogs and prices. 


MITCHELL POWERS HARDWARE CoO. 




















$2.75, and third grade, $2 per gal 
quoted around 1L5«¢ per gal. above igu Imes 

Linseed Oil.—The demand is very light and the price 
has settled around $1.65 per gallon in barrel lots. Paint 
makers have about all the linseed oil contracted for that 
they will need within the next few months. Hardware 
merchants are buying very sparingly. 

Turpentine.—There has been a slump in the price of 
turpentine, and it is now quoted around 75 to 78e 
per gal. in barrel lots. Very little business is trans 
acted. 

Varnishes.—High-grade shellac varnishes are some 
what weaker and business is very dull. While this is a 
natural condition at this season of the year, business is 
somewhat quieter than usual. 

White Lead.—The holiday season has cut off nearly 
all business, and it is generally understood that every 


Pure white 


the f I I i 


one will wait until after the beginning of next year 
before placing any orders for future shipment. No quo 
tat‘ons have been changed. 

The National Lead Company's quotations to «de er re 
as follows: $14 per 100 Ib. in 100-'"h. na ere $14 
25-50-Ib. packages. and $14.50 in 12%4-lb. packages A dis 
count of 10 per cent is allowed on order for 00 Ib. lot ind 


19 and 2% per cent on ton lots 


The New War Tax Law 


Features and Pointers of the Measure of 1918 


HARDWARE AGE has completed arrangements with Wolff, 
New York City, for the preparation and publication of exclusive 
law, internal revenue regulations and their application to corporations, 
firm will also conduct for the benefit of the readers of HARDWARE AGE a special column in 
income and excess profits taxes submitted by subscribers will be answered. 


In view of the heavy taxation levied by the new revenue bill, this 


to our readers. 


Viller & Co., Certified Public lccountants, of 


articles explanatory of the new income tax 
partnerships and individuals. This 

whic q testions on 

special feature hould be of much benefit 


These articles covering interpretation of income tax laws will be prepared by Mark Wolff and David Miller, 


both certified public accountants of New York State. 


im questions on any points of interest. 


[. Individuals and Partnerships 
S this is written, reports from Washington 
give every indication that the new revenue 
measure as approved by the Senate on Dec. 

25, 1918, will be passed in its entirety. If the bill 

is amended at all, it will probably be only by the 

elimination of the provisions for 1919 taxes. It is 
therefore thought appropos at this time to present 
in a general way the various provisions of the pro- 
posed act affecting the taxation of individuals and 
partnerships for 1918 as compared with 
ments during the previous year. The proposed 

measure heavily increases rates of taxation for 1918. 

However, it is in many respects a decided improve- 

ment over the old law, since many of the obscure 

and inequitable provisions in the 1917 act have been 
eliminated. : 
Under the proposed act, the normal tax for in- 


assess 


Mr. 

lecturer to income tax deputies, and an expert accountant of many years’ 

is a special lecturer in corporation accounting in the College of the City of New York. 
The first article on the taxation of individuals and partnerships appears below. 


literat ire, S pe cial 


Vr. Miller 


Wolff is the author of accounting 


pra ‘tical 


‘ r pe rience, 


Reader are invited to send 


dividuals is about three times as great as it was in 


1917. The first $4,000 in income above the usual 
exemption is taxable at the rate of 6 per cent, 


while everything in excess of $4,000 is taxable at 
12 per cent. The surtaxes which are added to the 
normal tax are exempted for the first $5,000, the 
same as last year. On the first $1,000 after the 
exemption the rate is 1 per cent and then for every 


$2,000 additional up to $100,000, the rate is in 
creased 1 per cent, so that on an income of $100,000 
the surtax is 48 per cent. The surtax up to this 


amount for 1917 was only 22 


The total taxes payable on certain taxable income 
ranging from $5,000 to $1,000,000, after credit for 
exemptions, would exhaust per cent to 70 
per cent of the total taxable income. This is shown 
in the following table, which gives the taxes pay 
able on various incomes together with the per 
centages of these incomes payable as taxes. 


per cent. 


from 7 
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1918 
TAXABLE 
INCOME PERCENTAGE 
(AFTEB NORMAL TOTAL OF INCOME 
IcXEMPTIONS) TAX SPRTAX TAX FOR TAXES 
$5,000 BEnO. | 3 Breane $360 T% 
10,000 960 $110 1,170 11% 
20,000 2,160 710 2,870 14% 
30,000 3,360 1,810 5,170 17% 
40,000 4,560 3,410 7,970 20% 
60,000 6,960 8,110 15,070 25% 
80,000 9,360 14,810 24,170 30% 
100,000 11,760 23,510 35,270 35% 
150,000 17,760 49,510 67,270 45% 
200,000 23,760 77,510 101,270 51% 
300,000 35,760 137,510 173,270 58% 
00,000 59,760 263,510 323,270 64% 
1,000,000 119,760 583,510 703,270 70% 
Each Partner’s Profits Taxed 


The above table applies to individuals, including 
members of partnerships, as partnerships are no 
longer taxed as such. Each partner, as an indivi- 
dual, is taxed on his share of the profits earned by 
the partnership, as shown by the partnership re- 
turn. Such profits are taxable even though left in 
the business. For instance, if John Brown, a mem- 
ber of Smith & Brown, a partnership, has been 
credited with one-half of the profits of $50,000, or 
$25,000, he is taxed on $25,000 even though he may 
have withdrawn only $10,000. This will mean that 
a great many business men will be under the neces- 
sity of drawing out a part of their profits for the 
purpose of meeting taxes. 

The essential differences between provisions of 
the new law and the old law as they affect indivi- 
duals and partnerships, are briefly as follows: 

FIRST: Under the proposed law a single person 
with a gross income of $1,000 or over is required 
to make a return even though he may not have to 
pay a tax where his net income falls below this 
amount. It will be remembered that under the 1917 
law a person with a net income of $1,000 was re- 
quired to file a return. This should increase ma- 
terially the number of persons filing returns in 
1918, because even if an individual shows a loss in 
his business for the year after deducting expenses, 
he would still be required to file a return. 

SECOND: The excess profits feature contained in 
the law for 1917, as applied to individuals and part- 
nerships, has been eliminated in the proposed act, 
so that individuals (including partners) will be re- 
quired to pay merely normal taxes and surtazes. 

THIRD: The exemptions are practically the same 
as in the 1917 act, being $1,000 for a single person 
and $2,000 for a married individual, plus $200 for 
each dependent child. In addition the 1918 act 
provides for exempting under certain conditions 
dependents other than children at the rate of $200 
for each dependent. 

FouRTH: Amounts received as interest on state 
or municipal bonds are exempted by the proposed 
law. There has been much discussion in the last 
few months in regard to making interest received 
on such bonds taxable. A great many claimed that 
it would be unconstitutional to tax such income. 
The exemption of such interest in the proposed 
act closes the controversy. 

FIFTH: The items properly deductible from 
gross income under the new law are practically the 
same as under the old law. In the case of indivi- 
duals, a very important provision has been included 
allowing as proper deductions for 1918: 


Losses sustained during the taxable 
year and not compensated for by in- 
surance or otherwise, if incurred in 
any transactions entered into for 
profit, though not connected with the 
trade or business. 


It will be remembered that up to now such losses 
have not been deductible. This corrects one of the 
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most unjust features of the old law. 
the importance of this provision, a concrete exam. 


To illustrate 


ple might be helpful. If the net profits of an indi- 
vidual from his trade or business were $50,000 in 
1917, he was required to pay a tax on that amount, 
even though he had lost say $30,000 in some outside 
investments, such as stocks, bonds, etc. Under the 
new law this $30,000 of net loss resulting from such 
outside investments would be an allowable deduc- 
tion, making the taxable net income for 1918 only 
$20,000, instead of $50,000. Formerly, business 


men had to pay heavy taxes in cases where there | 





was little or no net income due to heavy losses out- £* 


side of their business. In such instances many in- 
dividuals were obliged to borrow money in order to 
meet taxes, thus causing serious financial embar- 
rassment, 


SIXTH: In the proposed act, special provision is 
made for extraordinary depreciation of buildings 
and machinery used in war industries and now 
scrapped or reduced in value on account of cessa- 
tion of war orders. 


Inequalities Corrected 


SEVENTH: One of the inequalities with refer- 
ence to taxation of partnership profits under the 
old law has been corrected by the new law. Former- 
ly, if A dissolved partnership with B on June 30, 
the partnership would in itself be taxable under the 
excess profits provision of 1917, if it showed a 
profit at the time of dissolution, even though during 
the year the former partners in business for them- 
selves might lose more money as individuals than 
they gained as partners. 

The authors know of a specific instance in their 
experience where a partnership earned a profit of 
about $100,000 for six months ending June 30, 1917, 
the date of dissolution. Heavy taxes were paid to 
the government by the firm, and the individual 
members were charged with their respective shares 
of the tax. One of these partners engaged in busi- 
ness for himself during the balance of the year and 
on Dec. 31, 1917, showed a loss of $65,000. So far 
as he was concerned, he had no net income—in fact, 
he sustained a net loss of $15,000 for the year 1917, 
and yet under that law he could not recover from 
the government his one-half share of the tax which 
had been paid by the partnership. Under the new 
law he will under such circumstances not be re- 
quired to pay taxes. 


EIGHTH: Personal service corporations, %. @., 
brokers, commission merchants, professionals, etc., 
are considered as individuals. Last year such cor- 
porations with nominal invested capital paid excess 
profits taxes at 8 per cent on net earnings in excess 
of $6,000. This year only the stockholders of such 
corporations are taxed, as individuals, and pay nor- 
mal taxes and surtaxes on their share of the profits. 


NINTH: The taxes for 1918 are payable in four 
installments as against the single payment formerly 
required. This will be much appreciaated by the 
business man, particularly since taxes for 1918 will 
be so high as to render their payment almost im- 
possible if required to be made at one time. This 
is especially true in cases where profits have been 
reinvested in the business. 


TENTH: Individuals are permitted to file re- 
turns on the basis of their business fiscal year, if 
they prefer that to the calendar year basis. _ For- 
merly, the calendar year was the required basis for 
an individual. This new regulation will enable 
individuals to close their books at a favorable time 
without causing an interruption in activities. This 
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will be of especial advantage to individuals who 
are engaged in seasonal industries. Under the old 
regulations an individual was required to take in- 
ventory at the close of the year, even though he may 
have been at the height of his season. The new 
provision will mean much saving in time and ex- 
pense. 

ELEVENTH: A very important and praiseworthy 
improvement is made in the proposed act, which 
permits a taxpayer to deduct from his taxable in- 
come for one year a net loss incurred in a previous 
year. This is covered by Section 202 (b) which 
reads: 

If for any taxable year beginning 
after December 31, 1916, and not later 
than December 31, 1918, it appears 
upon the production of evidence satis- 
factory to the Commissioner that any 
taxpayer has sustained a net loss, the 
amount of such net loss shall under 
regulations prescribed by the Commis- 
sioner with the approval of the Secre- 
tary be allowed as a deduction in com- 
puting the net income of the taxpayer 
for the succeeding taxable year. 


There was no such provision in 1917. Its ab- 
sence was clearly inequitable. For example, an 
individual sustained a net loss of $75,000 in one 
year and the next year realized a profit of $100,000. 
He was required to pay taxes on $100,000 under the 
old law. The pending act obviates this injustice 
and under it such an individual would be taxed on 
only $25,000. 

TWELFTH: A similar provision which allows as 
a deduction a net loss sustained in a succeeding 
year is covered by Section 202 (c). This enables a 
taxpayer to obtain a refund of taxes paid to the 
government where a succeeding year (from 1919 
and thereafter) shows a net loss. The taxes for 
the preceding year are redetermined and a rebate 
made to the extent of the net loss in the succeeding 
period. 


THIRTEENTH: Another important deduction now 
allowable is covered by Section 214 (12) of the new 


law. This permits an adjustment for correction of' 


inventory valuations used at the close of a preceding 
year. Here, too, a refund of taxes might result. 
Such a provision is only fair, since a business might 
inventory its merchandise at a certain price at the 
end of the tax year and conditions might change 
later. There might be a big drop in the market, 
such as is occurring in various industries at this 
time, so that merchandise inventoried at inflated 
value at the end of the previous year would be 
actually at a greatly reduced price. If such an ad- 
justment were not allowed, the business man would 
be compelled to pay on paper profits based on in- 
flated inventory valuations rather than on actual 
profits realized at the time of sale of such goods. 
The Internal Revenue Department will no doubt 
promulgate regulations which will interpret this 
provision fairly both to the government and the 
taxpayer. 


Improvement Over 1917 Law 


To summarize in a general way the more im- 
portant provisions analyzed and compared above, 
the proposed act for 1918 is, for many reasons, a 
decided improvement over last year’s law. In the 
first place, the calculation of the tax payable by an 
individual has been much simplified with the aboli- 
tion of the excess profits feature and the option to 
use the fiscal year where the books are kept on 
other than a calendar year basis. Further, the pro- 
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The taxation of 
corporations will 
be covered by the 
next article, 
which will appear 
in an early issue 
of HARDWARE 
AGE. Questions 
by readers are 
invited and will 
be answered in 
this column by 
the editors of the 
Income Tax De- 
partment. 




















visions for payment in installments will materially 
relieve the average business man from the necessity 
of having to borrow funds with which to pay his 
taxes. The new law is more liberal, as it justly al- 
lows deductions for losses on outside investments, 
exempts certain bond interest, permits deductions 
and even provides for refund of taxes in case of 
losses under certain conditions. Revaluations of in- 
ventories are permitted where a taxpayer can prove 
a permanent drop in prices. With the elimination 
of excess profits section, the tax payable by an in- 
dividual (including members of partnerships and 
stockholders of personal service corporations) de- 
pends solely upon the amount of net taxable in- 
come without reference to invested capital either 
before or during the war period. 

Despite the abolition of the excess profits tax, 
individuals will on the average have to pay con- 
siderably more taxes for 1918 than for last year, 
This is because normal taxes for 1918 are practi- 
cally triple the 1917 rates, while surtaxes range 
from 35 per cent to 90 per cent higher than for 
the previous year. These higher rates for normal 
tax and surtax will in most cases more than offset 
the saving affected by the elimination of the ex- 
cess profits tax. The higher the income the higher 
the rate of tax, so that while an income of $10,000 
pays only a 10 per cent tax an income of $200,000 
pays 50 per cent and that of $1,000,000 an assess- 
ment of 70 per cent, as shown by the table at the 
beginning of this article. The largely increased 
taxes this year, together with the many provisions 
for losses properly deductible in the ascertainment 
of net taxable income, make it important that the 
business man and individual exercise more 
than ever in the interpretation of his accounts. 


care 


(Signed) : 
MARK WOLFF, C. P. A. 
DAVID MILLER, C. P. A. 








Publicity tor the Retailer 





Presenting a Line of Aluminum Ware—Good Oil Stove and Gas Heater 
Ads—Unique Ad from Mt. Vernon Hardware Man 


By Burt J. PARIS 


A Very Fine Aluminum Ware Ad 


in.) 


No. 1 
ERE is a very complete and compelling ad on 
aluminum ware sent us by Mr. C. B. Knighten 
of the Blakey-Clark Co., Ennis, Tex. The heading 
tells a little story of its own and interests the house- 
wife at a glance. 

Then we specially like the opening talk, with its 
wealth of information concerning the make-up of 
the ware. This copy should be read carefully, as it 
touches upon a number of points which are im- 
portant but seldom covered in the average aluminum 
ware ad. 

Note such points as steel bails arranged so as 
to not come in contact with the utensils, and all 
ears, spouts and sockets welded on with pure 
aluminum. In this last mentioned feature ordinary 
aluminum ware frequently gives much trouble to 
the housewife, and the point will be 


(4 cols. « 8% 


one heater? The merchant fosters this idea con- 
stantly and as a result he sells but one heater per 
person. . 

Make your trade see the necessity for more than 
one heater in the home. Instead of saying, “Get 
Your Oil or Gas Heater Now,” say, “A Heater for 
Every Room,” or, ‘“‘“You’ll Need Several Gas Heaters 
This Winter.” Switch your heater publicity to the 
plural number and never again so write your ad- 
vertising that your sales are automatically limited. 
To put forward the idea of more than one heater 
is to find a response in a certain percentage of your 
customers. Of course, there are some more who 
would almost rather freeze than get a heater. But 
these types represent only a fraction of your total 
trade. 

This ad also features gas ranges and carries a 
nice talk on automatic gas water heaters. We would 
suggest that this talk contain some reference to 





appreciated when noted in the ad. 
The display arrangement is particu- 
larly good, the cuts standing out to 
excellent advantage. Also the type 
arrangement is very attractive. 


Clever Ad from Howard's 


No, 2 
Tas ad sent us by Howard’s, Mt. 
Vernon, N. Y., has two special 
points to recommend it. First, the 
business story it tells has a real value, 
and second, the manner of telling it is 
decidedly unique. Use this good idea 
of Mr. Howard’s and your ad will at- 
tract a great deal of attention. 


Gas Heaters and Gas Ranges 
No. 3 
HIS ad was sent us by J. P. Crouch 

& Company of McKinney, Tex., 
and it is one of a very few ads on gas 
heaters where the copy urges the pur- 
chase of more than one gas heater for 
the home. Why should every ad on 


(2 cols x 6 in.) 


(4 cols. x 9 in.) 














Mirro Aluminum 
Reflects Good Housekeeping 


MIBRO FEATURES--No-burn ¢bonized knobs combine beauty 
with comfort, Aluminum ears, spouts and handle sockets are 
welded on with pure aluminum. All metal saucepan handles are 
made of two pieces of steel, heavily tinned, and are hollow. afford- 
ing comfort and convenience. All steel bails are arranged to 
ewing to any desired position without coming in contact with the 
utensils. All utensils bave the famous MIRRO polish finish. 


Colonial Tea. Kettle, 6 1-2 quarte 40 
Mirro Double Boilers, 2 quarts $25 
Miro Oval Roasters, 31-2 11 x 1634 550 

4l2eVslte 6 
Mirro Convex Katiles with covers, 4 quarts : 250 
6 Quarts .00 8 Quare 325 
Mirro Dish Pana dq 40017 que 40 
Mirro Mixing Bowls, 3 qte. 1.25. 4g 150 
Mirro Oblong Cake Pans, seamless, 7 « 11 100 
Mirro Dippers, 1 quart ” 
Mirro Water Pitchers, 2 quary 350 
Mirro Water Pitchers with ice guard, 4 quarts 5.00 


A careful inspéction of our stéck will reveal the many unusual 
features which are found only in MIRRO Aluminum Cooking 


Utensils 


SEE OUR WINDOW DISPLAY OF MIRRO ALUMINUM 


EY- AME DI 


ARONA 31 SOUTH MAIN. 




















gas heaters and oil heaters take it for 
granted that each home requires but 1 


Careful presentation of aluminum ware points 
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Rite 


goesn’t look natural, does it? This only goes to 
prove the old saying: 


“It Takes Two-to Make a Bargain” 


That’s why they put U and I in 


BUSINESS 


to round out the word and make its meaning com- 
plete, representing both buyer and seller. 








No business, our’s included, can succeed with- 
out U. Knowing this, we always consider U first. 
We spell business with a capital “U” and a little “i” 
—like this | 


bUsiness 


and we want U to know it. In other words, your 
interests are always considered first. Our aim is to 
please U in every possible way, shape and manner, 
in service, quality and price. 


We Need U 


and, by the same token, 


U Need Us 
Howard's 


2—A very clever play on the word “business” 





























the reasonable cost of installing one of these heaters. 
Price does not necessarily have to be mentioned, 


but something should be said to prevent the reader 


from mentally putting the possession of one of 
these heaters beyond his pocketbook. 


Talk on Oil Cook Stoves 


(See next page for illustration) 
No. 4 (2 cols. x 10 in.) 


ASHBURN & CO. sent us this general an- 
nouncement on stoves and ranges carried by 
the firm. The ad gives particular mention to the 
oil cook stove, but we think the copy 






A. Z. Boyd Co. Incorporates 


HE A. Z. Boyd Co., 126 Chambers Street, New York, 

incorporated Jan. 1, 1919, owing to the rapid ex 
pansion of their business and to bring about a closer 
relation with its employees by identifying them with 
the company. The firm is composed of A. Z. Boyd, 
president and treasurer, who established the business ir 
1898 and has been identified with the hardware trade 
since 1883; J. C. Boyd, vice-president, connected with 
the company for several years. 

The selling organization includes Edward W. Howell, 
whose connection with the company began in 1915, 
after two years with the Chapin-Stephens Co.; Arthur 
P. Henricks, identified with the hardware trade since 
1907, and with the present company since 1915; George 
E. Sternbergh, formerly of Peck, Stowe & Wilcox Co., 
and identified with the company for several years look 
ing after its export trade. 

The firm acts as direct representatives of hardware 
manufacturers in the Eastern states. including the ex 
port trade. 


Ernest T. Trigg’s Home Bombed 


MONG those whose homes were damaged by bombs 

planted by alleged terrorists in a midnight explo 
sion at Philadelphia last week was Ernest T. Trigg 
president of the Philadelphia Chamber of Commerce 
and vice-president and general manager of John Lucas 
& Co., paint manufacturers. Mr. Trigg has been prom 
inent in national associations of the paint trade and 
is the father of the “Use More Paint” campaign of 
co-operative advertising. It is not believed that the 
bomb was intended for him, but for a of the 
judiciary next door. 


member 


The Remington Arms Union Metallic Cartridge Co., 
233 Broadway, New York, closed its works at llion, 
N. Y., Dec. 23, following orders from the War Depart 
ment to discontinue the manufacture of Lee-Enfield 
rifles. It is undersiood that the company will resume 
operations early in January on the manufacture of sport 
guns and similar specialties. 


The Goodyear Tire & Rubber Co., 123 Washingtor 
Street, Newark, N. J., is considering the erection of a 
new six-story plant, about 100 x 250 ft 





is somewhat weak. At this time of 
vear especially an oil stove needs some 
selling points to recommend its pur- 
chase. 

The slogan “Keep the Home Fires 
Burning” is appropriate. 


The United Chair Seat & Novelty Co. 
has removed its factory and offices to 
1470 Gates Avenue, Brooklyn, N. Y. 


\. S. Canton, formerly purchasing 
agent of the automobile accessory depart- 
ment of Oliver Bros., Inc., 71 Murray 
Street, New York, is now associated with 
the A. S. Canton Co., 258 Broadway, New 
York. 


\. C. Penn, Inc., 124-28 Adams Street, 
Newark, N. J., manufacturer of hard- 
ware, safety razors, etc., is planning to 
acquire additional property to increase its 
capacity. 


The Utica Automotive Corporation, 
Utiea, N. Y., has been intorporated with 
a capital of $10,000 to manufacture trac- 
tors, tractor parts and similar products. 








Don't Be Stingy 


With Your bas Stoves ~ 








ach room warm and ofortable 


po 
Keep an “Efficient” Gas 
Heater in Each Room You Use 


ng natural gas for heating and cooking 


Conver the nation's co py 


If you ar 
ain why 1 are lpsing mon 
il Gas 


not already as 








UICK MEAL GAS RANGES 


now 





Now’s the time to get a Hoffman 
Automatic Gas Water Heater 


The Hoffman is the Gas Water Heater weal ¢ ' 
us onvemont 1 dong lasting With the Hoff ) 
tance hot water ALL THE TIMI Don't go th h 
ter without a Hoffman in your home. Hoffmins are sold 


THE STORE FOR YOU 








I. E. Odell, N. C. Nelson and F. W. 
Dygert are the incorporators. 


8—Combination ad on gas heaters and ranges 
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Keep The Home Fires 


Burning 
To Do This It Is Essential That You Have 


A Good Stove 


We have a nice line of large HEATERS 
suitable for Churches, Schvolrooms, Stores, 
etc. 

Also Wood Stoves, Laundry Heaters, etc 

Our ALLEN PRINCESS RANGES are 
unexcelled. 


We Also Sell The Famous 


NEW PERFECTION 





Meals cooked on the New Perfection 
Will cause you to stop and look, 

They'll taste, on close inspection, 

Like meals that ‘‘Motner Used to Cook.” 


Come to see us and let us help you to 


Keep The Home Fires Burning 


Washburn & Co, 


4—(reneral talk on stove and range lines 











See preceding page 


Coming Conventions 


WESTERN RETAIL IMPLEMENT, VEHICLE AND HARD- 
WARE ASSCIATION CONVENTION, Kansas City, Mo., Jan. 
14, 15, 16, 1919. H.J. Hodge, secretary, Abilene, Kan. 

PaciFICc NORTHWEST HARDWARE AND IMPLEMENT As- 
SOCIATION CONVENTION, Spokane, Wash., Jan. 15, 16, 
17, 1919. E. E. Lueas, secretary, Hutton Building, 
Spokane. 

MOUNTAIN STATES HARDWARE AND IMPLEMENT ASSo- 
CIATION CONVENTION AND EXHIBITION, Brown Palace 
Hotel, Denver, Colo., Jan. 21, 22, 28, 1919. W.-W. 
McAllister, secretary, Boulder, Colo. 

OREGON RETAIL HARDWARE AND IMPLEMENT DEALERS’ 
ASSOCIATION CONVENTION, Portland, Jan. 21, 22, 23, 24, 
1919. E. E. Lucas, secretary, Hutton Building, Spo- 
kane, Wash. 

TexAS RETAIL HARDWARE AND IMPLEMENT ASSOCI- 
ATION CONVENTION, Dallas, Jan. 21, 22, 23,1919. Head- 
quarters, Adolphus Hotel. A. M. Cox, secretary, Dallas. 

INDIANA RETAIL HARDWARE ASSOCIATION CONVEN- 
TION AND EXHIBITION, Indianapolis, Jan. 28, 29, 30, 31, 
1919. M. L. Corey, secretary, Argos. 
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NEBRASKA RETAIL HARDWARE ASSOCIATION CONVEN- 
TION, Omaha, Feb. 3, 4, 5, 6, 1919. Nathan Roberts, 
secretary, Lincoln. 

WISCONSIN RETAIL HARDWARE ASSOCIATION CONVEN- 
TION AND EXHIBITION, Milwaukee, Feb. 5, 6, 7, 1919. 
P. J. Jacobs, secretary, Stevens Point. 


MICHIGAN RETAIL HARDWARE ASSOCIATION CONVEN- 
TION AND EXHIBITION, Kalamazoo, Feb. 11, 12, 13, 14, 
1919. Arthur J. Scott, secretary, Marine City, J. 
Charles Ross, manager of exhibits, Kalamazoo. 

IowA RETAIL HARDWARE ASSOCIATION CONVENTION, 
The Coliseum, Des Moines, Feb. 12, 13, 1919. A. R. 
Sale, secretary, Mason City. 


PENNSYLVANIA AND ATLANTIC SEABOARD HARDWARE 
ASSOCIATION CONVENTION AND EXHIBITION, Pittsburgh, 
Feb. 11, 12, 13, 14, 1919. Sharon E. Jones, secretary, 
Fulton Building, Pittsburgh, Pa. 


NortTH DAKOTA RETAIL HARDWARE ASSOCIATION CoNn- 
VENTION AND EXHIBITION, Fargo, Feb. 12, 18, 14, 1919. 
Exhibition, Fargo Auditorium Building. C. N. Barnes, 
secretary, Grand Forks. 

ILLINOIS RETAIL HARDWARE ASSOCIATION CONVEN- 
TION, Chicago, Feb. 17, 18, 19, 20, 1919. Headquarters, 
Hotel Sherman. Leon D. Nish, secretary, Elgin. 

MINNESOTA RETAIL HARDWARE ASSOCIATION CONVEN- 
TION, St. Paul Auditorium, St. Paul, Feb. 18, 19, 20, 
21, 1919. H. O. Roberts, secretary, 1032 Metropolitan 
Life Building, Minneapolis. 

OHIO HARDWARE ASSOCIATION CONVENTION AND Ex- 
HIBITION, Columbus, Feb. 18, 19, 20, 21, 1919. James 
B. Carson, secretary, Dayton. 

SouTH DAKOTA RETA... HARDWARE ASSOCIATION CON 
VENTION, Coliseum Building, Sioux Falls, Feb. 25, 26, 
27, 1919. KF. J. Shephard, secretary, Mitchell. 

KENTUCKY HARDWARE AND IMPLEMENT DEALER’S AS 
SOCIATION, Tyler Hotel, Louisville, Feb. 25, 26, 27, 28, 
1919. J. M. Stone, secretary, Sturgis. 

New YorRK STATE RETAIL HARDWARE ASSOCIATION 
CONVENTION AND EXHIBITION, Buffalo, N. Y., Feb. 25, 
26, 27, 28, 1919. Headquarters, Hotel LaFayette; Ex- 
hibition, Broadway Auditorium. John B. Foley, secre- 
tary, 607 City Bank Building, Syracuse, N. Y. 


Allied Companies to Insure Workers 


. - Newport Rolling Mill Co., Andrews Steel Co., 
Globe Iron Roofing & Corrugating Co., and the 
Newport Culvert Co., all allied companies of Newport, 
Ky., have formulated plans for insuring their em- 
ployees. 

Policies will be taken out covering all employees who 
were in the service of the company prior to Jan. 1, 
1918, and other employees who entered the companies’ 
service later will be automatically insured after one 
year’s service. 

A policy issued through a well-known insurance 
company will protect each employee for $500, provided 
he has been in the employ of any one of the firms named 
for a period of one year. Those who have served five 
years or more, $750, and those having served ten years, 
$1,000. The policies are made payable to any bene 
ficiary named by the employee. After ten years the 
policy will increase at the rate of $100 per annum until 
it -reaches a maximum of $2,000. The policies alsc 
provide that should the insured become totally or 
permanently disabled while employed payment will be 
made of the insurance in monthly installments. 

The expense for this insurance will be paid by the 
companies as long as the insured remains an employee. 
A joint statement issued by the companies reads, in 
part, as follows: “This insurance is given as an ex- 
pression of appreciation of loyal service and with a 
view of inviting the same spirit in the future.” 


The Tes-Tite Piston Ring Co., 47 West Thirty-fourth 
Street, New York, is planning for the construction of a 
one-story addition, 50 x 100 ft., to its plant on Merrick 
Road, Freeport, L. I., to cost about $20,000. 
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Stanley Duplex Garage Door 
Latch No. 1264 


"HE generous-sized, well-shaped, comfortable handles of 
this latch are typical of the careful design of all Stanley 
Hardware. 


The parts of this ae aon ae Senos Her nae Se looking latch and pull 
without the use of tools set Ba ype whi ch wil tn ge aes shea order. It 
when once appli ed to the aoe or the ey cannot can be furnished i y finish to matc h the 
become loo r dro op out. garage in ie nge 


Today write for our latest catalog. 


THE STANLEY WORKS 


NEW BRITAIN, CONN., U. S. A. 


New York: 100 Lafayette Street Chicago: 73 East Lake Street 
Manufacturers of Wro rd Bro and Wro es * Laval Es and Butts of all kinds, including Stanley Ball Bearing 
Bu atts yn Pu — iene ets, Chest Handles Ste wm Sash —- s and Fasteners; Screen Window and Blind 
Tr imenin ngs; Twin rold Box ae rapping, and Cold Rol tle ied ‘str rip § Ste L 

‘aati ey Gar std Hardware is adaptable for factory and mill use. 
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Wonder Heat Oil Burner 


The abundance and low price of 
coal in the past has precluded the 
necessity of developing the tre- 
mendous possibilities of kerosene for 
domestic heating. The latest kero- 
sene burning outfit brought out is the 
Wonder heat burner, which is con- 





7 he 


Wonder heat oil burner 
structed so that the heat is thrown 
where is is most effective, directly 
against the water-jacketed section of 
the fire box. 

The Wonder heat oil burner is built 
in two sections of different sizes, 
operated individually at will, as oc- 
casion requires, placing at instant 
command three degrees of heat. The 
small section or the large section or 
both together will assure an abund- 
ance of heat under all weather con- 
ditions. 

To start the Wonder, a gas pilot is 
provided for each section, which, in 
three to five minutes, generates a 
kerosene vapor. When vaporization is 
established the gas pilot is shut off 





ind the burner will continue to operate 
till stopped. 

At all times the fuel is under abso- 
lute control. Consumption may be 
instantly stopped when sufficient heat 
or moderating weather makes it de- 
sirable. There is no‘smell, no dirt 
or ashes. 

In material and workmanship, noth- 
ing has been neglected. The vapor- 
izing frame is made of seamless steel 
tubing. This frame is filled with non- 
fusable balls, which do not permit 
carbon to accumulate, but cause it to 
be blown off through self cleaning 
nozzles. Absolutely no change in the 
furnace is required; the burners can 
be easily removed in five minutes’ 
time in case of emergency. The Fuel 
Tanks embody the latest develop- 
ments and are equipped with every 
known convenience. The burner is 
manufactured by the Wonder Heat 
Oil Burners, Inc., 138 West 32nd St., 
New York City. 


Gillette Clipping Machine 


The machine illustrated below is 
the latest novelty in the hand power 
clipping machine line. It is particu- 
larly designed for clipping horses, 
mules, dogs, cows and also for shear- 
ing sheep. 

It has a flexible tube, chain and 
cutters. The tube and chain measures 
6% ft. long, fully sufficient to reach 
any part of a horse. The base is 
strictly rigid and substantial and sets 
firmly on the floor or ground. The 
gear case is of a neat design, and 
easily taken apart when necessary. 
All gears are made interchangeable 
and are cut with perfect accuracy. 
They are arranged so that by turn- 
ing the crank handle at a moderate 
speed you will develop, through the 
flexible tube to the clipping cutter a 
velocity of 1450 revolutions per 
minute. 

The thrust ball bearing used in this 
machine does away with all friction 
and makes it run so easy that a man 
can turn the machine all day without 
getting tired. By replacing the bal- 
ance wheel with an emery wheel this 
machine can also be used for sharpen- 
ing hatchets, knives, scissors and 
different kind of tools. Each com- 
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plete machine is equipped with tw 
sets of cutters, one handle for cutters 
oil can, box of graphite grease for 

















The Gillette hand power clipping machi 
chain and gears, and a few extra re 
pair links and screws, etc. The ma 
chine is made by the Gillette Clipping 
Machine Company, 131-33 West 31st 
St., New York City. 


‘* Krusty Korn Kobs”’ 
One of the many good things tha 


has come out of the war is Wagne! 
“Krusty Korn Kob” Mold. It took 4 


world war to make many people rea-| 


lize how delicious corn bread really is 
It would now require something like, 
another world catastrophe to ge! 
those who have once tried 
Korn Kobs” to stop eating them 
Their warm golden color, their nove 
and appealing shape, the rich satis 
fying flavor of their tender crusts 
have made them tremendously popula! 
in a multitude of homes and hotel: 
They are made in both cast iron ane 
cast aluminum like all 
Mfg. of Sidney 


Wagner Company 


Ohio. 





of Wagne'® 
ware cooking utensils made by the 
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“Krusty 
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A Good Thing to Buy 
A Better Thing to Sell 
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Built to Stand 
the Test of Long 
Acquaintance 


Side View of K-W No. 321 
Hanger, Track and 
Bracket 


Richards-Wilcox 
Barn Door Hangers 


Every customer who buys R-W Barn Door Hangers comes back for more, tells 
his friends and neighbors how easily and perfectly his barn doors operate and 
advertises your store as the place to get high grade goods. 


R-W Hangers are scientifically constructed to give exceptional service. 
Easy to operate. Storm-proof. Bird-proof. Jump-proof. Trouble-proof. 


Richard sWilcox Manufacturing (0 





ammnene AurorA, Iuurmors, USA. ————_ 
poate Richards Wilcox Canadian Co,Ltd.London, Ont. pam ep 


“Ahanger for any door that slides” 








Trade Acceptances and the Retail Trade i 


By SHOLTO DAW 


Our friend and business adviser finds some things the 
matter with the trade acceptance plan when it comes to 


the rural dealer. 


HARDWARE AGE will be glad to get the 


views of retailers on the points brought up by Mr. Daw. 


T is one of the constant fallacies of finance that 
| financial ways and methods which have been 

found to work well in Europe must necessarily 
apply to this country, because the: longer experience 
of the Old World gives them sanction. The inher- 
ent weakness of this belief lies in its failing to take 
into account the natural differences, not only in the 
geography and physical characteristics of this coun- 
try as compared with Europe, but likewise in the 
fundamental difference in the habits, customs and 
traits of the two people. So the fact that trade 
acceptances are found to be useful and convenient 
abroad is not necessarily a good reason why they 
should be adopted in this country. As a matter 
of fact, they operate almost entirely in favor of the 
seller and not the buyer. 

As regards the retailer, no one has yet been able 
to show where he received any benefit nor where 
he comes in, and because of some very obvious rea- 
sons. 

In that portion of our country west of the Alle- 
ghenies and south of the Ohio River line agriculture 
is the principal source of business welfare. In turn, 
the results of agricultural yields hang upon the 
weather, which is subject towiolent contrasts, espe- 
cially as you go West and Southwest. There are 
years of plenty, when the clouds drop fatness, and 
lean years when heat and drouth practically de- 
stroy the growing crops. Consequently the retail 
dealer has to even things up by making his profits 
in the fat years, and by carrying his customers 
when crops fail of fruition. This in turn is passed 
up to the jobber, who adopts exactly the same 
policy. 

Now if trade acceptances prevailed generally the 
retailer in lean years would find himself strictly 
up against it. He could collect nothing from his 
customers, because they had raised nothing, and 
consequently had nothing to sell wherewith to ob- 
tain money. The acceptances which the dealer gave 
early in the spring, when crop prospects looked 
promising, might fall due when hot winds had 
burned up all vegetation as with the breath of a 
furnace. The acceptances would be in the hands 
of a banker of whom the dealer had never heard, 
and who knew nothing about the dealer, and cared 
less. His sole business was to collect the money 
due on the acceptances, and this meant ruin to the 
dealer. The only chance the latter would have would 
be to appeal to the jobbers to whom he gave the 
acceptances to come to his aid by making good the 
amounts themselves and thus carrying him in the 
old fashion, in which case the acceptance method 
would prove useless expense and work to all save 
the banker, he being the only one to get any profit 
out of the transaction. Theoretically, the banker 
should finance the retailer, and carry him when 
necessary; but as a matter of fact, in much of the 
country the dealer would never successfully get by 
many of his difficulties save for the ever-ready 
help of the jobber in emergencies. 


Poor Collectors 


GAIN, a very large number of retailers are not 

good collectors, mostly because they are in 
close personal contact with their customers all the 
time, and do not wish to be too hard upon them, 
either from motives of policy, or else because the 
retailer lacks the necessary moral courage to de- 
mand his money when due. It is not a good state 
of affairs from a business point of view, but it ex- 
ists very widely, and will take some time and edu- 
cation to remedy, and meanwhile must be taken 
into account, which is something the trade accept- 
ance method would never do. 

Moreover, there are a great many dealers who 
do not keep books in the strict accounting sense of 
the word, and consequently do not keep any record 
of when their obligations fall due, and consequently 
are often ill prepared to meet them when demanded 
for immediate payment. Frequently they have no 
means of promptly raising money, although they 
may be actually solvent. But to press payment is to 
place their affairs in serious jeopardy. 

A Federal Reserve Board official to whom I made 
these remarks replied: “But the dealer should 
have accurate records of when his obligations fall 
due, and be prepared instantly to meet them.” So 
he should, but he doesn’t, and he won’t, and that is 
all there is to it. 

Successful business dealings consist largely in 
dealing with human nature on a human and sym- 
pathetic basis and not on some elaborate theory. 
The first thing is to deal with the situation as you 
find it, and then to endeavor to improve it as time 
and opportunity permit. The trade acceptance 
method seeks to coerce the dealer into ways which 
in no manner benefits him, and without due regard 
as to the conditions and problems which encompass 
him. 





HEN you complete your inven- 
tory get out your insurance 
policies and see how much more fire 
insurance you owe the business. 
When you buy it, buy Mutual 


Hardware. It costs less. It ad- 
justs more fairly. It pays more 
promptly. 


It is the kind of fire insurance 
most good hardware men are buy- 
ing. 
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Here is One King 


THE KING .~. 
BALL TIP 


DETACHABLE and ADJUST- 
ABLE Spring Hinge 


Which Shall Retain Partial- 

ity and Public Favor Every- 

where, in the future as well 
as the past 










Right Price 


Order Now for Immediate or Spring Shipment 


Large Stock 


All-steel construction, highly fin- 
ished. Simple, strong, durable and 
attractive in design. The spring 
tension is easily and quickly ad- 


justed with a common wire nail, While these hinges are most com- 
and the door taken down by releas- monly used on screen doors, they 
ing the spring and withdrawing the are suitable for lavatory and storm 
pin without removing any screws doors. 


Spring replacements can be made 
without tools. 

Tested, oil tempered springs in- 
sure long life. 


or using any tools. 

Hinges packed one pair in carton 
with screws, and six dozen pairs 
in case 


No. 2700 


Illustration Four Times Full Size 


singe MAALLITH-PROUTY CO. = 


New York 
Garage Door Hardware Los Angeles 


cverend Garrone DANVILLE, ILLINOIS, U. S. A. —— 


Hardware Speciaities San Francisco 


























MANILA, ARK.—The Hutton Thomas Hardware Com- 
pany has been incorporated with a capital stock of 
$20,000 to deal in automobile accessories, belting and 
packing, bicycles, buggy whips, builder’s hardware, 
building paper, children’s vehicles, churns, cutlery, dog 
collars, fishing tackle, furniture department, harness, 
heating stoves, heavy farm implements, heavy hard- 
ware, iron beds, kitchen cabinets, kitchen housefurnish- 
ings, mechanics’ tools, prepared roofing, pumps, ranges 
and cook stoves, shelf hardware, wagons, buggies and 
washing machines. The incorporators are J. M. Hutton, 
president; E. T. Thomas, vice-president, and W. W. 
Shaver, secretary and treasurer. Catalogs requested 
on stoves, furniture, ete. 


TocsIn, INp.—A. P. Kelly has disposed of an interest 
in his hardware business to G. W. Woodward. Busi- 
ness will be continued under the firm name of Kelly & 
Woodward. 


WIcHITA, KAN.—The Steel Hardware Company has 
opened a branch store at 3110 E. Douglas Street. 
Bathroom fixtures, builder’s hardware, electrical house- 
hold specialties, kitchen housefurnishings, ranges and 
cook stoves, shelf hardware, etc., will be carried in stock. 


BLUE EarTH, MINN.—The hardware stock of J. M. 
Melmin has been damaged by fire. 


CLEVER, Mo.—The Clever Hardware Company has 
been incorporated by J. W. Robertson and C. A. Neyer 
with a capital stock of $15,000. The concern will deal 
in the following lines, on which catalogs are requested: 
Automobile accessories, baseball goods, belting and 
packing, bicycles, buggy whips, builder’s hardware, 
building paper, churns, cream separators, crockery and 
glass, cutlery, dairy supplies, dog collars, fishing tackle, 
galvanized and tin sheets, gasoline engines, hammocks 
and tents, harness, heating stoves, heavy farm imple- 
ments, heavy hardware, lubricating oils, mechanics’ 
tools, paints, oils, varnishes and glass, plumbing de- 
partment, poultry supplies, prepared roofing, pumps, 
ranges and cook stoves, refrigerators, sewing machines, 
shelf hardware, silverware, tin shop, wagons, buggies 
and washing machines. 


HARRISONVILLE, Mo.—F loyd Totten, successor to Tot- 
ten & Deacon, requests catalogs. 





Notes of the Retail Hardware Trade 





St. JOSEPH, Mo.—F. X. Giesler has recently com- 
menced business at 1717 Commercial Street. His stock 
will comprise a line of the following: Automobile ac- 
cessories, baseball goods, buggy whips, builder’s hard- 
ware, building paper, children’s vehicles, churns, cream 
separators, crockery and glass, cutlery, dairy supplies, 
dog collars, dynamite, fishing tackle, galvanized and tin 
sheets, hammocks and tents, harness, heating stoves, 
lubricating oils, mechanics’ tools, paints, oils, varnishes 
and glass, poultry supplies, prepared roofing, pumps, 
ranges and cook stoves, refrigerators, sewing machines, 
shelf hardware, silverware, sporting goods, toys and 
games, wagons, buggies and washing machines. 

CRETE, NEB.—Spadt Bros. have bought the hardware 
stock of Docius & Reynolds at Palmyra, and combined 
it with their own. 

HowELLs, NEB.—Baumert & Bogner request catalogs 
on bathroom fixtures, belting and packing, buggy whips, 
builder’s hardware, churns, cream separators, cutlery, 
furnaces, furniture department, galvanized and tin 
sheets, gasoline engines, hammocks and tents, heating 
stoves, heavy farm implements, heavy hardware, home 
barbers’ supplies, iron beds, kitchen cabinets, kitchen 
housefurnishings, linoleum, lubricating oils, mechanics’ 
tools, paints, oils, varnishes and glass, plumbing de- 
partment, ranges and cook stoves, sewing machines, 
shelf hardware, silverware, tin shops, wagons, buggies 
and washing machines. 

SCHWERTNER, TEX.—J. M. Roebuck, who has recently 
taken over the stock of W. W. Duncan, requests catalogs 
on a general line of hardware. 

BELMONT, WIs.—John Boon has disposed of his hard- 
ware stock to John Ingersoll and Charles Wichmann 
The new owners will carry a complete line of auto- 
mobile accessories, belting and packing, cutlery, fishing 
tackle, silverware, washing machines, mechanics’ tools, 
ranges and cook stoves, etc. 

PLATTEVILLE, Wis.—F. W. Marcussen has sold his 
hardware stock. 

WOODLAND, Wis.—Oscar Redlin has engaged in busi- 
ness here, handling automobile accessories, belting and 
packing, gasoline engines, heavy farm implements, 
lubricating oils, toys, games, wagons, buggies and wash- 
ing machines. 


Banquet to H. S. Firestone 


eaaeret S. FIRESTONE, president of the Fire- 
stone Tire & Rubber Company, Akron, Ohio, was 
the guest at a complimentary banquet, Dec. 20, to cele- 
brate his fiftieth anniversary. The hosts were the fore- 
men, department managers, factory managers and 
executives of the Akron organization. There were 
present as guests, besides Mr. Firestone: Mrs, Fire- 
stone, Harvey S., Jr., who just returned from his duties 
as flight officer with the Naval Reserve Flying Corps; 
also Russel, Leonard, Raymond, Rogers and Elizabeth. 

Between six and seven hundred sat down to dinner 
in the auditorium of the Firestone Club House, Fire- 
stone Park. The Firestone orchestra provided the 
music. 

A feature of the banquet was the cutting of the 
gigantic birthday cake from which fifty birthday can- 
dles burned, and which was brought into the audi- 
torium by two of Mr. Firestone’s younger children. 

J. W. Thomas, general superintendent, filled the role 
of toastmaster. 

A. G. Partridge, general sales manager, wno nas 
been with the organization more than thirteen years, 
spoke of the early days of his connection when the 
number of employees approximated 100, and when the 
pneumatic tire industry was in its infancy. 


One of Mr. Edison’s electrically controlled spirits 
sent in a message giving a description of a compli- 
mentary dinner tendered to Mr. Firestone on the occa- 
sion of his seventy-fifth birthday, which was held in 
the Firestone Park Coliseum in the center of the city of 
Akron. 

Dan Goodenberger, who has also been with the com- 
pany a good many years, talked of the growth of the 
organization and presented Mr. Firestone with a jew- 
eled scarf pin. 

Mr. Firestone in reply spoke with feeling of the 
happy associations and fine spirit which had always 
permeated the organization and of his appreciation at 
being honored by this celebration of his fiftieth anni- 
versary. 

Lieut. H. K. Black, C.F.A.R.F.C., of the news divi- 
sion, spoke briefly on two or three sidelights of the war 

T. H. Black, during the course of the program, sang 
several songs acceptably. 

After the speaking, films were shown on the screen. 
These included the old homestead picture taken during 
the progress of the foremen and managers’ picnic to 
Mr. Firestone’s old home last summer, and the first 
authentic pictures showing the surrender of the Germar 
fleet. Lieut. H. K. Black acted as accompanist. 


Reading matter continues on page 86 
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Do not wait until Influenza and Pneumonia which has spread their destruction 
of life from one end of the country to the other, reaches your very door before you 
find a means which will help stamp out this dreadful disease from your homes. 


The UNIVERSAL Heating Pad will help a great deal towards the relief of that 


starting cold which is the foundation from which the Influenza starts. 


The use of the Heating Pad when chilly or whenever an ache or pain starts will 
often check it before it develops into a cold which at this time is pointing to this dread 
disease. 


= The UNIVERSAL Heating Pad will help toothache, headache, backache, sprains 
or bruises. Ready relief is obtained by using this Pad which is a stitch in time when 


, = trouble of this kind arises. 





The only 3 Heat Electric Pad which positively maintains the temperature on each 
degree of heat, the changes being made by a simple pressure of the finger; can’ be 
changed in the dark. 


This Pad is ideal for sleeping porches. It weighs but fourteen ounces, is covered 
with gray eiderdown and can be folded, laid flat or wrapped around any part of 
the body. 


Nowadays the finest of arts is to keep fit, so give this wonderful Heating Pad a 
chance to do its Bit for you. See your UNIVERSAL Jobber today; he always has a 


supply on hand to meet your demands. 
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‘* Rex ’’ Oil Cup 


F. X. Devlin, 137 St. Clair Ave., 
Detroit, Mich., is the manufacturer of 
the “Rex” one-piece oil cup which is 
featured by a self-closing top. It 
lubricates itself and has a self-drain- 
ing spring, preventing rust or gum- 
ming. It is dust-proof as well as rain- 
proof and may be painted without 
affecting its mechanism or action. 

The “Rex” is made in all sizes, and 
in 4 models, each one designed for 
some particular purpose. For,exam- 
ple, model A is not threaded and is to 





“ien’”’ 


oil cups 


be used in drill holes and is driven 
home with one stroke of the hammer. 
It is also made in different lengths 
and sizes to meet all requirements. 
Model B is threaded and for general 
use. Cotton or felt may be used with 
this cup as an oil retainer. Model C 
is the same as model B except the 
stem, which is located at right angles. 
Model D has the stem located at a 45 
deg. angle, and is made in any length 
to suit conditions. The position of the 
stem may be at any point to facilitate 
filling the cups. Prices for these cups 
range from $.30 up. They are finished 
in brass or nickel. 


‘* Carburetor Perfector’’ 


The Moore-Eastwood Manufactur- 
ing Co., Dayton, Ohio, has introduced 


which 
automo- 


“Carburetor Perfector,” 
installed on any 


the 
can be 
bile truck, or any machine using a 


carburetor. It is purely automatic— 
independent of throttle and operates 
in unison with the supply of gasoline 
through the carburetor, admitting air 
at the right time. There are no 
springs to get out of order. Every 
movement is positive and accurate 
with every movement of the engine. 

This “Carburetor Perfector” sets 
between the carburetor and_ intake 
manifold. The’ gasoline passing 
through to the manifold striking the 
cone-shaped screen breaking up the 
mixture or vaporizing the gasoline 
and admits air automatically with the 
speed of the motor. 

It causes a larger percentage of 
gasoline, that is taken into a motor, to 
be exploded due to breaking the mix- 
ture into finer form and makes a 
quicker and more powerful explosion 
by breaking, vaporizing and places 
the mixture in a more combustible 
form. 

The “Carburetor Perfector” pre- 
vents over-heating by producing a 
better explosive mixture, as _ over- 
heating is generally caused by too rich 
a mixture or foul explosions. It can 
be installed in ten minutes and fits 
any car without machining or altera- 
tions. 


Rattle Eliminator 


Automobilists, who have had their 
nerves racked by the constant rattle 
of their cars and uncertain steering 
gear, have come nowadays to regard 
“Little Giants” springs as a solution 
of the problems and as indispensable 
to their comfort and safety. 

“Little Giants” constitute a wire 
device weighing five ounces. They 
can be carried in one’s pocket and take 
but one minute to attach. They silence 


and brace the steering rods, joints and 
knuckles of a machine, prevent wea: 
of pins and clevises, tighten brake 
rods and connections and make fo 
better steering. The American Aut 
Products Co. of Denver, Col. is 
manufacturer. 


‘* Easyseat '’ Cushion 


The Holden Mfg. Company of St. 
-aul, Minn., has brought out the 








DF Ye 





‘*BRasyseat” auxiliary cushion 


“Easyseat” auxiliary cushion which 
has been designed to slip over the 
seat cushions when the latter have 
become worn and hard. It consists of 
a hair-stuffec pad with welt cord 
seams. 

On the lower part of the side drop 
a draw-string is sewed, this string 
when tightened being a means of hold- 
ing in place the side drops, which 
come half way down on the oli 
cushion. 

The cushion is made up in either 4 
gray seat cover fabric or in black art 
leather. 








Now is the time when car 
owners are planning their im- 
portant accessory purchases 
for next spring. Make that 
mailing list work for you now 
and be the early bird. 
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“RELIABLE” No. 1 
(Pat. Apr. 16, '07) 
Capacity 2 Ton—Price 





HARDWARE AGE 


| An Auto Necessity— 


—~ OT 


WITHOUT 


“RELIABLE” 
Auto and Truck Jacks 


Unconditionally Guaranteed 
Lifting Capacity One to Ten Tons 


Your regular Jobber can quote your discount and 


supply your needs. If he will not, apply to the nearest 


The Complete Line 


of the Jobbers listed below, who regularly catalog and 


stock “Reliable.” 


On the Market Thirteen Years 


WHERE TO BUY FROM JOBBER’S 


SOUTHERN STATES 


ALABAMA 


Kessemer--Long-Lewis Hdw. Co. 
Montgomery—Loeb Hdw. Co 
Selma-—Benj. J. Shuster. 


ARIZONA 
Roy & Titcomb. 


ARKANSAS 


Nogales 





Ft. Smith—Speer Hdw, Co. 
Little Rock—Motor Car Supp'y Co 
Little Roeck—-Voss-Barbee Mfg. Co 
Rogers senton County Hdw. Co 
FLORIDA 
Gainesville—Baird Hdw, Co. 
lampa —G. Norman Baughman Co 
GEORGIA 
Atlanta—-Alexander-Seewald Co, 
Atlanta— Elyea-Austell Co. 


Thomasville—Cooper Auto Supply (Co 


KENTUCKY 
Kentucky Auto Supplies Co. 
Louisville Auto Supply Co. 
Peaslee-Gaulbert Co. 

LOUISIANA 

Electric Appliance Co. 
Lee Hdw. Co., Ltd. 

MARYLAND 
Auto Supply Co. of Maryland 
R. W. Norris & Sons. 
Piet-Robertson-Rainey Co. 

MISSISSIPPI 
Ive Richardson & Co. 
NORTH CAROLINA 

Greensboro Motor Car Co. 


Lonisville 
Louisville 
Louisville 


New Orleans 
Shreveport 


sultimore 
Baltimore 
Baltin 


Vicksburg 


(rreensboro 


Greensboro —Odell Hdw. Co. 
Monroe—Monroe Hdw. Co. 
OKLAHOMA 


McAlester 
Muskoge 
Tulsa 


Russell Hdw. Co. 
John Lumbard Tire & Supp. ¢ 
lulsa Motor Supply Co. 


SOUTH CAROLINA 


Anderson-—Sullivan Hdw. Co. : 
Columbia—Carolina Tire & Accessory Co. 
Columbia— Lorick & Lawrence. 

TENNESSEE 
Rristol—-Interstate Hdw. & Supply Co. 
Chattanooga— Southern Auto Supply Co. 
Memph Ozburn-Abston Co. 

TEXAS 

Amarillo-General Auto Supply Co 
Dallas- Bleetrie Appliance Co. 
Dallas—-Ferris-Dunlap Auto Supply Co 
Sherman-—Roberts Sanford & Taylor Co 
Wichita Falls—Western Auto Supply Co. 


ELITE{MANUFACTURING CO., Ashland, Ohio, U. S. A. 


ENTIRE SOUTH 
SOUTHERN SALES Co. 
409 LYRIC BUILDING 
CINCINNATI, OHIO 


Hartford 
Hartford 
New 
New 


soston 


Five Million in Daily Use 
STOCKS 


NEW ENGLAND 


L. 
Todd Rubber 
Haven 
Haven 


American 


CONNavTICUT 
S. Knoek & Co. 

Co 
Horton-Gallo-Creamer 
C. S. Mersick Co. 
MASSACHUSETTS 
Motor Equipment Co 


C 


soston—Wetmore-Savage Co 


Worcester 


Providence 
Providence 


Cairo 
Chicago 
Chicago 
Chicago 
Chicago 
Chicago 
Peoria 

Quincey 


Ft. 
Ft. 
Ft. 


Wayne 
Wayne 
Wayne 
Ft. 


Alsten & 


~Belcher 


Goulding Co 


RHODE ISLAND 
& Loomis Hdw. 
Waite Auto Supply Co. 


Co 


MIDDLE WEST 


Woodward 
Auto 
teckley-Ralston Co 
Chicago Auto Supply 
Electric Appliance Co 
Motor Car Supply Co 

Graham-Seltzer Co 

Re 

Washington 


id 


Indianapolis 
Indinnapo'is 


Indianapolis—W. J. 


Indianapolis 
Indianapolis—Van Camp Hdw. & Iron Co 
Indianapolis 
Indianapolis 


La 
La 
Richmond 


Richmond—Miller Bros. 


Burlington 
Burlington 


‘o Davenport 


Des Moines 


Ottumwa 


Atchison 
Itutchinson 


Fayette 
Fayette 


ILLINOIS 
Hdw. Co 
Auction Co 


House 


Motor Supply Co 
Washington Auto Supply Co 


INDIANA 
Ft. Wayne Iron Store Co 


R. M. Kaough & Co. 
Lomont & Co. 


Wayne—Mossman Yarnelle & Co. 


The Gibson Co. 


H. T. Hearsey Co. 
Holliday & Co 
Universal Accessories Co 
Vonnegut Hdw. Co. 

W. R. Wheeler Co. 
Columbia Tire & Supply Co 


Shuee-Bahls Hdw. Co. 
Jones Hdw, Co. 
Hdw. Co 
IOWA 


Robert Donahue Iron & Hdw. Co 


Motor Car Supply Co 


Sieg Co, 


Leavenworth 


Herring Motor Co 


Harper & McIntyre Co 
KANSAS 
Klostermeier Bros. Hdw. Co 
Graber Supply Co 
Crancer Hdw. Co 


ropeka—Southwick Auto Supp. Co. 
lfopeka—W. A. L. Thompson Hdw. Co 
Wichita—Shattuck-George Iron Co 


Joplin 
Joplin 


Kansas City 


Kansas Cit 
Kat 


St. Joseph 


v 


eas City 


MISSOURI 


Joplin Supply Co 
Sorber-Kuhn 


Auto Supply ( 


Bonniwell-Calvin Iron ('¢ 

Equipment Co 

Faeth Iron Co 
Ayers-Farmer Auto Supp. Co 


BUILT ONLY BY 


SALES BRANCHES 


NEW YORK CITY 


PACIFIC COAST 


ARTHUR E. MOH 
340 PHELAN BUI 


R 
L 


I 
SAN FRANCISCO, CAL 


If 
DIN¢ 16 NASSAU ST 
LI 


BROOKLYN, N 


= 


Y 


A Jack for Every Purpose 


Capacity 


St. Joseph—Ross-Frazer Iron (% 
St. Louis—-Geller, Ward & Hasner Hdw. «s 
St. Louis—Missouri Auto Specialty Ce 
St. Louis—sSt. Louis Iron Store Co 
St. Louis—Shapleigh Hdw. 
St. Louis—Simmons Hdw. Co 
St. Louis—Sligo Iron Store (% 
St. Louis—Wesco Supply Co 

OHIO 
\kron—Hdw. & Supply Co 
Canton-—Canton Hdw. Co 
incinnati—C & D Auto Supply Ce 
Cincinnati—Herrlinger Auto Supp. Ce 
incinnati—Ohio Rubber Co 
‘mcinnati—G. M. Toewater & Cx 
leveland sSanner Tire & Supp. Co 
‘leveland—Cray Bros 
leveland—Penna. Rubber & Supply Oe 


leveland 
‘olumbus 
‘olumbus 
‘olumbus 


Columbus 


Dayton—I 


Dayton——-Dayton Iron & Steel © 
Greenville— York Supply Co 
Mansfield— Wagner w.¢ 

Toledo Roberts-To © Auto Ce 
loledo—Peter Satt'er Co 
Toledo—Toledo Rubber Co 
roledo—Toledo Tire & Supply Co 
roledo—Union Supply Co 


Youngstow: 


Allentown 
Allentown 
Allentown 
Allentown 


Strong 
Griswold-Sohl Co. 


Justus & 
J.H 


Prac 


J. Cooper 


“RELIABL 
(Pat 


E” No. 44 
May 19, 14) 
1 Ton Price $2.54 





Carlisle & 


Parker 


F. A 





Co 


Sells C« 


Rubber Ce 


“ 


Iilammond ( 


1—Stambaugh Thompson Ce 


PENNSYLVANIA 


Allentown 


Auto Supply Ce 


Great Eastern Rubber Co 


Motor 


Hersh lidw 


Accessories Co 


Co 


Altoona-——General Motor Supply Co 
Danville—W. W. Welliver e 
Erie—J. Burton Arbuck'e 
Erie—Strauss Dilecher Auto Supply Ge 


Harrisburg 
Harrisburg 
Hazleton 
Hazleton 


Front-Market 


Myers 
Wagner Bros 


Jere 


Huntingdon—C 


Johnstown 
Kingston 
Lancaster 
Lancaster 
Lancaster 
Lancaster 


Philadelphis 
Philadelphis 


Philadelphi 


Philade' phig 


Philadelphi 
Pittsburgh 
Pittsburgh 
Pittsburgh 
Pittsburgh 
Pittsburgh 
Pittsburgh 
Pottsville 
Reading 

Reading— I 
Seranton 


Scrantor 


SIMPSON SALES CO 


I 


Accessory 


Mot« 


tldw 


Woodring & €o 


Miller Hdw 


Johnstown 


A. J 


Re 


Ny 
Steinman Hdw 
Rubber Co 
Motor Supply © 
r 


Roat 
General 


r 


Supply Ue 
House 
Co 


Co 


Automobile Ce 


Supply 


Co 


Auto Supply Co 
Herr & Co 


Bros 


i—Rerrodin 

1—Cahall 

’ Gaul Derr 

i—Geo. W 

1—-Supplee 
Dyke Mot 
Jackson 


James C 


Logan-Grege 
Pittsbure A 


Joseph Woodwell ¢ 
Geo. Bright Hdw. ¢ 
Keyser Fry 

1. S. Yonse Co 
Lansing Hdw. ¢ 
Chas. B. Scott 


& Raub 


She 


% 
to Equipment ¢ 





NORTHWEST 


G 
1547 


ST. 


\ 


ASHTON 


at) 


UNIVERSITY 
PAUL 


MINN 
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Not an Accessory 


YOUR LINE OF AUTO SUPPLIES IS INCOMPLETE 


AVE 









Letters of a Sales Manager to His Men 


Il. Confidence as a Reconstruction Asset 


This Is the Day When the Salesman Who Enjoys the Confidence of 
His Customers Is Establishing a New High Record 







This is the second of a series of sales letters which, though intended primarily for traveling men, will be of 

interest to every member of the trade. They were written by the sales manager of a great hardware jobbing 

house to a corps of salesmen who in the last eight years have doubled the business of the firm. The letters 

are really short editorials which prefaced actual merchandise instructions. The author has consented to 

— publication at the solicitation of HARDWARE AGE, in which they will appear in succeeding issues through 
@ year. 
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days of business readjustment. 
Germany is learning to her sorrow—to her shame—to the detriment of her 
wealth—that the thing she prized the least is a priceless treasure. 

To-day she pleads for bread. She promises all sorts of things. 

And see what follows: The people of the Allied countries arise en masse and 
declare they have no confidence in her statements or promises. 

Why do they lack confidence in Germany? 

Because, when she thought she was big enough to lick everyhody on the face of 
the earth, she considered confidence a thing of no value. 

She has made no effort during the past fifty years to play square with other 
nations. 

And in this she has acted very like many individual human beings. 

There are numberless men, who have in the past—are now making—and will in 
the future continue to make, no effort to establish, between themselves and those with 
whom they come in contact, a bond of confidence. 

And these are the ones who are to-day complaining that other men do not know 
enough to appreciate the words of advice and wisdom that fall from their lips. 

Perhaps they are sincere now, and mean every word they say—but who knows? 

In the past, they have devoted none of their time to the building up of a state of 
confidence between themselves and others. 

The salesman, facing the readjustment era, who does not have the absolute con- 
fidence of his trade, cannot serve that trade as it should be served. 

When the whole world seems to be turned upside down—when the impossible is 
constantly being done—when maps of nations change overnight—when no one seems 
to know what will happen next—that man who enjoys the confidence of his fellow 
man is a fortunate individual. i 

His friends know that he is giving the best he has in him, and if his judgment a 
proves to be in error, they know that it was a mistake of the head and not of the heart. 

To-day the salesman needs the confidence of the people to whom he sells, because 
of the uncertainty of the future. 

The statements salesmen make to-day, if made in 1914 or before the war began, 
would sound like wild dreams. 

You salesmen are distributing market information, as you travel your respective 


VALUE high enough—it would be difficult to place upon confidence in these 
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territories. 
It is unusual information. It deals with the shortages of goods—with the impos- 
sibility of getting certain lines—with the high price levels that must prevail for " 


some time to come. 

How much of the information you give your customers is accepted as true? 

Tell me the degree of confidence your customers have learned by experience to . 
place in your statements, and I will tell you how much of your story they believe. | 

If you have in the past neglected to cultivate the confidence of your trade, by all 
means do so at once. 

It’s what men lean on when all other props fail them. 

It’s what bankers build loans on, more often than upon financial statements. 

It’s the biggest single asset a salesman can possess to-day. 

He may be ignorant, careless, forgetful, lazy—but if men have confidence in him, 
he owns a priceless treasure. 
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AKE this simple test of SE-MENT-OL 
pairing radiator leaks. 


Liquid’s efficiency in re- 





é Fill a sprinkling can with hot water, pour in a dose of SE-MENT-OL 
* Liquid and see how quickly the “sprinkling” stops. All of the many 
holes in the sprinkler head are sealed completely. Let the “repairs’’ 
set awhile and they will harden into a metal-like seal that will stand 
bs 500 Ibs. pressure. It is elastic—proof against vibration. 





e SE-MENT-OL 


; LIQUID 
LA el e ’ 
The Radiator Cement 
works with equal speed and efficiency in a leaky radiator When the Sk-MEN'T-ol 
' Liquid in the water strikes the air at a leak, the oxygen starts congealing action whiel 
r repairs the leak permanently No clogging or other trouble possible 


More Than Two Million Cans Sold 


Dealers everywhere are selling SE-MENT-Ol, in big lot The “sprinkling can test wil 
make a sale for you almost every time Your customers don't have to take invbody 
word for what SKE-MENT-OL, will do—the can see for themselves 





Show your customers that SE-MEN’l MM. is a money 
repair method that not only toy leaks almost instant] 
iso prevents rust and scale Salk ire bound to follow 
‘ther NORWENCt) Product 
s y . a: y . ry” 
More Facts Waiting—Write for Them SK ALEX—Removes 
. vents eng rhent g£ 


TOP DRESSING Ma dt 


Send u i. letter or posteard request for full details of the ; 
" look new 
ureat Norwesco advertising campaigr n the Saturday Even 
a ony DRESSING For 
ing Post and o pecial offer on an Introductor Assortment pesos d ' top lining 
ind Display Stand that sells the Norwesco products nation 


UTILITY Rae me 
tily advertised t 
bedy ose 
ALVE COMPOUND. For bett 


The Northwestern Chemical Co. 


331 State Street, Marietta, Ohio, U.S. A. 
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@BNERAL GOODS.- 


Goods which are 
are printed in /talics, The 
obtainable by the fair retail Hardware trade. Ve 
orders and broken packages often command higher price 
lower prices are usually given to larger buyers. 


manufacturer 
thoxe 


SPECIAL GOODS 
relate to goods of 
publication of the 
correctness. 


particular manufacturers 
prices named and are 


who 
responsible 


3 P 
Fall) UMD ABSUUUSUA AACA SALAS i Wud AAA " 


REVISED, JANUARY 2, 1919 


ota ‘Sein Prices 


made by more than one 
prices pamed rej 


resent 
ry small 
s, While 


Quotations printed in small type (Roman) 
request 
for their 
They usually represent the prices to the average 


the 


January 9, 1919 
i MUU A 


wl 


retail trade, On some goods slightly 
able for large lots. 
STANDARD LISTS AND DIRECTORY OF MANUFACTURERS. 
Contains the list prices of many leading goods, It is pub- 
lished in loose-leaf form and kept up-to-date by a monthly 
subscription service, 472 pages, 7 x 10 inches. Price, $7.50. 
ADDITIONS AND CORRECTIONS.—The trade are requested 
to suggest any improvements with a view to rendering these 
quotations as correct and as useful as possible to Retail Hard- 
ware Merchants, 


lower prices are obtain- 


is 
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_—— : Russell Jennings Mfg. Co., % to 

Apvsusters—siina— | hay “egncalboneel mB 

Ht, B. Ives Co.: | wexee Clark Vattern,..... I g0a10% 
Blind and Casement. ‘ 53s Ge | _Gimiet Bits— 

Superior Spring Hinge Co. ; (See Gimilets and -Gumiet Bets.) 
Casement adjusters ... sev eee % Hollow Augers 

Window Stop— ) . ¢ 

SEP ere 33'y | PE Ss IE Maes 35. wenn 

Ives’ Stop Bead Screws and Wash Machine Bite— 
ra 33 Russell Jennings Mfg. Co....... 35% 

ADZzEs | Lebanon Machine Co,3 

Combination Point ...........50% 

Carpenters’, Kings, per doz.. .$24.20 Screw Point — 50% 

CE Pra $28.42 Post Hole— Per doz, 

L. & 1. J. White Co.: Hlall, No. 1 Adjustable, 3 in 1, 
Ship, lipped, 44% to 5 i | $19.52 

eut, % doz, lots, per tay $40.35! Hall, No, 2 Adjustable, 3 in 1, 
Ship, plain, 4 to 4% in. cut. ; $20.52 
%, doz. lots, per doz.....$3 Hall, No. 3 Adjustable, % in 1, a 
i% to 5 in, cut $21.72 

Iwan Bros. : 

ANCHORS— Post Hole, 3 in. to 9 in......385% 

’arker Supply Oo.; Post Hole, 10 in. to 16 in B5 
Screw Anchors .......... TORAO® | Ifercules, per doz ree 
wT Perfection, per doz. Rr 16.00 
‘ ‘ wo, on 1 
Ita tt To doz pairs, : | Ship Augers yr ‘Bits— 

$1.10; 8, $1. 00; - Ship Augers up to 8 .List, Net 
> "$1. 00. CE asst wt an naweee ms 10% 
Fernald ” Quis k Shifter, W doz vhey { 1 and wu ) 
pairs Fp cigar a oad Ie ths. . List, et, Lard 
Safety  Quick-Sbifter doz Cc. K. pate & Co 
PUNE wee wees $2.25@82.75 L, Hommedien's net 

Auto Door Anti-Rattle1 per Watrous oe 1a, 

doz, pairs . $1.80 Watrou above 1 in List, Net 

Fervald Steer Aid, pe doz. prs.$3.00 Lebanon Machine Co 
ANVILS—American— i 60° 
Solid Wrought, per lb.. 2h 22430 ; 
liunt, fielm, Berris & Co., Star Iwist 10% 

W doz., $15. 00 Iwist..Li "5 Net 
imported— a 80 % 

Peter Wright & Sons, # MT, B&O to 10% 
349 Ib, 22¢; 350 to GOO Ib... 2244¢| AUTO TIRE PROTECTOR— 

Anvil, Vise and Drill! Alm Automobile Accessorie Co, 7 ; 

Millers Falls Co., ea..... B2.47| Insyde Tyres 50% 

AXES— 

APRONS—Blacksmith’s— Single Bit, base weights, unhandled; 

Livingston-Cooper Corp. : | ey dos 
ae, Star Brand, Livingston First Ouality $14.00 

INTs ty . 50 
Medium and Heavy Split. List net) » a * B Fees Dies as ! 
Medium and Heavy, Mule.List net | / Fi $e ete wgd weights 7 

” alt 0) 

AUGERS AND BITS— gh Dunia 18.50 

Irdinary Double Spur. . J" | pt fo j 1 Pe do 
ennings Pat., Bright.........1624% magi ters sid get 

fevtra Quality $4.75 

Black Lip or Blued........ : FS a ns 50 

Boring Mach. Augers.... vr. I F 15 
ar Bits, 12-in. twist... Ny > Tr 

Conn. Valley Mfg. Co.: : - . ara 
Wright's Jennings .. 2h Marble a « Mfg ao oe y \ 
Wright’s Solid Center... 25% : orale snide ha igo oY »l& ; 
Conn. Valley Blue Twist... 25% Hi ke sole oe og 1 6 sated - 

W. A. ives Mfg. Ge. - yon Nos, Oo ane , en p =i 
“MODUS oe ncicb sonics ea 5 baat Natl) Ge ears sae 

i. Jennings & Co. | amp, No, 9, Hickory re 

No. 10, ext. lip, standard list. ! ma ~. “OL 4 ‘fae - = 

No. 30. atandard Mist....... 25% | Camp, I 0. 10, Hike ke ry Hille » SR 
Russell Jennings’, Standard List. | 16 in. or 20 in., per doz ‘10 $ 

15% | 2 

Lebanon Machine Co. | Camp, No. 15, Dble. Bit, Hick. 18 
No. 108 High Speed. Z Twist, } Hdle., 2% Ib., per doz. $26.40 § 2 
a , ae 25810 1 L. & 1. J. White 
No, 808 Cabinet Z ‘Twist.....40°% | Hand, 4 and 5 ‘in. cut, per dos. 

No. 0308 Liberty Finish. ..40&10% GR. Ws. ccscenccoes $17.40 
Lebanon Machine Co. : : : Ships, 6 and 7 in. eut, per doz. 

No. 112 High Speed, % Twist. .80% Te GOR, MOU. vn iccsasesoes $34.79 

No. 118 High Speed Z Twist, 

si pabcaieacoti he faa0% B acances—spring— 

Yo. 312 Cabinet Z Twist. .40&10% : bond . b 

No. 318 Cabinet Z%... "400% cent Sane Balances......+..++20% 

— — Black, done Light Spring Balances... .List, Net 

No, 2208 Bright, STrcNtney . 60% a Balances eee amet, No 

No. 3308 fin’s'd Shanks & Fdges ; ire u *. —— ievoewse> 04 

Profile Brand . . GO&k10% arge ME ccescvcereeconces " 

No. 4308 Natural ‘Twist, Bdges ST ae Paper— 

yy Ara Re ere Javenport Mfg. Company: 

No. 3306 Profile Sets, ea Ay fe Schick Steel Balers, No. 1, $45; 
Pexto Solid Center.. 20&10% No. 2, §: No. 3, $65; No. 
Progressive Mfg. Co. 3, Open Top, $69; No. 4, 

OE SE ae ee 25 % $95, and No. 4, Open Top, 
ge ee a ene 5% $110 each, 

Snell Mfg. Co. - No. 2, Home Model, ea., ae nO; 
Pry rrr rere Tria err 40% No. 3, Business Model, ea. 
Jennings’ Pattern ...........25° $16.00 ; Rg 4 Institutional 

aon nen Model, ea., $18.00 

Russell Jennings Mfg. Co....... 20% | BARS— Sree 

Dowel! Bits— | Steel Crowbars, 10 to 40 Ib 

Russell Jennings Mfg. Co....... 15° per Ib. 10446 

Lebanon Machine Co.: Pinch Bare, der 1... 2. .cccces 10u%.¢ 
No. 105 High Speed Z Twist BASES—Porch— 

Dowel and Tapping....... 25&10% | Ss. Cheney & Son: 

Expansive Bits— Zimmerman Patent ...... List net 

Conn. Vallee Mts. Oo. | BASKETS—Galvanized— 
Wright’s Patent ............ 10% | Hall Mfg. Co. : na 
Wright's Patent Machine. | Hall, 1 bu., per doz. . $17.52 

List + 20% Hall, 1% bu., per doz 20.04 

Olark Pattern .. 3814 % | BATTERY BOOSTER— 

(. EB. Jennings & Co... Arrow Tiend, France Mfg. Co., ea ...$24.00 
Pat. ..... 16% % | BEAMS—Scale— 

New st, No. 1. $30.00; No. 2,  |Chatillon’s No, 2, List Sept. 1. .20%% 
$24.00 ver doz. P, §, seeeee TAst + 20&10% 

. S on rs 7 oe pil on 


— 


BORING TOOLS—Automatic— 





BELLS—Cow— 
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| Wrought Cow Bells........ee0e8 30% | Millers Balls, No, 3, per doz., $14. 

| Hang— No. 4, $18.08; No. 45, $18.69. 

| Polishe = | BOXES—mitre— 

Polished Brass coccccecces List net} Gy, Jennings & Co.. wae «20% 

HW nse Metal sesceereeeesList + 9%) Millers Balls. New Langdon, size 1, 

Nickel Plated ...ceccsccee List -+- 5% $6.23; Langdon Acme, size : 

DOES ccvcscevessenent ise tavees 10% 4; New Langdon, Imp. 

WNiscellaneous— eee eee eee ee 

Farm Belis ...... 4b,5 & 5¥¢! Shelf— 

Church and School. pee eeneeaaeane 49%| A. Il. Green Co.: 

17D GORGE vscoccvecnars List + 20% luterchangeable Locked Corner. 

. Nos. each i6¢; 2, 17¢; & 

BELT DRESSING— iy ; 7, Gas 
See Dressing Belt, Bi¢; 

BELTING—LCeather— Covecsnvdese 

trom No. 1 Oak Tanned Butts. — | BRACES— ’ 

Belting, Ex, Hvy., 18 0S+++++00ees 59% | Common Ball cece eee ee Pd. $5.00 

Belting, lleavy, 16 oz. P. Ss. & W 

Belting, Medium, 144 ‘ Sweep..... 10 12 

Belting, Light, 13 oz 509 Samson Per 

Second Quality, Sides % Series S8000.. 70 $40, $2 $41.74 

Shoulders, Beiting........50 & 10% Series 7000. . 33 7 

Shoulders, Belting, 2nd qual... .60% Series 5000. . 

Cut Leather Lacing, Strictiy pap Meek . 

No. 1 cocvcvcscesevvccccocers Sh| Series 8400.. 

Leather “Lac ng Si les, fer sq. : — 

jt. kaw tide, No. 1, wm sides BRACKETS— 

17 dq. ft. and oversecseces 18&50¢ | Atlas Mfg. Co. 

Under 17 sq. fteccoseseeese 42 quae ete Ag a adaahaat 
Rubber Griffin’s Folding Bracke ts. es 50% 

Competition (Low Grade).......50%| MeKinney a * Steel "87 gd 10% 

Standard {0ér 10) | Stanley's No Waskeneceatn's 1% 

eet CeAeee. sox evessaeeaaasaes 35% | Stanley's Polding No. 704..... 20% 

BELTS— RK. & E. W rought Shell, oes edK10% 

Woodworth Mfg. Corp. BRAKE SHOES— 

No — tech Fan, for * 1916 Ford, Adamson Mfg. Co.: 
ES" th pr RSLS R Oana PAN Ia 24¢} I nlined, for Ford Car, per pair. 2h¢ 
ne Stretch Fan, for 1917, Ford, | Lined, for Ford Car, per pair. . 70 
| POT EE. 26¢| Goodrich-Lenhart: Mfg. Co.: 

BLOCKS— ‘Tackie— | Goodrich Ford Brake Shoes, 1 & 

Common Wooden.....+++++ List net} : Unlined, ea. per set. Soe 

Patent £ ist net| a per gy ey : B 

sreeesus spate hack aim inuvnuola ddehir on i 
- ede . $1.50 | 

Athol Machine Co.: . ive _ 

Drill Blocks ..... R List net Lined, Rival, ea. 

BOLTS—Anchor— setae eeeere serene 

Ankyra Mfg. Company: BROILERS— 

Ankyra Anchor Bolts........30¢ Wire Goods Co. : 
Ankyra —- Tools...... 20% Lroflers, Common ...«. eeee 

Parker Supply Co Broiler, Sherwoods Pott 
Anchor Bolts or * Screw An shore BRUSHES— 

5&10% | Whiting-Adams Co. : 

Star Expansion Bolt Co.: Good, RG. Palt....cscccece 

Sebco Screw Anchor......... HO% Medium, Paint ......eeeeee. 
Carriage, Machine, &c.— Ged, “VAFRIA océcscvcces 

a ey Carnage (cut thread) Medium, Varnish 
% x 6, and smaller........+: 10" a Kalsomine ......... 

Common Carriage (rolled thread) a See coeee 
4% x 6, and smaller......+. 0&7 104 M dit te oe Pee eM 

a Givi, Pastime ..ccccccces 

; Larger or longe Vistanevsae Oo On Good, Floor & Household. 

Phila., Eagle, $3.00 list TIT TT 604 Medium, Floor & Hons v3 

Bott Ends, H. P.. Net6 0. cccvvve 154 ERC Sareea: 

Machine (ent thread): Shaving : 
¥% x 4, and smaller....40 & 104 Warner's Fountain, shaving, 
Larger or lorger.......+¢ 5 cy 54 per doz, ....... $35.00 

Door and Shutter— bale did Bg ng “artridges - 

Wrought Steel OF SLUSH, DOr GOB........ 2.8 

Barrel Japanned— CUMEERS—Sarn Door— 
SO RATT OTE ET... ational Mfg. Co.. No. 16 Barn Door 
Heavy 104% envi i arreane $1.80 
OP coccesceces eeees 405 UTTS— 
o| Bronsed— ; 4 jas 
wg vy in scare een “List Net| Wrought brass ........List +- 74 
gn . he BRIGHI1 
Spek . y, rf ewan es ist Bo PP Oe nine 40s 
OPring JOP cua veeneseee . 2 Pans TF 
Spring Neck ..cccccvcsvecsses 0% o ga Broad.......... po 
Fe MTT are 000 00058 Table Hinges sistas 5h 10802 

Brags: Barrel wcccvcevscesl Net List Chest H “Diietieiin “as dots, : 24 
BNE ccsn0 sacks ouxetnenoat peg | nee aes i aaa ” 
Spring Neck .....-e0e- ++ 254) 7 okt. Naveww, 1 ae List + $04 

Ives’ Mortise Door ? See 8314 0% Li h , N ’ L se in.. 1s 4 

Ives’ Wrought Door §°""’ ght, Narrcm, Loose Pin, Ball Tip, yi 

Expansion— ber doz. pair, : } 

Ankyra Mfg. Company: 1% 2 2% 3 3! fan 
Ankyra Anchor Bolts... 20%) $1.80 2.15 240 2.80 3.00 440 
Ankyra Collapsing Tools... ...20% wyeed I. P. Ball Tip, sf, 100 pair, 

Parker Supply Co.: 24% 42 f cu 
Iag Type .. 60% $27. 50 28. sO 39.50 32.00 20.00 & 
Machine Bolt Type. bakes oK~ 45&10% 4444, 545 b 

Star Expansion Bolt Co.: 9 a 
Sebco & Star Expansion Bolts 59.00 75.00 

st HO% Caces—sira— 4 

. ave= . O. Tindemann & Co.: x 

Stove Bolts ......+++ +++++00 & 10%) ~ Japanned Canary ...... 

ire— ae mene CRNA ccccccccceses 

Common Tron secseeeeees s+ 40 G54 Parrot Cages, Aviaries, 

BAGO oicivevedevrvecevccerccrces 70% NE, ad wk cach wimern ake 

American Screw Co.: CALIPERS AND DIVIDERS— 
Bay State, list Dec. 28, '99..50% | Athol Machine Co. 

Eagle Phil., list Oct. 16, °84..70% Premier; A. M. © 25% 
ogc le— CALKS—Toe— 

Ankyra Mfg. Company: Blunt and Medium, 1 prong, per 
Ankyra Anchor Bolts.........80% 1 Sa eapeaoeed. $6.20 
Ankyra Collapsing Tools. 90% | Ghat Sf beans bee eh ‘ 

pacha? Genet Cat Sharp, 1 prong, Ta lb ‘670 
Toggle Bolts, No. 2.......... T0% 

Toggle Bolts, 108 and 10b... 40% Blunt and Medium, 1 prong, per n 

Star Expansion Bolt Co.: 100 Ib. $6. 
Sebco Toggle Bolts...s0..-...50%| Sharp, 1 prong, 100 Ib....... . 87.2" 

BORERS—Bung— Detachable, Screw .......0000..15 

Dn ton 5 a 20% | Detachal Dri: ‘ 
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Like steel-langed wheels—HART- 
ORD TIRES hold the fast 
t rd 


tor cart ’ roa 
























‘2 

Hevk after hour—-the big Limited thunders along 
steel-flanged rails, guided by dependable signals ot 

safety. 


® Irom the engine cab—speed and time are regulated by 
© these upright sentinels—ever guarding the train and tray 


clers along the road. 
On the motor car—dependable HARTFORD TIRES af 
© ford the motorist the same safe guidance and protection. 





Offer your customer a line of tires that wall 
insure him against high maintenance cost 
PF —satisfy his purse 


assure utmost satisfaction 


| Hartford Rubber Works Company 

















) 
1790 Broadway New York 
HARTFORD DISTRIBUTORS 
| Albany Hdwe. & Iron Co., Albany, Martin-Evans Co., Brooklyu, N. Y 
N Y Motor Supply Co., Pittsburgh, Pa 
, Auto Supply Co., Scranton, Va, May Hdwe. Co., F. P:, Washington 
Belknap Hidwe. & Mfg. Co., Louis dD. c. 
mea Ky : Myers Harper, F., York, Pa. 
) ‘x. r" arthy & Rogers, Buffalo, Marshall-Wells tldwe. Co. Duluth 
* TD pan Mit 
Burhans & Black, Ine., Syracuse, N. Y oie 
Bostwick-Braun Co., Toledo, 0. — ——— Wells Hdwe. Co., Spokane, 
) Blish-Mize-Silliman Hdwe. Co., Atebi ge ; 
son, Kans Marshall-Wells tldwe. Co., Portland, 
‘ Crump Co., B. 'T., Richmond, Va Ore. , 
) & Decatur & Hopkins Co., Boston, Mass Morley Bros., Saginaw, Mich. 
Delaware Elee. & Supply Co., Wil Nelson & Price, Los Angeles, Cal, 
, mington, Del, Pneumatic Tire & Repair Co., Phila 
‘4 & Son Co., H. VP., Parkersburg, delphia, Pa 
D V. Va ; P Prusia Hdwe. Co., Fort Dodge, Ia 
i ah Hlectrical Co., Des Moines, Reilly Bros, & Raub, Lancaster, Pa. l 
co : Sti rE mi & Co., New O Cord Strongheart one Plain 
among Auto Supply Co., Newark, — rr . , Tire Tread Tread Tread 
, Bee Ferguson-Adist Co., Burlington, Vt. Suelflohn & Seefeld, Milwaukee, Wis. 
‘ General Auto Supply Co., Amarillo rracy-Wells Co., Columbus, O. 
- , 2ex. Wilson & Pugh, Cumberland, Md, 
- © oodby-Rankin Co,, Providence, R. I Worthington Co., Geo., Cleveland, O 
6 y Green & Swett Co., Boston, Mass Weed & Co., J. D., Savannah, Ga, 
© Hibbard-Spencer-Bartlett & Co , Chi- Wade & Dunton Motor Car Co., Lewis 
: , cago, Ill tou, Me. 
0 Knapp & Spencer Co., Sioux City. In. Witte Hdwe. Co., St. Louis, Mo. 







Morley Murphy Hédwe. Co., Green Wilson Hdwe, Co., FE. L., Beaumont, 
Bay, Wis. Texas 
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CARBON REMOVER— Superior Spring 
Awerican Automobile Accessories Co. : ) . 
Carbogov, qt, can, $2........ 50% CHESTS—Teol— 
CARRIERS—LIitter— 
Hunt, Helm & Ferris Co....... 235% 
CARTRIDGES—Metallic— Union " 
Black Powder, 22 Rim, ~ . ) ’ 
Blank, .. .25¢ | 
2 Rim, $3 30 Blank. | 1258 } 
>» C. F. $6.60 Blank...... 25% 
38 oC. OF. $8.40 Blank. .25% 
B. B. Caps, Con. Bail, $2 ‘63. > 
B. B, Caps, Round Ball, $2.10.25% | & 
Kt. F., .22 Short and 22 Long, 8 
Black and Lesmok........ 25% fw 
R. F., .22 Long Smokeless. ..25% 5 


RK. F., .22 Long Rifle, Black, 
Lesmok and Smokeless... .25% 





Smokeless, .22 Short....e4. 25% 
ar Other SIZES... crc cccvcers 25% 
f, Pistol son Rifle plus. 25¢ 
Military and Sporting plus..25% J 
Peters Cartridge Co, : Pexto 


B. B. Caps, Semi-smokeless, .25 
Cc. B. Caps, Semi muokeless 
22 Short Semi-smokeles 
a 4 Long, Semi-smokeless . 
22 Long Rite, Semi smokeless. 
c. F. Revolver & Rifle 76 0eee 
«©. F. Military & Sporting...... 59 
All smokeless cartridges ood 





CASEMENT STAY— Sturges 


Monareh Metal Weather easing Co. : 
Monarch, ea. .....-++-+- - $1.60 


ee 
are rre rr res 404 
COS 5 coke ncbesbsp 54s een es seen 
PRUGRSIORID 60s vev.o000 00000000 0een 
Track Plate .eroccccvccsces vace 04 
Pauitiess Custer Co,: 

Faultiess (Pivot ale 1% 





DITO bcc ccevcceccevees 5@ 

Glass (Insulator) 3 

Leather Wheel .......... 35 

Pinte ..cccs Corcccseveccee 

pe | | Seer eeeeerrren tet 85% 
Schatz Mig. Compuny: 

Acme Ball be uring P 30% 

Ik Schetneh Co 


Steel Gem, Iron Wheel, Pol... .30% 
Steel Gem, Iron Wheel, ae 


SO Pees som ‘ 
Iron Gem, Nos, 437 & 637 +33 t 
Iron Gem, No. 837 and Larger, 

60% 
Yale .ccccccccvceses::: 8% 


CATCHERS—Grass— 
specialty Mfg. Co.: 
Easy Emptying Nos. 1, 2, 166, 


List , 

Masy Emptying, Nos. thcte 2, 9 
° -List Net 

1G, 6G 





Detachable, Nos. 
Nos, 20G, 21G 





Penns vivanin Luwn Mower Works 
Golf Grass Catchers.........25% 
Pa. Braun Grass Catchers 23% 

CEMENT— 

lL. W. Ferdinand & Co,: 

Linoleum. 20th Century, per gn 
$3.00 

CHAIN—Proof Coil— 

American Coil, Straight Lin 

Per 100 1 
3/16, $20.25; “4, $18.25; 5/16, $17.25; 
im, $16.00; 7/16, $15.85; Yo, $15.55, 


m $15.45; 34, $15.35; %, $15.25, 
1 in., $15.25. 


Halter— 
Liberty Pattern: 
4/8 to GIO, INCle coccccocvoces 204 
O 6D BG, Bobo ccascesscpeciecs.+a0P 
Jack— 
Irom Ch@ie occcccccccccsccccenss 30% 
Brass CRAB wccccceccccceceees 15% 
ump— 
Galvanized P Bek Chain, per ft. 3v%¢ 
Satety— 
Salaty, BOI 0000000000 ccecncsth 
Sash— 


Niagara Falla Meta! Stamping Works: 
Premax Steel Chain Plain or 
Electroplated, Copper, Brass, 
Nickel or Zine....383'% % off list 
Parker Supply “ogapetapagioeae ae 
CHAINS—Miscellaneous— 
Niogara Falls Metal Stamping Works: 
Premax Coil and Expansion Dog 





EMOES o00.60,00 96006008 ..-Net 
Rowe Caik & Chain Co,: 
Anti Skid zoeeteGrty for 
Motor Trucks..... 25% 
Tire— 
Woodworth Mfg. Corp. : 
Size 
8%, KEnasyon, fits 3-3% In 
OS). PRO ‘ «0:4: ee 
4%, Easyon, fits 4-4% iIn., 
CO TET OPT . 3.88 
5%, Hasyon, fits 5-5% iIn., 
Per BEt 2... cecccrrene eoee 4.00 
Trace— 
Traces, Western Standard: 100 ps 
6\4— 8-2, Straight, with ring. .$76.00 
6\%4—10-2, Straight, with ring. .$81.00 
NOTE Add 2¢ per pair for Hooke 


Twiat Traces ; se per pair for Noa. 2 


and %, 2¢ Vi b¢; No. 0, 4¢ to 


price of Biraight hint 
Eastern Standiwrd Traces, Wagon 
> 


Ga, DEE. bxeccvecc vecvoness 2 
CHALK— 
Carpenters’ Blue .........gro., $1.25 
Carpenters’ Red . ccc: gro., $1.25 
Carpenters’ White ...... gro., $1.10 


CHECKS—Door— 
Russell & Erwin Mfg. Co.: 


“, 


25% CHIMNEY TOPS— 


Iwan Bros.: 


CHISELS— 
Socket Framing and Firmer 


20% 
1150 & 10 & 54 
C 


Socket Framing No, 


rw List 
. 191, 181 
List Net 
List 


ae ay d Firmers. 


pulley, 
Cece seceere v 

with pulley, 
10 


Athol Machine Co, + 


—_ yivania Lawn Mower Works: 
20% 
IMPLEMENTS— 
Marble Arms & Mfg. 
CLEAVERS—Butchers— 


Ene losed Gear Sher 
8 each 
gio 


CLOTH—Emery— 


Ra king, 
Bottling, 


Zz 
and $16.50 
.3834%% 
CONDUCTOR PIPE— 
, Rowand or Square: 


Sereeett siroapeat °° 
COOL Tin entrg No 





SRR 40% 


+ ne ‘ Co.'s Copuaned ’ 
° 20% 


BB; 


5.46 


cocccccerccc ee fb% 


10 and 70, 
List Net 
. 15% 
Cabinet 
. BOK? My ! 
List Net 


Company : 


Makers’, 
List Net 


+ 30% 


; + BOC 


Serv 


Vulean, 
1OK10% 
O10 
1O&k10% 

» Attachinentn., 


CLEANER—Automoblile— 





80% 


1N18, Bor 
ci IPPERS— Horse and “ye 


each 
$14.00] 


te 15 


Sheep 


‘aan Ls 


$12.00 
Stewart Ball Be se Enclosed 





Globe, 45¢&r54 


n 
COMPASSES, DIVIDERS, wae? 
20% 


‘nal $10.80 ) ) 


J 


Ma 


$15.00 | 
$16.00 
$12.00 | 
$13.00 | 
S16.00 
$17.00 
Si .00o 
$14.00 
$20.00 





$18.50 
without 


Net 


Net 


e rw dis 5 ft. 6 ft. B ; : 
Cite, Me te 18 Th Th © eos| Galvanized Steet: 


Brass, new list, 15 ft, 25 ft. 25 
Nirner & Stanton Co. Wire Pictune 
E 


“Wire Picture Cord, 


COTTERS—Spring— 
Spring cotters in packages..... 874% 


COUNTERSINKS— 
©. B. Jennings & Co.: 


CRAYONS— 
Winte Round Crayons, Cases, 100 EMER Y—Turkish— 
market at present time. 


Joseph Dixon Crucible Company: 


Morgan Mfg. Co.: 
Priming Cope 26. cccccoes 50&20% | © 


CULTIVATORS— 
Pull-Easy Mfg. Co.: 


“nm SZ 


E a — 


30% 
P SS. & W. Favorite dor 


400 


oy ee eee re 25@30% 
DAMPERS— 
Parker Supply Co. : 


Disrensers—tiquid Soap— 


Jobbers’ Mfg. Company: 


» 


26 OF 


Oe AND ORILL 
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&. 
Galvanize d Lined, side handles 
4 





Braided White, Com., No. 6, O¢; age Arms & Mfg. Co. : 
han 246, per doz.. .$4.42 


No. 7, 67¢; No. 8, 66¢. 





Mussachusetts, drab, ®# ID 91¢ 
Phoenix, White, Nos. 8 to 


12 


$1.15; Linen, $1.50; Eddystone 
white 78¢, 








aiewdieeuidearce: ae Eaves TroucH— 


_ also Conductor P 





——— 9, 1918 


L. & G. Mfg. Co. Wire Gauge, Jobbers’, - z. S. 
Blacksmith 


ace Sa 


Gal, 6 
Encl th $3.00 3.25 4.00 4.75 6.00 te ago for Wood...... 15S ' 
Ww i ae led Lined, Side Brick and Stone— ¢ 
ee wer ih 3 4 6 Star Expansion Bolt Co........75% 
Each $5.00 5.50 7.00 9.00 13. 00 Parker Supply Co.....ee++e+... 50% 
COPPERS—Soldering— DRIVERS—Screw— 
300 Ib. lots. ..ecceccees.+- base 48¢ | Crescent Oo. $ 
100 to 300 Ib..... sed caeeneen vet 49¢| No, 12 . 50% 
Less than 100 D.ccccccccccccves 53¢ " . 40° 
ytie Hd r 
Electricians. . - 25% 
CORD—Sash—  |M-B Tool Co. 7 
BIMIEC, DOOD soicos cevdeses lb. 854 a, abe, 


India Hemp, Braided ........ Ib, 45¢ Millers Nos. 11, 
India Hemp, Twisted.... .lb. 26@ 30¢ $20. $2 27. a1 + 20, $19 23; 
Patent India, Twisted . . lb, 28@32¢ Pests 5.56; 42, $32 Abt 
Braided, Nos. 8 to 12, ww DD, ie Mee an 
Samson Cordage Works: 
Drab Cotton, 97¢; white, DUMBWAITERS— 
Cotton, 88¢; Spot Cord, 88¢ 8 | sedgwick Mach. Work 
Massac » yhite, t Ib 83¢ @ | Se B *h. orks: 
lassachusetts, white, % Ib i aoe eh ee ........ ia 


Silver Lake Co.: wants F 
Braided Nos, 8 to 12 ine. -_ nn riceed Peewee eeeernrres 
Siiver Lake A, per Ib. salvanised Charcoal Iron... 

A White, 95¢; Drab, $1.00; Hemp. ONE saxcasnaeendinkaseo0scc0 





Pipe and £ 


Wire. Picture— ELBOWS AND SHOES— 


VG, COU® cess eccccccecs cOUp 
H. Tate Mop & Cordage Co.: 
70% from Net List 


Countersinks Nos. 001 & 002, 
16% % 


gro., $8.00, $8.50, $9.00 and $10.00 
accurdiug to grade 


Pr. KE. C. Hand Cultivator, 
per doz, $12.00 
P. E. W. Wheel Cultivater 


* 9 or 
Ree h 2. 50 $4. 25 8 8.75 $6. A) eat ho 
2D LRT Ny‘ 
Nos. 601 602 702% 
Each $2.00 $2.25 $3.00 





Small, No 17.....4- ror — 
Family, No, 27... { 
large Family, No. 3 

Hotel, No, 47... . 





Siaw— 
Bluffton Slaw Cutter Co. : : 
Rapid Shaw and Vegetable Cotter, Cork Lined, Common, 


No. 0, per doz. with metal box 
».00; No. 1, per doz., $4.35; 
No, 2 2.50; No, 3, per doz., 





extra 8% dise. in gross lots 
Tobacco— 


Damper quadrants........ List net 





Chas. Morrill Soapurn, ea . 
No. 1 wall, $4.00; No. 1 te 
slab, $5.00 ; No. 2 wall, w 
$3.75; . 2 slab, $4.75; Sé& 
No. 3 $5.50; No. 4 (* 
wall, 2.0K No, 5, avall, 
$3.00; No, 5 slab, $4.00 

DRESSING—Belt— 


Blue Ribbon Stick, ® Ib. . 80¢ 
Paste, 5 & 10 TM cans, HM noe 
Liquid in gal. cans, ® gal. $3.00 


STOCKS— 
Twist, Bit Stock, new [ist 504 
Twist, Taper and Straight Shank 

new list f 


a 





berdinand 





Domestic, 


Co 
r, 1 doz. lots..5 
Extinguisher, 1 doz 


Corrugateg— 
Cary 


Stanley 


FAUCETS— 
2, $2.50; Red Ced 
$1.00. On Nos. 0,°1 and 2. Red Cedar «. 


Washington Red Cedar 
Key.. 


FILES—Domestic— 


Standard Brands..... 


Round and Corrugated, 

, all sizes ‘to Gin. , j ie ‘5 
Copper, all sizes.... 
Dieckmann Co.: 

an@ Round Corry 


No, 520, Red, per gro......$10.80 / ENGINES—Chemical— 
0. , 
CRUSHER—Ice— » en 
Alaska Freeger Co,: $2. on OO @ $450.0 
Z6y TOUR, Gi c soc ceccves $4.00 ws Se os aaa 
CUPS— 1, en : 
Priming— $165. 00@ 810m 


EXTINGUISHERS—F ire— 


per doz., 34.00 ae 1 dot 
P. E. J. 1 10 in. Hole. Jr., 
per doz., 1.75 
Pr. Bw. 2. 4 Ht. Hale. Jr., EVELETS— 
per doz., 6.00] Solid bead, per 1600... . At 
CUTTERS Glass— 
Creavent Co. : F asTENERS—-Casement 
Crescent No. @....... 400 
Fletcher, Terry Co.: H. * 
(ilass Cutters .....+-4+- BU@HO% CDE .o+--- we tae 33 
Meat and Focd— u Cord a eight 


404; Best 





, Selt “Mearnring am 
So Pomp,  doz., 


$120.0 
Fs) 


wi 
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Ce 





‘oats 
ORT 4 
HORT 
5087 


we 


 @ora Me dal. ses 





fone 


Le 


HH 








* January 9, 1919 HARDWARE AGE 93 


| 24000 


To Hardware Dealers: 


Here is the 


INA 





Advertising Program 


1919 


lor the coming year, Raybestos will be advertised in a 


LAM 


more powertul, convincing way than ever before — the 
largest campaign in the history of the brake lining is back 


of Ravbestos. 


List of Media 





The Saturday Evening Post Che Literary Digest = 
Collier’s Century = 
Harper’s Magazine Scribner’s = 
World’s Work Review of Reviews = 

Atlantic Monthly = 
Michigan Farmer Ohio Farmer = 
Wisconsin Agriculturist The Farmer = 
Motor World Hardware Age = 
Hardware Dealers’ Magazine El Automovil = 
Chilton Directory Automobile Trade Directory = 


Outdocer Bulletins, Car Cards, Window Display 
Local Newspapers, Cut-outs, Literature 


Tie up to the live-wire in this industry. Sell the brake lin 
ing that is advertised wherever automobiles are driven. 
We create the demand—you can cash in on this demand, 
by handling Raybestos instead of unknown substitutes. 






NAMM 


The Raybestos Company, Bridgeport, Conn. 








A 


=i 
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FILES—(Continued) 
Liveright Lros., Blue Kibbon om 
Liveright Bros., Electric....... 40% 
McCaffrey Amer. Standard......50% 
McCaffrey Precision (Swiss 
Pattern) . oe: ..-List, net 
NEGROIOON 6 ov cccccoscccccveons 40% 
Simonds Mfg. Co........ . MKD 
J. Barton Smith........... 50&7%% 
List 10% 
Bo Be Ginccavicuwcsweerseetees 55% 


FIXTURES—Fire Door— 
Richards-Wileox Mfg. Co.; 


No. 102, Monarch A; No. 201 
ee SR rer re 10% 
Fusible Links, No. 96........ 409 


FLAGS— 


Prismolite Co.: 


Whirlytlags, Auto. per \% doz.$4.50 


Whirlflag~, Auto. per doz... 8.00 
FOBS— 
Mealy Mfg. Co.: 

Sullet obs, per gro.......6. $18.00 

Military Khakis .....020s0002 $48.00 
FRACTORS— 

Crew Levick Co.....0« 200 0280% 


FRAMES—Grindstone— 
Net Prices 
[meh w2s02 Bs 17 19 21 


Per d $6.80 $7.33 esa $9.00 


Athol Machine Co.: net price 


Iron Grindstone vremes. List +20% 


FREEZERS—!ce Cream— 

Alaska Freezer Co : 
Alaska 4-qt., each é wee 
North Star 4-qt., each. oe eae 
North Pole, all metal, 2 qt. 


per doz, .....- .. . $18.00 


Peerless Freezer : 
Peerless, 4-qt., eer 
Frezo, 4-qt., list, $4. 70. vreres 30% 

FUSE--Safety— 

Ensign-Bickford Co. : _ 
LS eee et $6.45 5 
Single Tape .......0.0. - $8.55 





Double Tape ........+) $10.00 | 
Beaver Brand ......... $8.50 L = 
Charter Oak ....scecce $8.75 (5 
Anchor Brand ........ . $9.90 
Clover Brand ........ $9.40 





Reliable Gutta Percha. .$ 


Gates—Moiasses and Oll-— 


Stebbins’ Pattern ....eeeeeeeee> 65% 


GAUGES : 
Marking, Mortise, etc......25@10 
Atnol Machine Co, ; 


Depth, Screw Pitch.......List, net 
Center Perey Rees List, net 


GIMLETS AND GIMLET 
BIT 


Gimlet Bits. Per Gro. 
Common Dbl. Cut...... . -$Y.60 
German Pattern, Nos 1 to 10, 


$10.80; Nos. 11 & 12, $12.50. 


Single Cut Gimlets Ass’t per gro. 


— rr vew N . 1, $9.00; 2, $5.00 

Spik 1, $8.00; 2, $4.00 
N ail, " er “Handied, Ne 0. 1, 5 

50; 2, $5.00 

Spike, Wood Handie: d ay 

$8.00; 2, $9.00 


GLOBES— Gae— 
Safety Wire Gas Globe Company: 
Protect-a-lite Inverted and Up 
right, per doz., $2.50 per 


gross 5: 5p scart Keon ce-e ve ae 


Protect-a-lite Inner Wire Globe, 


per doz., $1.20; per gross, $13.50 


GLUE— Cents ver 1b. 
PTET ER. 25@40¢ 
Common Bone ......+.+++ 15@ 20¢ 
Fish, liquid, bottles or cans, 

with britsh 1... wseeveeet 25a 1.00 
Fish, liquid, 50  ..a, bbis., 

per gallon .....  seeee $1.25@$1.75 
Foot Stock, White ......3 30(@40¢ 
Foot Stock, Brown........22@27¢ 
Medium White ......++-+ 30@40¢ 


Marine— 
L. W. Ferdinand & Co.: 
Marine, Jefferys, small cans, 
25 % 
Marine, Jeffery’s, bulk, per I. 
12¢ to 40¢ 


Waterproof, liquid, per gal...$4.65 


GONGS—Steei— 
P. Wail Mfg. Supply Co, : 
Foot or tlood, Street “tallway. 
20° 


Spring or Locomotive..... . 50% 


GREASE—Axie— 
Common grade: 


1-lb. tins, per GoZ..cs.eeeeee $1.60 


0 lb., pail, per doz........ $11.00 

Dixon's Everlasting, 10-®. pails, 
per Ib., 24¢; 1 Ib. cans, 30¢; 
2 lb. cans, 26¢ per Ib. 


Automobile— 
Crew Levick Co.: 
nes G6 BODES: 600560400000 380% 
St MS ns coeweseessceve 80% 
A. W. Harris Oil Co. : 
arris Trans Compound 
bbis., 15¢, and % bbls., per } 


Ib., 16¢; 50 Ib. tin, $8.75 | 
25 Ib. tin, $4.70; 10 Ib. tin, 
$2.00: 5 M™. tin. $1.12: Harris | 
Light Transmission rease, f 
bbis., 16¢ and % bbls., per | 
Ib., 17¢; 50 Ib. tin, $9.50; 
25 Ib, tin, $5.00; 10 Ib. ] 
tin, $2.10; 5 MW. tin, $1.15 
Motor Grease 
GRILLS— 
American Electrical Heater Co. : 
Am. Beauty Table Grill, ea..—— 


30% 





American Grinder -_ Burn Door Hangers are gen- 








we, cose eRe - List 


$ 
(Power Bench Grinder). 
6 





310 (Power Bench Grinder) 





» e fe oc t E me ery Ww heel... 








Mossberg Company: 








Richards Wilcox Mfg. 


r Mpring Hinge Co.: 





Champion Single Barrel, 


Hacters AND TIES— 


ard te cab aoa Pane a eh List + 
Falis Metal Han game Works: 


Cotton Halters and Ties 
Moore Push-Pin Co.: 


, 80¢; per gross $9.00 
Screen and Storm Sash— 
Co. 


HAMMERS = Handled 


J list : 
Blac ksmiths’ , Hand Sereen and. Storm Sash 
Wrought Hasps and ors 
prices are e approximately 54 higher McKinuey’s Safety No. 
ey F 


Regular list, first quality. . 





HEATERS — Automobile 





% 08 





Tank 
om. _ Helm, vane & Co.: 
— egentonces each $190.5 J 





Agricultural Tool— 
List 





HINGES—Blind and Shutter- - 


liso net price § of axe han dles under Wrought Steel Gravity Locking Blind: 


Cross-Cut Saw— et 65 without Screws. 


out screws, $2.00; “with screws, 
$3.00 


cket Pr raving, Hickor 


Miscellaneous— 


Pott’s Sad Iron— 








Pivot— 
Bommel! Bros, Pivot, Ball Bear ng 
1545% 


Spring— 
Holdback, Cast Iron...per gro.$12.60 
\on-Holdback, Cast Iron, 
per gro., $14.40 
Allith-Prouty Co. 


ROTOR cccccccecenve oo 15@25% 
BOGE cc cccceseccecocees 25@ 40%, 
Botwuwer Bros 
Spring Butt. Se ee 


surface Fioor, Ball Seam, 


Mortise Floor, Ball Be allen. 1 
Eamvatery TRIGGOS osc isscees 
kugiue llouse Spring Hinges ; 

10&: 





SEE ET Oe 
Non-iloldback Sereen Door 

- , MET CTT ETT 25&2 1, 
Non - Holdbaeck Screen Door 

Hinges, No. 2100........ 16°, 
Non - Holdback Screen Door 


Russges, Mo. O00; oes cccccss 
Holdback Sereen am, No. 999. 
Chicago Spring Butt Co. 
Triplex Spring Hinges Baxe's 20&10% 
Chicage Mortise Floor (5000) 
: 20&7 Hk, 
Chicago Relax Floor (6000) 
} > Naas , 


Chicago Premier (4000). 12% 9 
Chicago Ajax (3000)...... 21, 
Chicago Fire Station. . List a 10% 
Lavatory Door Hinges........ 20% 
Chicugo Screen Door (2000) 
40&2 i, % 


Chicago Screen Door (3000) 
16% % 
Non-Holdback Screen ‘Door. — 
oan RC re ere 40&7 4 « 
Shelby Spring Hinge Co.: 9 
Buckeye All Steel eT k 
_ Sereen Door ...... # $13.00 
No. 777, Sheet Steel Tartans k, 
TRE wisnconnvasnvicast $13.00 
No. 888, Non-Holdback, P gr.$13.00 
Chief Ball Be aring Floor Hinge 


Spring Butt Hinges........... 35% 
Adjustable Sc. Door Hinges. “60% 
Superior Spring Hinge Co.: 








Superior Floor Hinge ee 
Superior Door Holders........ 
Wrought Iron— 

Strap and T Hinges, &c. 

Light Strap ......... 10824 

Heavy Strap ........... 25&21,% 

eS ee . List + 54 

Heavy T . List + 454 

Fd — Oe re 20% 

EGR DEORE a 5 0:0:0 6.06600 ° 5 

Cor. Heavy Strap........ td Ss 

Cor. Bs. THeawe Ts .ciccoccvce - 
DEED Sevevsenvactiecesckecalice 
SE ecccetavercane . List + ios 
Heavy Eye ..ccose. - -14¢ per ib 
HODS—Coal— 

Net per dozen 
Inceh.... 1§ 46 77 8 

Galv., funnel... $8.31 9.28 10.01 10.82 
JOD., OPER wie 4.74 5.27 5.88 
Galv., open.... 7.50 8.10 8.83 


Masons, Etc.— 

Cleveland Wire Spring Co.: 
Steel, Brick, No. p 

Steel. Mortar, No. 


HOES—Eye— 
Scovil and Or 8 40% 
Grub, list Feb. 23, 1399... -40 & 10% 


HOIST AND STRETCHER— 
Hall Jumbo Hoist and Stretcher, 
SRE TE cick evernevrnnvese $16.92 


HOLDERS—Door— 

Richards-Wilcox Mfg. Co.: 
Nos, 118, 119, Sure Grip 

File and Tool— 

Nicholson File tlolders aud File 

BE kvcseesviavesivecnc 10% 
Sanitary Tooth Brush— 
Safety Wire Gas Globe.......... 
Per doz., $1.75; per gro., $19.50 
Watch— 
Mealy Mfg. Co.: 
Warrior Belt Wateb, per doz. .$3.50 








HOOKS—Beit— 

es FO Bia ccteuestxecéas cons 
Bush— 

Light, doz., $8.75; medium, $10.00; 





ROGVY covccccvescevecececs 1 
Ceiling— 
Atlas Mig. COsccccecccsceved 35@45% 
Shelby Spring Hinge Co........ 60% 


Coat and Hat— 
Atlas Mfg. Co.. 











Aluminiz ed or Japan’d, per dos. $1.30 Small Surface Embossed. 








Morgan Spring Co.....scccccece 60% 

‘arker ire Giowis Coc: 

King, No. 10, Steel....... 60&10% 
ee eee 60 
No. 11, Steel... .60&10810% 
I Shy Bets cweeies 60&10° 

Shelby Spring Hinge Co........ 60% 

Wire Goods Co 
Crown, 45% ; Chief, 40%; 

Chieftain, 40% 
Corn— 

North Wayne ‘Tool Co.: P doz 
DE vccvigesrvaee awed cen $4.50 
ONND. cv cwepaeeewaceneonen $4.50 

Grass— 

Bent shank, per dod. .ececseees $5.00 

North Wayne Tool Co,: ei aoz 
Little Giant ..cccccccece -- 5.00 
Lawn King ........6+-. -.. 600 
Nolin’s Concave ........... 6.00 
STUUR C OTT CTC Te 4.75 
Little Giant, adjustable..... 5.09 
ee Oe re ere eee 3.50 
Quick Clerk ass’tm’t ....... 5.00 
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Announcing 


The Greatest Advertising Campaign 


for 1919 on 


GARCO 


ASBESTOS PRODUCTS — BRAKE LINING—PACKINGS— TEXTILES 
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Ever put back of any products 
of this kind 


IG double page spreads and full 
page advertisements will be used 
in System, Literary Digest, Trade and 
Class Publications—all through the 























year. 
GARCO 
1 Asbestos Products JOBBERS: MW e are now ready to 
Peskings contract on yearly basis. 
Locomotive Throttle and Air 
Pump Packings 
es Tents DEALERS: It will prove doubly 
oa oo profitable to handle the Garco Line 
Perfect Valve Rings ° 
Flax Packing this year. 
"Rhian tak Walaa 
Gaskets and Gasketting ~ . . . ° . . 

, Matera Full information—details of business 
seg pepeenahite bringing co-operation—gladly sent on 
ima Sill te request. 

Cone ¢ tateh and Dis Clutch 
Facings 
Asbestos Spark Plug Yarn 
Soietnn eatin General Asbestos & Rubber Co. 
( fy A a Main Office and Factories: Charleston, S. C. 
Branches and Complete Stocks: 58 Warren St., New York; 106 W. Lake St., Chicago; 311 Water St Pittsburgh 
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sT. Wil Wall, sta 
cle ire N 
or C ire, ‘ll ovelt LA 
Punct Jornice 1umb, M y Co.: TCHE 
HO y —- emeerieee vee “Wasnt tye ga 
os aa Stocco Au Steel, "No. 38 P 
\/ ass ..-. EYES— fo | Richards a4 No 20" per dc ar N 
Matleable 7 RNS Some z Bull D Wilcox “sere” per ra $2.50 Pia ttoria, he G-1. 
HOS ee a eae 75 & LAVATOF Heav PR. Co.; 1%. $2.80 “4 inging No, E-1, p 
E 4 ee St Laws OR y, No. 125 Plattor Wrin Elect » 84.25 
Lartlett TTACHM & 10 Wwson Mf Y HARDV 125. - MAL orl No ger, No. rie. oy “9 |PA 
om (ite. Co: ENTs— . mee _— WARES a a, Ho, Gi8i 20.39 atl 
Morgan tpg vs ADER Ghee Lignumvitae ic, .69.75 | OF F 
Liose < tg. Co ereeee Small aii: 331 1 umvitae sa eal nahi o dley & ibrot 
le eee eee Ne ‘ - doz., 75 attle— 33 $y &5% mn oe ee } 5 & Hayes ta— 
“Pps * naa lohan —_ Peng one het de loos “ie, wo od Hickory gy Tis + 00% — “Bibrotta,”” 
amy Nervosa tte 50@80% |” wa omettt0s: in MATCH BOX and A + 0% ,’ per di 
* Brass ips, Garde 80 % Prismolite C all 70¢; Te $1.10 mareri BOx— wis? oe Gal oz... .$13 
al pelle igs? doz. n {lose, Cast rte Ri “4 yok rge 80¢ Bed & Mt List + 604 Quart Net vanaet— Less oe 
r, et sizes eee a Sur utc M erpr g. Co.: PIL rts. , per doze @ 
c., ace on es ater Pe @38¢ _ canbey ate pe pr. $2.0 _ se ot per > $ og gir, - 10 zen. 
HOSE g to ‘qua al, Frank s— ens, per 1@$3.00 | LA 1e Flexibl rc oe sv ee x. hear ? 6.25 22 “4 
Carden = Rubber— eee, oo Hall Co pair. $1. 75 tys bb te Sie, » «$4.62 oy 4 ewes 2 Si 7.75 16 
J ose, Ya- To s Line Tans Wire ng Fle ire P ottom core I 5 S/S 
5-ply : ¥,-inch: a Seats ae evel, per doz.$12 vblastie Co. xible weit” % ne Red 50 11.50 
S-Ply wsseee em ope we Carp. Sons: k - $12.00 cK Ste 25&5 ell ~» Oe 
DAE RT aft. p. Aluminun less 667 inn ei, D 5% | P _ 00 9 
(DIY cca cen ye ace eees ft.. rH ta Car minum, per, doz ™_e McKinne a, 5 Co. Hist......4 : aout » oe 3.85 9.50 
: pet ta ij-inch ea ft. wae Carp. Walnut, p $30. "006 Mekin, y Steel Foldi tat tie oe i. . Brow a 1 
3-ply on. : .17%¢el, » per a ery ing, s mn's mn Pai 
i} y pee Fi Aa BO LI Maren, per ith $63.00 M cea Steel ne we Ape stock » iene ok Mbon G53 
( ean Guarant Ze .. ft. 14¢ Me ERS— doz.. 5.00@3 ki ILS—-e. r sq. ft olding, Vide 80% rown’s e shades d oil pai 
ton ( ced .. ft. 143 ( rgan 8 Stove anecie nterpri Coffe . net special and lat Wall 1 gal int, 
Good pai nu, M% ae “Ft. 16 2¢ iY ge Co Cover— ‘ c “i Seg Mfg. %, Corn, Ete .. DOCTT cans ordinary = Finish ee 90 
ity sbi ' couple 2¢ dle +8 Be a se 0.: C— 4 osepli sees shades, 1 phite ™ 
Yovseevees od Loc +» with Chatien Sheil and G sep Dixon Crucible » 1 gal 
| CE TOOLS roe ft. 17¢ yp Hale, . oh. eh Py and a Corn. coves dO 3: ary % Dixon Crucible C oreo $ ys 
ifford-W a R. & E tee Pee: a gr0., $7.00 Box Bearing ( ompany + api as 58 % Legs, teal. e, in 0. 2.50 
a Toole tiveg te soa. BE | RN nang? s s0,060 10. il. fl can 
NsS— BS ..ee INES Cou Side... 2... + Lala ane $2 be bis.. $2 gal. SU 5 sar 
from 4 gry SE Te - 100 Clothes, cel. edbertali 10 % Steel tne Co.: 1222 Last net Moller. “8 oo OB.E8 5 50 eel i 
a Potts’. oe .. lb, List — 75 va au dinaeiee 19 20 wale reuch Mirrors Hilo 2 ae Co. 7 
Japd € iit 50. Ast + TS feet artnet $5.00 4.25 7 : s— aki, per do wate @ wi anite : 
Tin’ aps . 5 55 +- 404 “ime woe $4.25 1.25 4.0! Co per doz rprooft H gal. . White 
shew S¢ aps. er .“r™ 1.68 1m 65 VW nig per Ib otton, pr _ 3.75 ap ae. Cotton ~ cases $8.00 M WW aneempe € a : ape 
bh 7 PG foie 22°80 174-13 1.67 lason Lines, Linen ere asad nate cess Perl ontau u i z 
juote low lest 741 Ba fee dain een a Rine 0. ~ oe ahha al b. auk amel), > 1 
— an — Aarti phd Sem 4 Basornes, bad ib. sscnivii 4 -4b ieee 55¢ MOTOR | Mic. viene + pe 5. = —— ag Mfg. ° al. $4.50 3 
am. igre rical He: - Solid orduge W. ieee otor A + 40% pau repa 0.3 _ Q 
3 a ft ‘ B Work eee A eee Lic: PR List + ne] red 
Sa 4 neath mages © Co.: pes. ri alded C a .. $1.50 | Me use 1, 1 doz, ‘oUets— 404 Di- % Boren i Screei 
American E olderi Mewes er gro.$ , stor Micu Gre Ib. ca mel-ine Et ea. En sp 
Alm, B Electrical eA “——]| Solid B 11. 44 $12 : Psp icu Grease, 1° dc ns, per and 6 ¢ Enanel per gro aniel ; 
eauty, e il Heater C Core raided, 2.35 $1 Motor } per cuse sie . doz. 5 - $7.2 colors ; Paint $16.80 
ticks Bar a CB. wee r Co.: Ne 1, &e., Musons’ 3. "39 $1 : Mica Tire Pow mz. % It 20 Di-mel- >; % pints White 
inrds-Wile nd iaeeees ste _. ai, '. per doz. ; \ Lines, SI 56|MOW Powder ,~ Pa ine Gol per gr 
egg 3 Oy Mf rner— —| 7 $5.98; No, Vhite © rade | Milk ERS— ry per gr 1.00] PAN ints, % a ond Kas $16 
Nos. _ List reas Co. Tent an 8: No. ! 4. $3.91 otton, iIbradt Mf Lawn— 0, St &—Drio pints, pe Alumine a) 
7 ( . &B W a A $13 d; 38 Ifg. € $9 ana pp per g 
Jac 7 and zy" orner Dg White sah wning A 3.00. No. theca in., ea. Co., Powe 9.80 Nae List ing— ar. O86.8 
ki cilia. < List 2 50 — Samson $12.00 pier No. 5 uusy Ivana La Boke hy r, Gasoline Inch rigerator, ely - 
tichards - Wil — net? 100 c. ae re Fes thoong plus Peninss Ivan an n Mower | . $600.06 Per doz ... 12 Galvan 206 10% 
K eT ie bee, ete. Silver ft. LA 75 ft., eg Line: uke’ ania ul Continental ) Pall Col gaa3 14 izea— 
UBD. s orc0s ‘o.. Ti 50 tke’ Clothe 6.75 or oe or_B al. .25% —B 73 «45 I 
oe , Tiger} 7 ft., thes D5 k Al an B . B 1% uild 5.8 
iemaeaa "| ger| wf per g Lines: 15 Absorber: B "B90, | Rest ing 83 93 
E ocockes tes ro 8: o — ost ip bee 0.33 
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Noth W =e aad Bee pee White aan Saas co woe inner, 812.00 40% | Deadenis to voll.....; 
» Way i — ee ie Ne er & e, N mo P . ony mse... — 30% ing 4 eeee aig ee 
Bprikn ine le a Sol Stant 0. 5 enn . o | 3 36 i Felt, tee . 
$ : vol C id B iton C ey i - Putti 10% | R n. wid ae a eae .3 
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Expert in., per doz. Com. Upri S—Boring— M33' % Brass ’ Upholst all sizes 1.20 1.43 Contr ad idaho ATTOC er. 
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Street Ss: sbat ike 17.00 ns Bros. M g Wringer. ‘ub, y quantity ick and Standard Vitristone d — : 
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- 7 Sunshine, 1 Prinsreah $61.00] Sheet oy eed weet ne. 60° | Wied ee one .... ‘4 
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| NEXT PICTURE Mme A DEALER 
- 


“THE MAN 4 b siing 
WHO WOKE UP” af ¢ 


ind worried! 


ad : * ne becomes 
e readsthe i ’ “4 P P . inexcilusive 
Ki : + ? : ‘ P 
4 Md AE ; eo ; Kyanize au 
“| dealer a : f “e 
q x. & 3 en 
Propositions — p . 
Pand writes ; 


HOW ABOUT 


A Movie with a Message 


A mighty important message to live dealers in towns where there 
is now no Kyanize Agent. It tells without words the story of the 
business-building strength back of 


antze 


The Business-Building Line of Varnishes and Enamels 








You cannot afford to overlook the profit possi- advertising, more powerful sales helps and the liv- 
bilities in the Kyanize Exclusive Agency. Our est selling line in the industry. All for one exclu- 
proposition is stronger than ever this year—greater sive agent in each locality. 

, Live Deal We Want Y 

Our proposition has doubled and tripled the busi- same for you. Write today, if Kyanize is not sold 

ness of many’ of our dealers and Kyanize can do the in your town, tell us to send particulars. 








Chicago San Frar 


‘S19 We Twelfth St. Everett Station, Boston, U. S. A. Weetous wat 28 


Twelfth St 
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Tungsten Mfg. 


Co. : 
doz. lots, ea... 


fegular Plugs, 4h5¢ 
Le ee eer rrr ee 40¢ 
Heavy Duty, doz. lots, ea 62 ae 
100 lots, ea ewer ere: 
Hartford Machine Screw Co.: 
Master Calorite, Lots of 12 ea. ose 
ROGe GC OD Giks 0005. 00.0000 v0 
Lots of (00 and over 408 
Ex. long styles Model F take 5¢ 
advance over these prices, 
Morgan Mfg, Co.: 
Spark Plugs .....--ceceseos 40° 
A. ot. Mosier & Co.: 
Spit-fire, Platinum Point, el in. ; 
metric % in $0¢ 
% in. long, % in. long, | ea. 4: 00 
% in, and % in. ex. long, ea. 1.25 
VOORFIGS occcccteswtosecnnere 60¢ 
Motorcycle, Mica or Mica ie 
EERE SACRE ee 
Vesuvius, Tractor, % in. x % 
in. long. 
% in. x % in. long, metric, ea.85¢ 
¥% in. x % in. long; % in. and 
eae a a eee $1. 
Superior, Ford Special ~ 
Vesuvius Display Stand...... $21.60 


Silvex Co.: 
Bethlehem, 1 point.. 
Regular, % in. 

ia 6. A. &., 
Ford type, 4 


-list ea...7 


standard and 
a 





Sethlehem, 1 pt. 
in. metric, ea 
Mica-Pore. Insul. % in Metric, 
ea. $1.00 
Extra Cores .....0-+0- ea. 30@50¢ 


P!lUMBS AND LEVELS— 
Athol Machine Co.: 


Carpenters’ and Machinists’ Iron 
List, net 
Plumbers’, Pocket ......List, net 


POINTS —Glaziers— 


Per. Doz. 
2.90 


14-lb, papers 
14-lb. papers 
POKERS— 

Morgan Spring Co.3 
Nickel Plated, Strath or Bent, 
% x 20 in., ® gro. . $10 


POLISH—Auto and Furniture— 





D.00 


Am, Automobile Accessories Co. : 
DEI-RGOAOC cic cccrccccssese 50% 

O-So-Ezy Products Company: 
O-So-Ezy cedar oil polish....40% 

Stove— 

Jos. Dixon Crucible Co.: sr. 
Jonephs DISOM occovccsscecas 6.66 
Fireside .ccccoseccscesesvece 2.50 
ON) cs enndd doe nooubeviewue $4.00 
JAPAMOKE 2. ccccsecvvacseeeces 3.50 
Jet Black TTeTTe Te .. $6.66 
Dixon's Plumbago........ te 1 12¢ 


Liquid Veneer, Regular— 
tuffalo Specialty Co. : 


4 on. 12 on. qts. 

Per doz.....$2.00 4.00 8.40 

gal. gal. 

Fach .... 1.20 2.10 
For Automobiles— 

L-V Sprayer, per doz.. . $12.00 









1 gal. Veneer and Sprayer, ea.$2.10 
POPPE RS—Corn— 
1 qt. Syuare...doz. $1.15; gro. $14.00 
J 4 qt. Square.doz. $1.50; gro. $17.00 
2 qt. Square..doz. $1.75; gro. $19.00 
POTS—Glue-— , 
Tee List 25% 
Tinned and Turned.........00+. 20% 
American Electrical Heater Co. : 
Am, beauty, @8....-+-eeeseee — 
PRESSES— 
Athol Machine Co. 
Domestic ...... cocecss chine, OS 
Enterprise Mfg. Co., Fruit, ne 
and Jelly 
Lard Presses sad 
RE As aa alerets sae 25 @25&7 14 % 
Lead Seal— 
. Morrill: 
No. 1 per GOS... ccccccccecs $36.00 
PRE” nb obs 0:00.00 62 0 60's 27.00 
PRIMERS— 
{ll Nos. 100 in box, new list...254 
PROTECTORS— 
Mealy Mfg. Co.: 
Wrist Watch, Dno, per gro. .$18.00 


Warrior Wrist Watch, per gro., 


$15.00 


Cross Wrist Watch, per gro.$12.00 
Eagle Shield, per gro. .. .$12.00 
ED ch éase sn swwss .$12.00 
PULLERS—Nail. Etce.— 
Millers Falls No, 3, per doz. .$18.67 
No. 46, per doz... .-- $16.67 
Chas. Morrill 
No. 1 Nail Puller, ® doz., $39.00 


410% 
Spike Pulier, 
20% 


Cyclone 
$30.00 


Pearson 
each, 


PULLEYS—Singie Wheeil— 


fening or Tackle, Pap’d. 25¢ 
lening or Tack! e, Gal. -254 
Hay Fork, Swivel or Solid Eye 
254 
Hot House Perro rerr TT 
ee wu caseeunsewrasexnneeleaee 254 
Sash— 
Common Frame; Square or Round 
End, barrel lots, per ee 29¢ 
Small lots, per dot......-eeee8 36¢ 


Wesars Falls Metal Stamping Works: 
Niag Ne 


Pylon SRloe ke See Rlocka 
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PUMPS— 

Cisterm, From wcccsccvscccvecesé 20% 
it Pere re oe) ore 20) 
Pitcher Spout, Iron, old list... .45% 
Bs 25,5 O18 Bibi cvcetuteoanacs 15% 

Burnes Mfg. Company: 
Pitcher Spout ..cccccsessvves 45% 
N 4 Fig. 606 set le me with 
{ron CY]. cocccccerees , $6.50 
Doub . a, Cosences List + 10% 
Goulds Mf Co. : 
Gounie de ting Thresher ‘Tank, 
$12.25 
Diaphragm No, 3, Side Suction, 
21.42 
Spraying Fig. 1129 and White 
WRU oc cbevssvreeewsus $5.75 
Lift and Force Pump Standards; 
Force Pump Heads; Packing 
Box Heads; Cylinders (Iron) 5 A 


and Lron Rotaries.......... 20% 











D. A. Force ~peeeeeytid Dia- 
phragm Suction oe ose se 

cee eee 20% 

Goulds ‘omb. Pumpg. Hd. & 
SR Teer 20% 

All Double Acting Force Pumps, 
plain Cog Gear and Windmill; 
All Three-way and Windmill 
Regulator Pumps; all House 
Pumps and Hydro-Pneumatice 
Pumps and all Cylinders, = Ww 
ae % 

All Set Length Single gre td 
Force and Lift Pumps, and =, 
Stands, New lists. . 

All Bulldozer Power Pumps and 
Working Heads, New lists.33'. % 

All Hand and Power’ Spr ay 
Pumps, Net lists.. 3'3 % 

All Thresher Tank Pumps, “My rs 
Century and general purpose 
Low Down Plain and Cog 
Gear Pumps, New lists.....25% 

Cylinders— 
I. Eb. Myers & Bro.: 


Myers Polished Iron, Brass and 
Brass Lined Working Barrels. 
ee Te ev siovaes cane 33's % 

Brass Body: Brass Lined and all 

Brass Cylinders and Pneumatic 
Cylinders, New lists. -83'3 % 
Pump Leathers— 
Plunger Leather, Crimped, per doz. 
Cylinder Diam, 


Inch 2 2% 2% % 3 
$1.05 $1.20 $1.59 1.85 $2.10 
3% 4 
$3.21 $3.84 
Not Crimped: 
Inch 2 2% 2% 2% 
72¢ «~81¢ 9364 960 
3 3% 4 
$1.05 $1.35 $1.92 
Valve Leather: 
Inch 2% 2% 2% 3 
90¢ 96¢ $1.20 $1.29 $1.92 
34% 4 
$2.40 $3.06 
PUNCHES— 
Saddlers’ or Drive, good full polish. 
to Ae ci cbenaw eee k éoenuee 
i me Sere bob we ws ees Boas ea $1.10 
10 to 12. Serre er ee $1.30 
Half polish . PP Te ee PT 10¢ less 
Spring, single tube, good qual 
BY: weeabessGessoew du bake cae 70 
Revol ving C4 OuBes) .00s0s doz. $10.00 
Revolving (6 tubes)...... doz. $13.00 
Chas. Morrill No. 1, Doz., $24.00 
40% 
Hlercules, 1 die, each, $9.00. .40% 
PUSH Aeaiaeattl , 
Stee oe ae yee 20&10% 
PEE: 25-45 sav badoceee ee eae 20% 
RACKS—Whip— 
John H, Best & Sons: 
Portable Revolving Whip Display. 
each; No. 1, with Display Shelf, 


$15.00; No. 2, 
Shelf, $12.50, 


sRan— 


See Track, Barn Door, &e. 
RASPS—Horse— 
as a Me Cooper Corp.: 


without Display 


L. Cooper's Star, 18 in. 
gt. slim, per doz., 
SG hoa 7.00 net 
$6 mp 50 net 
14 in, tanged, slim, per do! 
$5 nO@S6. 00 
Delta, all when hand punched, adv, 
2 in. on list. 
He “le r Bros., 
GCOK1LO&1NME0R1N&10K10% 

McCaffrey, Am. Standard... .60&10% 

Black Diamond ........... 40&TYL % 

ere rere 40&7 1% 

RECTIFIER— 

France Mfg. Co.: 

Magnetic Rectifier, ea.......$24.00 
Current Rectifier, ea........ 24.00 

REELS—Hose— 

Specialty Mfg. Co.: 
I Se 25% 
ME. <5 caov adem beslesioum sewn 20% 
Handy Hose Rack and Carrier, 

HO&k25 % 

REFRIGERATORS— 

Traverse City Refrigerator Co.: 


Economy, Fibre, No. 9, ea. .$16.50 
Economy, Fibre, No. 1, ea.. 21.00 
Economy, Fibre, No. 3, ea.. 25.00 
REGISTERS— 
Jahanned setuladunete and 
Bronzed . beda ieee ae 6 
Solid Brass or "Bronze Metal 
List, net + 104 
REPAIR GUM— 
Adamson Mfg. Co., per Ib $1.40 
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REVOLVERS— 

Iver Johnson Safety Automatic Ham- 
mer, $12.00; Hammerless, $13.00; 
1. J. Model 1900 Double Action, 

$5.00 

RHEOSTAT— 

France Mfg. Co. : 

Db. C, Charging Rheostat, ea.$24.00 


RINGS AND RINGERS— 
Bull Rings— 
2% 


3 inch. 
TS eee $0. 75 0.80 0.85 doz. 
COUR siceweve $1.40 2.40 2.65 doz. 
Aluminum, 2.666666 $1.50 
Hog Rings and Ringers— 
PIs BS occccvcses 25% 
diill’s Kingers, “Gray Iron, *doz., 
$1.25 
Hill's Ringers, Malleable Iron, 
oz., 75 @85¢ 
Blair’s Rings. ..per gro., $5.00@$5.50 


Blatr’s Ringers....per doz., 65(70¢ 


RINGS AND HOLDERS— 





Cc. T. Williamson Wire Novelty Co. 
Key Rings and Holders, No. 02. 
®@ gro., $12,00........ 25% 
RIVETS— 

Copper and Burrs....... List + 15% 
Tinners’ and Miscellaneous 404% 
Bifurcated— 

Assorted in Pasteboard Boxes. 
Per dozen boxes, 50 counts...... 77¢ 
BED COMME occ cccccceses sececes 85¢ 
Cop’d, Clinch, Asst. 91¢, Solid.. .25% 

ROADLIGH TER— 
Ford size, 8% in. and smaller, 
SRP DE, vs vcr cecdsetensdexes 75 
All larger sizes, per pr......... 3.50 
Carton, 10 pr. single or ass’d sizes, 
33 M5 % 
ROLLERS—Stay— 
Myers space agen co Oe lists, 40% 


National Mfg. 


Barn Roe ‘eave, No. 18, ® doz., 
$1.40 
Richards-Wilcox Mfg. Co. 
Hiandy Adj. and Reversible No. 
§ COs SPO CORREND ED COR DeED 15% 
Oo. K. ‘Adj. ‘and “Reversible No. 
DD b.o50atendoansseasas eee 15% 
Lag Screw, Nos. 55 and 57...15% 
Underwriters’ . Nos. 59, 60....15° 
Favorite, No. 54..c0.......2.. 15% 
ROOFING— 


Rubber, 108 sq. ft. rolls, 32 in. 
per roll 
First Quality: 
1 ply—35 Ib. rolls. .eccecees $1.45 


2 ply—45 Ib. robls.csceceeees 1.75 
3 ply—55 Ib. volls....eseeee+ 2.05 
Second Quality: 
1 ply—35 Ib. rolls......++-+.$1.30 
2 ply—45 bb. rolls. ccocsseees 1.60 
3 ply—55 Ib. robls..coseeeees 1.90 
ROPE— 
Eastern Retail Trade. Peg lb. 
Vanila, % in. diam, end eis °* 
Highest Grade ...... rere 
SHCOGE GHEE o5o0:0008cesetaed 32¢ 
Hardware Grade. o.eceseeoes cdf 
Sisal, 54 in. diam. and larger, 
Highest Grade ..... svasennven 23¢ 
Secotd Grade oicscsesisesess ct 


Sisal, Hay, Hide and Bale Ropes, 
Medium and Coarse: 


First quality .sccrcvce 23%¢ 

Second GuaHly osceccececers 202¢ 
Sisal, Tarred, Medium Lath Fong: 

First Quality .occccccccccccvce 23¢ 

Second Quanity oocccercecvecs 20¢ 
Cotton Rope: 

Best 5-16-in. and larger........ 55¢ 


Medium, 5-16-in, and larger....é 


Common, 5-16-in. and larger... .40¢ 
Jute: 

Ne. 2. See. ME OP. kd ccesces 21¢ 

(Serer merry Sn 20¢ 

PD 6 o0.0essed ser snsebeeress 19¢ 

Wire— 
Galvanized ..List + 174%24, less 2 
NE DONOR 64.5% 2-00-0066 aeeae 154 
FIO SION ccvccvccvevectscevscri 304 
DFIGRE TIGR ccrccascenearevese List 
RULES— 
Ce, MCLE T EEC ETE TTT 
Lufkin Rule Co.: 
teel Board ..... covccccccccde 
Hickory Lumber ...cce ecocs cee 


Sash Operator— 
Monarch Metal Weather Strip % 
1 


Monarch, @C@. ..sseesseevees 40 
‘|Saws- 
E. C. Atkins & Co.: 
Circular (Scroll)....... : 10% 
Seer List + 10% 
BUUCNET a ceweceecirceves . 25% 
Seen OE ox vas cee List, net 
One-Man Cross Cut...... List, net 
Narrow Cross Cut........ List, net 
Hand, Rip and Panel List, net 
Miter Rox and Compass. .List, net 








Mulay, Mill and Drag.........§ *" 
Wood Saws coos 








©. EB. Jennings & Co.? 








OEE isc csnes eccocccccccksst net 
Batch? secccocevcce -- List net 
Compass and Key Hole. . oLilst, net 
RFT ree List, net 
Wood Saw Blades......see.-- 10% 
Combination Sets ......-+. 162: % 
Millers Falls Coujany: 
Butcher Saw Blades: 
16 18 
Per gro. $14.22 § $15.43 
20 24 >in, 
$16.40 § $18.27 $i: ),12 
Simonds Mfg. 
ear T -...List, net 
SEE tv ccccccnes ....List, net 
DE ch eceeeencenes .- List, net 
CRORE CME. vc ccecsecs oo0e 8% 
Buck— 
Red, St’'d Brace, per doz......$8.00 
Red, D’ble Brace, per doz.....$8.50 
Plain Frame, per doz........ 50¢ less 


Hack Saw Blades and Frames— 
Crescent Co.: 


Orr Cr ere 20% 
GEIME cecscsvcncccve eee 10% 
C. KE. Jennings & Co.: 
Frames, Nos. 175, 180. 25¢ 
Saws, Nos. 175, 180, complete, 
25% 
Arrow end Blades. . +. List, net 
Millers Falls Co.; 
neh .. 
Per gro..$5.25 $5.63 $6, 00 $0.7 i 5 
Inch ... ) 
Per gro.. $7.50 $8.25 80° 00 
Scroll— 


Millers Falls Co. : 
Rogers, complete, each, 
$7.15 and $8.23 


SCALES— 
John Chatillon & Son: 
eee e+e.+List, net 
BD nc kvnecececesecens 20° 
Grocers’ Trip ostescsenece List, net 
Jacobs Bros. : 
Counter ..... ececccccccsvces 40% 
CE atte epee kecewes eetees 25% 
SCISSORS— 
See Shears. 
SCRAPERS—Foect— 
National Mfg. Co., per doz.: 
No. 61, Self Cleaner, $1.10; No. 
62, Upright, $1. 
Richards-Wileox Mita. Co rere 15% 
Safety Wire Gas Globe Co.: 
— per doz., $1.10; per 
LereuS#OCO COREE ee "$12. 00 


SIDE WALK— 

Conron-McNeal Co.: 
Cleaner or seraper, 
In six doz. 


per doz. ..$6,25 
lots, per doz..... 6.00 


SCREWS—Bench and Hand— 


Bench, om per ov: : 
I, $6.82; 11%, $7.5 %, $9.45; 1! 
tu., $16.80, 

Oe ere List + 254 
PN OE wi. pewe poeseeee neta 45¢ 
Coach, Lag and Hand Rail— 
ee Cone Peel. cxcceabeekenvs 104% 
Coach, Gimlet Point........... 410% 
Jack Screws— 

Standard E Me irenenns onnneccesaee 
Machine— 

Cut Thread, Iron, 
Flat Head or Round otaen. . 50% 
Px PF — rere ‘ 404 
Flat Head or Round Head.... .30% 
Filister Flead ...scccore rer 
Rolled Thread Iron: 
ee 2 2. ere cecceee AS 
Filister Head ...scccove ere 
Rolled Thread Brass: 
ee ee eae reer... 
Pilistee FaGd wcvcesevsvecves 40% 
Set and Cap— 
Set (Iron) ....++ PRR TTT 
Set (Steel) net advance over 
Oe re 254 
Sa. Fd. COP. oc ccvcvveecngoses 154 
Hex. Hd. Cap...scossccccvcoce 45% 
Filister Hd. Cap....ccccecceces 28 
Wood— 
List July 23, 1903. 
Flat Head, Iron......67%2&200 | 
Round Head, Iron 6214620 | 
Flat Head, Brass ......... 424 LS 
Round Head, Brass......... 404 [., 
Flat Head, Bronze........37¥%4% |Q 
Round Head, Bronze.......: 35% 


Sheet Metal— 
Parker Supply Oo.........Zdst, net 


SCRIBERS— 


F. Brais & Company: 
Improved Gem, per gro....$26.00 
SCYTHES— 
Per dos. 
Plain. Grass, Cutting Edae Pol 
ished .. $14.00@ $14.0 
Solid Steel, Cutting Edge 
Only Polished ..... .$14.50@ $15.00 
Bush, Weed and Bramble, 
$14. 25@¢s 14.75 
Grain, Cutting mn Pol- 
SS rT 16.50@ $17.0 
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It Is Cheaper to Make an Old Tire 

Last Longer than to Buy a New One 
| The demands of war have made severe 
} inroads on the available supply of 
' rubber. Tires are scarce—and costly. 


¥ Youcan save money for yourself, and 
help save rubber for the Government, 
i : : 1. Feather edge of pure red rubber 
B by making your old tires last longer. caieate Sele ansaaicaiamen 
f 
k A Perma-Loc Blowout Patch will en- ic ald ik intake hes italia 
© able you to get added service from a ae rene eee te ee te 
% : ed ‘ ea appearance of strength 
» tire that’s apparently “gone.” 
‘4 ; ; 3. Six plies of tough, finely woven 
» Just insert it under the bruised or torn duck fabric, impregnated with real 
i ’ ; rubber 
place. It’s easy to put on. It’s the 
' lightest weight, strongest, most dur- + The Pomelec wale: gork~e 
positive guarantee of high quality 
able patch on the market. Ask your and sheolate satisfaction 
dealer. If he cannot supply you, order . 
. ae 5. Oversize flaps insure qui k, ea 
direct. fitting and a “man’s-sized” grip 
Special Prices Quoted to the 
Trade on Ouantity Orders 





Perma-Loc 


BLOWOUT PATCH 


} 6 Ply —Feather Edge 


| PERMA-LOC MBG. CO. 
| WILKES-BARRE, PENNA. 


oe 


Chicago Branch: 1303 Michigan Ave 
, nue. Pittsburgh, Pa.: J. C. Albeck, 
1 & 540 Sheridan Street. Philadelphia, 
§ Pa: Perma-loc Sales Co., 1427 N 
Bouvier Street. Foreign Representa- 

tives: Automotive Products Corpo- 
ration, Woolworth Bldg., New York. 


a eee 
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North Wayne Tool Co.: P doz 
Little Giant Grass. .$16.00@$16.50 
Little Giant Bush and Weed, 

$16.25@$16.75 
Aroustock, Be Ve Be & Puritan, 
Same as Little Giant 
Black Diamond, Grass. 
$15.00@$15.50 
Black Diamond Bush and Weed. 
15.25@$15.75 
Swift Cutter, 
Same as Black Diamond 


SEEDERS—Cherry— 


Enterprise ...ccccscscsssees 16% % 
Raisin— 
Enterprise .......... oe. -25@30% 


SETS—Awl and Tool— 
Millers Falls ee 
Tool Holders, per doz 
Nos 1 4 6 
$12.89 $15.98 $22 37 $12.45 
Cellar Window— 
McKinney Mfg. Co. : 
Japanned, per gross, sets. ...$19.00 
ee St eee $23.00 
National Mfg. Co.: 
No. 70 Galvanized, # doz... .$1.80 






Naii— 
eee vc cacca ns sweient doz. $1.00 
swan's, Knurled, ® gro........ $8.40 
Rivet— 
Regular List ..ccavcive oe 2 J0G5S 
Saw— 
Chas. Morrill, Inec.: 
Per Doz. 
No. 1 O. 8, hand...... $18.00 ( . 
ee SS errr = 
No. 95, hand.......... 24.00 5R 
Special, hand 5 0 o.0e ae 
Nos. 3 and 4, Cross Cut. 56.00 
No. 5 Timber.......... 54.00 
Screen Door— 
McKinney Mfg. Co.: 
Japanned per gross sets.. 
$20 CO MS32.00 





Plated 


SHARPENERS—Razor Blade— 
Hytield Mfg. Company: 


Hatfield Machine ...... eee ee  2B% 
SHAVERS—Beef— 
Enterprise Mfg. Co....... -25@30% 
SHAV ES—Spoke— 
OO, SO OL Le re a doz. $1.98 
Wood, dc 14 in., $5.25; 3 in., $6.00 


Ae Fulis, Co. 
Nos. 1, $9.52; 2, $17.44 net per doz, 


SH EARS —Cast se 
é 


Best ....$3.55 3.95 4.45 doz. 

Good ... .$3.25 3.75 4.25 doz. 

Cheap ..$1.50 1.75 2.15 doz. 
Straight oh say &e.: 

“- duality Jap— 

" 7 . . 8 10 in. 

$5 0 5.3 75 6.50 10.00 

Best ou —— : 

6 10 in. 
$6.40 7.25 3.50 13.00 
Talore SROGTS 6056000080100 40& 10% 


Pruning— 
Bartlett Mfg. Co.: 
_— * iarapseaniy Nos. 1, 3, 4 and 
5 Stpcahira Kite Beales mp alee 25 


Tren pruners, Nos. 808 and 
RAS 


BY oa teenie nea ese List net 

Pexto No. R "70, "per doz., oe 

No. 50. $7.00: No. 60, $9.13 No. 

: 85, 623.15. 

tinners’ Snips— 

Steel Blades .cccovccesecss 5 & 54 
Steel Latd Biades ce smnetaee 15&54% 
Bartlett Mfg. Co.: 

Compound Lever Snips........5% 

Bench, Nos. 20 and 30....List net 
Jennings & Grittin Mfg. Co.’s 6% 

SS eee New list,15% 
Pexto 1819 Original....List + 10% 
P. 8. & W. Sameson.........-0. 15% 


Smith «& er Co., Ine.: 





**Red Devil’? .....-ccccceess 30% 
Viking, each ....--ceeceees $18.00 


SHELLS—Brass, Empty— 
Remington Arms- Union Metallic 
Cartridge Co. : 
First Quality, all gauges...... 25% 
Club, 10 and 12 gauge........ 25% 
Paper—Empty— 
Peters Cartridge Co. : 





League, 10 and 12 gauge...... 25 % 
League, 16 and 20 gauge...... 25% 


Target and High Gun 
Ideal and Premier....... % 
Remington Armes - Union Metallic 
Cartridge Oo.: 
Arrow, 10, 12, 16 and 20 gauge, 


Nitro Club, 10, 12, 16 and 20 





ROLE. 5% 
New Club, 10 and 12 gauge... .25% 
New Club, 14, 16 and 20 gauge. 

25% 
Loaded— 
Black Powder ....++++++ 0 oi 
Smokeless Powder, medium = 
grade ....+-e+s0- beusene 254 13 
Smokeless Powder, high 2 
eS rie rte a {™ 
Smokeless Powder, .410 } Py 
JOUYE .- +2 wee rerer are nees 254 } 
Boys’ , Bee Shot, case 31 lbs.$4.90 
Peters Cartridge Co.: : 
League, Black Powder.......- 25% 
Referee, Semi-Smokeless.....- 25% 


— and High Gun, Care 
Ideal and Premier .......--- 25% 
Remington Arms- Union Metallic 
Cartridge Co.: 


New Club Black Powders..... 25% 


Nitro Club, Smokeless Powders. 
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; Painted Seat Springs: 
Lag Screw Shields 1% © 2 2G. ccvcce - ~$ pair +16 


Thu 
SHOCK ABSORBERS— Moore Push-Pin Co.: 


SPRINKLERS—Lawn— 


Stuber & Kuck Co.: 





SHOES—Horse, one Dantives and 


Try Squares and r 


SQU EEZERS— Lemon— 
Wood Porcelain Lined: 


SHOVELS. SPADES AND 


First and second een 


canines) Tie "Sipe eR ee pw ire mete cron $2.40 
Hollow Back aa Back Strap KY hor els ; 
I 


Third and pl grac de 5. 
Eastern and W. ester n 
STALLS—Cattle— 

Hunt-Helm-Ferrig Co. : 


First and secon 1 grades , 
Third and fourth grades. hie net 

a, STANCHIONS—Cattle— 
Hunt, Helm, Ferris & Co.: 


SIEVES AND  SIFTERS— 
Hunter's Imitation, 5 
Hunter’s Genuine, per doz 


SINKS—Iron and Steel— 


Fence, Bright, $3.80: 
Galvanized, - a“ f.0.b. Pittsburgh 


STEELS—Butchers’ _ 
John Chatillon & Son: 
Chatillon’s..List June 30, —_, 


Lalance & Grosjean: . 
| aero STEELYARDS— 

Peck, Stow & Wilcox Co., 

SKATES—Ice— 


Conron-McNeal Company: ytd nerd AND TAPS— 





Polished and plated 
irls’ and Ladies’, per pair: 


Hand Taps, smaller than “% in,.65&54% 
M, S. Taper Taps Nos, 2 to 12 inc, 


STOPS—Bench— 


Nos. 1 
Per doz....$18.00 


STRAPS—BOX— 
Acme Embossed, cases 


SNAPS—H arness— 


STRETCHERS—Wire Fence— 


Hunt, Helm. Ferris & Co.: 


Niagara ‘Falte Metal Stamping Works: Elwood Rod, No. 191, per doz., 


Niagara Harness .ecoeseveeee- Net 


ao 
Little Giant, ot: » per doz 
. No. 482, Roller Bearing, 
$15.3) 


eet 
ote 


SNIPS—Tinners— 


‘yownsend’s Wire Fence Stretcher, 
SOAP—Automoblie— 
A. W. Harris Oi] Co. : STUFFERS—Sausage— 
i Enterprise Mfg. Co.: 

Stuffers and Lard Presses, 


% OF 


SS ee and Vac. 


Bysel emg pesuer 4 i 


08s 





SPOONS AND FORKS— 
— Plated— 


Miscellaneous— Superba Vacuum Swpr., 
Subject to quantity allowances. 
SWINGS—Lawn and Porch— 
Myers Low Down Roller, 
SPRINGS—Door— 
Chicago Spring Butt Co.: 
pip arte gma 


Wise Sportsmans Supply Co. 
ie... — bait, per ies. 


Carrlage, Wagon, E 
1% sa "oon larger: 


Pe at Nalis— 





Double Pointed— 


Double Pointed Tacks List +- 20¢ 


mb— 


Brass, Nos..... 31 32 33 

% in. Min. % in, 

Per doz,, 60¢ 65¢ The 
Nickeled Steel, 


eS ee 51 52 5 
in. 7/16 in. % in 
“heed 40 45 


ceekes ue 59 60 61 
%% in. 7 fo in. % in, 
doz., 70¢ 72¢ S0¢ 


er 
Solidhed” Thumb Tack Display As 


_ MORTONS. NG. BB. ove cccess $8.50 
. 2 eee 5.78 

Handitax % in. steel, per 1000. 150 

TAPES—Measuring— 

American Asses’ Skin..List + 1¢ 

Patent Leather ........... List + “6 

ee eee List + 204 


iotkis Rule. Co.: H 






ee ON k6ee6 ccna dan t, net 
Metallic .. biste@Lne +20" 
Bend, Leather oeeneses List + 10° 
ERE ieee 10% 





iteel 
Wiebuseh /< Hilg er: 
Chesterman's Metallic No. 341. 


. {aero ree eee List + tu% 
Chesterman’s eowe No. 1038L, 
ete. . eee i List + 10% 
TAPS— 


See Stocks, Dies and Taps. 


THERMOMETERS— 


Tin Case, Cabinet, Flange, Dairy, 
Pe ¥0'06595650 008446 New list 204 


TIPS AND BUMPERS— 
Elastic Tip Co.: Box Complate, 
OD: Sengaedeniheeseeacec 2 $12.00 
Rubber Head Nails, per gro. Nos, 
0, 60¢; 1, 55¢; 2, 45¢; 8, 85¢ 
Bumpers, per gro., Nos. 1, 35¢; 
45¢; 2, 50¢; , re 80¢ 
Wood "Peg Tips, per gro., No. 1, 
$1.80; Steteon Tips.......$3.00 
Slotted Screw Tips, er gro., Nos, 
$2.25; 232, $2.50; 233, 
‘ $3. 00; 234, $3.56 Leper 30% 
cking air ‘Tips, er do 
75¢, Piiteaccal 


© CP merece ccc ccc cece c BUR 





TIRES AND TUBES— 

McGraw Tire & Rubber Co.: 
McGraw, Congress, Imperial and 
Pullman Tires, 30x3 in. i 
ea.; 380Ox3% in. $20.50 
34 x 4 in., $33. 10 en. 

McGraw Tubes, Red, 30 x 3 in., 
$3.90 ea.; 30x31, 85 en.; 
34x4 in., $6.85 ea. 

Combination, Red, 30x8 in., $4.2 








Star Rubber Co.: 
Star Tires 
Star Ribbed 
$31.26 











30 x $28.70 
33 44.00 
34 45.25 
35 60.60 
- Cord Wires: 
‘ $74. 90 $71.20 
35 i 87.40 
37 88.80 
TOOLS— 
Cement— 
8. Cheney & Son.............. 15% 
TOOLS—Haying— 


Hunt, Helm, Ferris & Co.: 

Harvester and Peerless Hay | 
ORE rere 33 3a % 

a a ‘Track Hangers and Brac : 


331. 

Slings, Forks, Pulleys, etc.. % 

F. KE. Myers & Bro. 

Hay Fork Unloaders; Myers 
Double _ Rail; Myers Single 
Rail; Clover Leaf and Fault- 
less, and all wood track fork 
unloaders ....New lists, 33°) % 

Sling Unloaders: Myers = Sure 
Grip, Clover Leaf and Cross 
Draft ........New lists, 331% 

Steel ‘Track and Steel Yrack Fix 
GE occcvcees New lists, 33° % 

All Myers —, except Harpoon, 
Nellis & Walker, 

New lists, 33! % 

All Myers Pulleys, Harpoon, 
Nellis and Walker Forks, 
all Slings. . -..+-New lists, 25% 


Saw— 
Simonds’ Crescent: 
Nos. 340 and 342........ oo 80% 
PEED sc ceccereccccscce see 


TRACK—Barn Door, &c.— 
7“ Door, Painted Iron, per 
J OEE $6.00 
quae 8: 
Hinged a ® 100 ft., 1% 


x 8- 
Hunt, Helm, Ferris t i 
20th Century, round, per 100 ft., 
$”. 


Flexo, per 100 ft.......... $6.50 
McKinney Mfg. Company: 
Hinged Hanger Track, ® ft 
BOE sacked asihieokan ead 10% 
1% x 8-16 Track..........35% 
Protley Track o.ccccccccess+ OR 
Myers’-Stayon Track. Myers New 
Way, Giant and Hercules, Tub- | 
ular Track ....... New lists, 25% 
Faultless self-cleaning and Hercules 
New lists, 33's % 
National Mfe. Co.: 
Braced Rail, per i, $8.50 











Arrow. Smokeless Powders... .25% 


Gtorm-Proof Rail. ver 100 ft.$: 26.00 
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Bethlehem Five- 


Point Plug 





Standard equipment on 
Bethlehem Trucks, Craw- 
ford Cars, Harris Engines. 
Lathrop Engines, Frisbie 
Motors, Miller Gas Fn- 
gines and Palmer Engines. 


Price 31.00 


Bethlehem 
Large Hex Plug 





Standard equipment on 
Atterbury Trucks, Decker 
Engines, Elgin Motors and 
Leader Tractors. 


Price $1.00 


Bethlehem Avia- 
tion Spark Plug 





7."S. A. E. and Metric 


One of the American spark 
plugs used in aviation over 
seas. Standard equipment. 
Hall-Scott Motors, Thomas 
Morse Aircraft Corpora- 
tion. Union Gas Engines, 
Navy and War Depart- 
ments. 


Price $1.50 






Bethlehem Turns from 


“Over No Man’s Land” to 
Over the Country's Counters! 


INCE the day that America wentinto the war, the 
producing facilities of the Silvex Company have 
been 100 per cent. WAR. Recently, events have 

begun to permit us to resume commercial manufacturing, 
and while we are just winding up the last order for one 
million aviation plugs, we will be able to divert 30 percent. 
of our facilities to the manufacture of plugs for private use. 


We are looking to the resumption of commercial manu- 
facture with intense interest. For the war has taught us 
much. One of the Bethlehem types developed to meet 
the Government's needs was one of the American-made 
spark plugs used in Liberty motors over our lines in 
France. ‘The concentrated experiment, investigation and 
research needed to solve some of the problems of tank and 
motor truckin warservice, have shown in marked improve- 
ments over any design hitherto known in this country. 


And we turn to our host of friends in the automotive 
industries with the confidence that the service we have 
had the great happiness to render our country in its hours 
of need, has better fitted us to take up our old_ position 
as the leader in the scientific development of spark plugs. 


The Silvex Company 


Bethlehem Products Bethlehem, Pa. 
EK. H. SCHWAB, President 





Bethlehem Small Bethlehem Bethlehem 
Hex Plugs Mica Plug Tractor. Plug 
fy er S. yd E. ve" es Mica Tractor *4" and %" jong 


Used exclusively in Cleveland 
Tractors, Mitchell Cars, Arm- 
leder Trucks, Harley-David- 
son Motor Cycles, Evinrude 
Motors, Monarch ‘Tractors, 
Lexington Cars, Stegeman 
Trucks, and used by Motor 
Transport for United States 
Government. 


Used as standard equip- 
ment in International 
Tractors, Holt Tractors. 
Mid West Tractors, Chand- 
ler Tractors and in U.S. 
Tanks and Ordnance Trac 
tors in France 


Used as standard equip 
ment for Air-cooled Motors 
and Tractors and for Har 
ley-Davidson Motor Cy- 
cles, Holmes Auto. 


Price 75« Price £1.00 Price $2.00 














102 HARDWARE AGE January 9, 19197 











Kiichards-Wileox Mfg. Co TWiNE—Miscellaneous— WAGONS—Coaster— [WwiRE GooDs— 
Common $2 -65@38.50] Flax, % and %-ib Balls: liunt, Helm, Ferris & Co.? Steel Wire Goods.. 
Special Hinged Hanger Kail, } “ No. §$ veces 045¢] Overland and Star ..+++++e+-20% | Brass Wire Goods 
, or Rail ae $8.35 No. od ¢ Cup and Shoulder Hooks..7 
ME Screw BAM, Nee E No. ‘| WARE— Wire Goods Co. : 
Gi auge Trolley a k .3 : Yat Enameled— Bright oe Goods 
et No. 3 s¥2¢\Lalance & Grosjean Mfg. Co. 3 : Sire a Sl ader 
ek st 4 otton Seine, ? ‘ Agate Nickel Steel Ware. up and shoulder 
$ 5; 63 Soft Laid thread—9, 69¢; : : El-an-ge . 35% 
‘0; 68, $8.75; larger site bs All white Enameled WIRE CLOTH AND NET. 
; Wedium Laid th 4¢; 9,|) Vollrath Co.: List June 1, 1918: TIN ay st Sept. 1, 1917 
Hero, "Adj. "Track, No. 19. % 70%y¢; 12, Y¢ 15 te 4 +; New Idea Kettles, Cast Iron. .10% ist gept, L, : 
Adjustable ‘Track Tandem ‘Trolley ‘ larger . 7h. imperial Hollow Ware, Cast Iron, Ge ‘B Mice ta oultry Netting: 
Track, No. 16 0% Hard Laid thread—9, , . ; |, 10% efore Weaving 
Royal Adjustable ‘Track No. 12: 15 to 42, 69 Y%e Pci Enameled Ware, Steel, White After Weaving ee 40% 
726; . pete bs 4 * and White, 1%; Special [Screen Cloth, 12 Mesh, Per 100 s y 
Staging, 2 to 4 os. balls, in b Blue t Painted Black. 2240+ 4 
TRAPS—Fly— rels, 68¢; in 5-lb. sacks... .68 ‘ : Ite, 5 sg Fe Rs a 
, f : ; : tay vanised, $2.80; 14 Mesh, Bronze 
Balloon, Globe Acme, doz., Trot Line, in balls, 2 b., WASH BENCHES $10.00 ’ 
1.10@1.25 gro., $10.50 in barrels, Nos. 1, 2 and 3 ib., - i s j 1 ms : — 
per Ib Eagle Woodenware Co. : tandard Galv, Hardware Grades} 
Harper, Champion or Paragon, ess stage : Folding Wash Benches, per doz., 100-jt. rolls, 24 to 48 in. wide, 
doz., $1.85| Cotton Wrapping. white, $17.00 
Bafety Wire Gas Globe Company: Cc to Ib.: .| WASHERS—Bibb— No. 
: sieht ay ie, 8100 -ommon p 
Columbus Sanitary. ..per ¢ ; Durst Mfg. Co.: No. 


sr gross S1O.SU0] GOO «++eeee Leese » “ na 0 > 
a Cotton Wrapping, eaten: Dumaco, all sizes, per 100... . .60¢ . “ 
.70 INO. 


Game— 5 balls to lb veee Cast— 
Niagara Falls Metal Stamping Works: “ rt F sae ly Hemp, 4 Sginch and larger, per lb....net 6¢ 
Lightning 0% off list 2 Bist ¢ Iron or Steel— 
Clincher American 3-Ply Hemp, 1-lb. —_,. Size bolt..5/16 % y % 8 


Oneida Communit a 1 > m 1 ) "| Washers. .$16.90 14. 50 13 40 13. 50 13. ‘0 American Wire Fabrics Co.: 
Victor— : : ndia 3-Ply Hemp, 1¥2-1b. Balis per 100 lb. Galvanoid Electro, Zincked after 
With Without (Spring Twine) «scesceees weaving, per 100 aq. ft. 13 
Chains Chains |/ndia, 3-Piy Dark Hemp , Leather, — mesh, $2.75; 14 mesh, $3.2 
$1.65 $1.27 India, 3-Ply Light Hemp........20¢ 7 % 16 mesh, $3.70; 18 mesh. 
o é » 3, 4 and 5-Ply Jute, Y-lb. Ball ae 2 Gilbert & Be pnett Mfg. Co. : 
3 nil: 1 1! 1% inch. Regular ‘‘Pearl,’’ net, per 100 
Common India, No. 18. 25¢ 25¢ 25¢ 34¢ per box a 3.7 
Vo. 264 Mattress, % and \ 
) Balls, according to quality WASHING MACHINES— 
No, 1 2 2.23 85¢@sl. 25 


No. 91% 3.8% 3.321 Cable laid Italian, No. Opal Zine Coated, 12° mesh, 
$3.20; 


Cusine Samp Per doz. Italian, A, Ib., tie 18, 66¢; £ ae WASTE—Cotton—_ $2 «75 5 14. mesh, 
Size mins hains VO. treme es 4 a 
Sine " gs : {7a No 3 14 0.1. AluminA Rustproof Electro Zine 


No. a 2.66 1.99! Moner & Schumann Co.: 1 No. ee "4%4¢ couted after weaving, per 100 sq. 
Reo lc Ba 17) "aio tat nlsh, per wats, )z I 
ig : $+ WEDGES— $4.6 : pies es 
No. 3 J ' = 
No. 01! ‘ov Hilo Floor Finish, per a, Py On Binish oss Ib., , Sun Red Edge Blac k, 12 mall 
No i he 3.3% — 8 $2.25; 14 mesh, $2.75; 16 mesh, 
ae ‘ Montauk Paint Mfg. Co.: $3.15. 
No. 01% ' . Di-mel-ine Furniture V ae, 4 WEIGH TS—Sash— ‘| WRE 
sci g —" %, pints, per gro... $16.80] 3 a NCHES— 
os — a With € a : Di-mel-ine Varnish | Stains ; Eastern Market .........++++44 Agricultural 
ksh With Shains \¥, pints, per gro... _.$16-80 Nieto a “aise 
No. SEEELEEETITDS Gao] VENTILATORS—Sanitary— WHESLS—Wwer— Deep Fareed S recedite. 
No : 4.97) Cloth Window 8 in. to 14 tn....- vee. 15¢| Stillson pattern ; 
No. $ ree 4-1 Continental Co. : Genuine Walworth Stillson..50 & 104 
No 2 - ’ Per doz WHIPS— Athol Machine Co,: 
“ 2 Continental No. 3, 9 in, high Drop Top Whips, per doz......$1.25 Rapid Freaett eu List, net 
a4 o1%% — 23 in. to 37 zee Str’t Buggy Whips, per doz $1.25 gg cy bag =! 
No ="4 03 Continental No. 9 i, 9 ‘in high, ri Featherbone Whip Co. Bios Per gro. ian 
‘0 < » wide .. + Dome . to — ? oe siete djustable  & 5¢-; Adjustable 
No, 3% 4] Continental No, 96, 9 in. high, Straight Featherbone, e254 cites S Pipe, 15% ; Str’t Hd’le Auto. 
No oS 6) adjustable, 34 in. to 59 in. Straight ‘‘Anti-Whal on 0 99.9 15% : Briggs Pattern, om : 
No , ‘ SU Neds cee rena eeu  & straign Anti-whalebone . Combination Bright, 1 
No. 5 108.: Continental No. 153, 15 oa Steel Handle N 
No b tere deb. Be high, adjustable, 23 in. tubber Bone Combinntion Black 
87 in. wide.. eevrinte i. Merrick Pattern 
Mouse Continental No 54, 15 in. WHITE LEAD AND OXIDES— Motor No, 
Mouse, Wood, Choker, gro. holes, high, adjustable, ¢ in. National Lead Co.: Steel Handle Screw 
2.16 49 in. wide 3.7 Pure White Lead, Dry and in és bee ge 4 og OE oF 
Mouse, Round or Square Wire, VISES— _ ee veseees set Mm] Coes’ Genuine Knife He .List, net 
doz., 80¢| Solid Bor Kegs ..12% Ib. 25 & 50 Ib. 100 1b —, Gente — Ba sit’ = 
- 4 ‘ ’ ’ > > *bodel... 4 
Lovell Mfg . Per des. Under 100 Ib. ...eeeeeLtst + 20%}, 1 : as 1 P. 8. & W. , wii: 
—_ - 07 . FR Hand— a 16¢ = uo a is st+ ee 
ried *S- 1] Athol Machine Co.: Dry, Red Lead and Litharge ’ OS eae ist + 2 
Sure Catch Mouse ‘20] Hand Vises veers 10f%o 100 Ib. kegs. eer ucee 
Wood Che Phx } >» db 5 Parallei— n 25 and 50 Ib. kegs... , | Pexto, Stillson 
Ningara Falls Metal Stamping | Athol Machine Co. : i 12% Ib. ke lakeside Forge 
Works: E te since 1 v oft ‘list Simpson 1 +t Red Tend in Oil Drop Forged 
orks: Enticer : a Standard .. va $9" In 100 Ib. kegs 4 Adjustable y 
Jneida Community Ltd. : Starrett, Improved intl % 25 and 50 Ib. kes 2 = Frank Mossberg Company : 
Net per gr Vise Attachments, Taper... .40% OAL 15. MOMS, «5 cc0 630 Sterling No. 1, N. P., ea....44%¢ 
Victor Mouse $2.90 600 Line, Stationary Jaw, ‘ Oh 


sq. ft. ° 
New York Wire Cloth Co.: 
See Machines— Washing Screen Cloth galy., per 100 sq. ft. 


: No. 7 Socket, Set $3. 50; No. 
Victor Rat 74 ere “11.50 List-+! aoe Py we Ib. or more, le 10, $8. VF No. 14, $13.00: 
oldfast Mouse .....-. toe Se ; > rivel J on on. tee “+ ‘ No. 20, 20.00. 

o —_ ; ~wy DPT AS 11.50 600 Line, Swivel tig 30140; Lots of 1 ton or ‘more . 2% ne Falls Metal amving Weeks: 
ei ouse . nO ‘ Single and Double Vestpok e 
ott ial Ret ae ¥ 4) | Millers Falls Oval Slide Pattern, wWIRE—Barb— Prismolite Co, : pemablcetis 
Out o’ Sight Mouse f In. en Fs 49 €9 90 3" be on os % Universal Grease Cup, per doz.$6.00 

Out o° Sight Rat..........-15.007 7, Ea. a 1.04 ee ere $5.95 99.191 See Market Report. Richaurds-Wileox Mfg. Co.: 
Wood Choker, 4 hole........12.00 ae wee Shark Adjustable Fue 
? 0’ Siz a aes 12.00 uM e E 4 pa fizard Adjustable Ratchet. ..5 
oat ies ea | eee 5 We ce Whitin, Thaemes Mf. Co. 
End 0’ Mice : 10.00 , reo en 100 Ib. Bundies— Ageicuiterel ; 
Buahe Jauketa—Ne e yisket 5 r Mar ort. Alligator Pattern, Bull Dog. 
a eo ts tee, bas eet G0 | Athol Machine Co. : ac rote = . : rr ; " Machinist, K. H.. case lot. 
“'Svith tripod G85 Combination ceea 5% right and « nnealed Per 100 Ib Less than case 
att don Vor 7 at....... 4.40 | Parker's _Combination : ‘ 6 and 9 lL.c.l. 1000 Ib. ; Railroad Special, case lots.. .7 
With tripod .. an 87 Series f ( and over to retailer - base $3.80 Less than case en a 00-0 ti ist 
Combination Bushel .. 600] 9: HH. Williams & Co. ; ae: Smaller sizes take fence J. HW, Williams & Ce 
With tripod ahs 62h Vulcan Chain Pipe ( extras: for. smaller Agrippa Chain Pipe “and Fittings, 
Wood Workere— ee viz.; to 999 a 25&106 
TROWELS— Athol Machine Co.: b. and 100 to 499 Ib Vulcan Improved Chain Pipe. .25¢ 
Wm. Rose & Bros.: Simpson i - 5% extras are charged. 
re = ‘i dia, —— Standard ist +5° | Galvanized, subject to same f° ser tl 
85 .85 2.5 3. c_ conditions base $4.40 Cagle y oor enware Mfg. Company: 
‘12.25 12.90 ¢ Adamson, Model FE, ea. aden conditions F ... base $4.20 
10% 11 % in. “ Model T. e 05| Tinned, subject to 
BE. C. Atkins & Co.: 3 te Model U, ea...... 1.4 conditions base $4.70 
Plastering .. e ee 7 “ Model 8S, ahah cia didi 8.40 White Mop Wringer Co.; 
Cc. A. Shaler Company : Household per doz. : 
TRUCKS—Warehouse, &c.— 5-Minute, $1.50; in doz. lots. .30% Less than car loads to retailers No. 2 Smal! Size, Wood, 
McKinney Mfg. Co.: each, Tist ]) ..|} Bright ond Annealed $21.00 
No. 1, $21.50; No. 2, $19.50; Ford- ‘Tube ee 7 : ’ No. 3 Family Size... .$30.00 
No. 3, $16.50. eae 0 Nos. 16 Se I No. 4 Fam. Size......$32.00 
Per 100 lb., $7.20 $7.50 $7.95 $8.45 $9.00 Janitors’, per doz ” 
TUBS—Wash— q No. 0 Extra Large $40.00 
ie Motorist’s Electric Sieated Spooled— No. 00 Extra Large. . £48.00 
I, per doz... .. .$17.75 $20.00 $23.00 Model 12.50 less 25%| Annealed and Tinned... d ao H oo : Size 
NO. ote 


Cypress— Brass - r No. 5 ” 
Eagle Woodenware Mfg. Co. : Waps— Copper . 0. 5 Round Mop. 
1 Price Per M New List | Retailers Assortments, per bor.$6.501 Waren, eve 
13.50 13.00 10.50 List +5% 5 ong |E. ate Mop ordage Co. : ea 

3 50 $ $ B. E., Il UP. ccvcccece ere Copper Spool Wire .30 10% discount | Mealy Mfg. Co.: 
TURNBUCKLES— aE vi beaseess per Brass Spool Wire. ..30-5% discount Waorter, Watch, 12 size, per 
National Mfg. Co. Screen Door, Ps see Black and Tinned Anne aan Spool . 
No. 195, Japn’d, per dozen. $1.20 F 50-5% disconnt Jomre Watch, "6 size. per doz, 4.5¢ 


Combined: 
Domestic 10 qt., per doz... .$16.20 
Standard 14 qt., per doz.... 18.00 
Janitors 22 qt., per doz.... 21,00 














